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American Bar Ass’n 
Prepares For Meeting 
In Boston, Aug. 25-26 


Insurance Law Section With 2,100 
Membership to Have Own 
Two-Day Program 


F, J. DECELLES TO WELCOME 


Uniform Liquidation Law, Result of 
Year’s Study, Among Proposals 
Up for Action 














The Insurance Law Section of the 
American Bar Association, organized 
only three years ago, has grown rapidly 
in scope and prestige in this compara- 
tively short time, now having a mem- 
bership of more than 2,100 including the 
nation’s leading lawyers interested in 
various branches of insurance law. Alert 
to the ever changing picture in insur- 
ance affairs this division of the Amer- 
ian Bar Association is actively inter- 
ested throughout the year in new trends 
and developments, and through its stand- 
ing and special committees obtains frank 
expression of opinion on such trends for 
the benefit not only of its own member- 
ship but of insurance bodies such as the 
National Association of Insurance Com- 
missioners. And so with a wide range 
of interests currently including qualifica- 
tion and regulation of insurance compa- 
nies, unauthorized insurance companies, 
prospective legislative, social security 
and unemployment insurance, the Insur- 
ance Law Section is attracting much 
favorable attention in insurance com- 
pany ranks. 

The annual meeting of the American 
Bar Association is scheduled for the 
week beginning August 25 in Boston and 
prominently a part of it will be a two- 
day speaking program and committee 
reports of the Insurance Law Section. 
In anticipation of the largest attendance 
to date the program builders have en- 
gaged the auditorium of the John Han- 
cock Mutual Life for the opening ses- 
sion, the Statler Hotel for the annual 
dinner, and the University Club, Boston, 
for five round table conferences. 
Welcome by Commissioner DeCelles 

Insurance Commissioner Francis J. 
DeCelles of Massachusetts will welcome 
the delegates Tuesday morning, August 
“),and W. E. Stanley of Wichita, Kans., 
chairman of the Section who is its pre- 
Siding officer, will make the response. 
Howard C. Spencer, formerly first dep- 
uty insurance superintendent of New 
ork, as secretary of the Section, will 
follow with his report. Then will come 
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The Monday-Nighters 


Two young men who came to one of our New York City 
Agencies early this year were walking along Fifth Avenue late 
one afternoon, telling each other how helpful sales conferences 


were. 


One of them suggested that, supplementally, it would 


be a good thing if some of the newer men in their Agency 
were to have supper, or dinner, together once a week, to ex- 
change ideas, discuss some of their prospect and sales problems, 
and, generally, to be fraternally helpful in their work. 


Next day they approached their Production Manager, and 


he warmly approved the plan. 


At once nine of these 1936 


novitiates formed a group, naming it “The Monday-Nighters.” 
At their first dinner the nine men filled out nine applications, 
for something more than $19,000 of insurance on their own 
lives, the policies to be used, when canvassing, as evidence of 


their faith in their product. 


resulting. 


Increased production is already 


Any General Agent might be proud to possess recruits who 
voluntarily manufacture the type of self-denying labor, the 


very stuff of progress, 


Monday-Nighters. 


e 


displayed by these deadly earnest 
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Northwestern Mutual’s 
Field Force Holds Its 
Biggest Convention 


President Cleary Tells of Business 
Gains; Assets at New High 
Totals 


DR. ALBRIGHT’S DECISION 


Leading Agent for Thirty Years 
Won’t Seek Honor Again; 
Not to Retire 











By Clarence Axman 


Milwaukee, July 20—Appearing here 
before the largest convention of agents 
which has gathered in the history of 
the Northwestern Mutual Life, Dr. 
Charles E. Albright, for thirty years top 
production man of the company, this 
morning made a dramatic announcement 
without excitement or emotion. It was 
that hereafter he would not seek prize 
honors with the company. He no longer 
to be the leader. In his talk 
he put a quietus on rumors that he was 
to retire. He will keep on with produc- 
tion because he gets a kick out of contact 
with clients, but he will take it easy. 

“It is not difficult to slow up in pro- 
duction if you desire so to do,” he said 
to The Eastern Underwriter. “All you 
have to do is to see fewer people and 
take a than 


desires 


maybe longer vacation 
usual.” 

Paid for $64,000,000 In Thirty Years 

The only vacation Dr. Albright has 
been taking is a month in Florida in win- 
ter time and occasionally a few days at 
his Lake Oconomowoc place. There he 
plays golf and swims. In his thirty years 
with the Northwestern Mutual he has 
paid for more than $64,000,000 in that 
company. For the club year ending May 
31, 1936, he paid for $2,000,000 in the 
Northwestern. That was $800,000 more 
than the next nearest man. Before be- 
coming an agent he was an assistant 
medical director of the company. At 
one time he was an interne in Chicago. 
His wife, who always attends conven- 
tions with him, was presented with a 
bouquet of thirty roses by Grant L. Hill, 
director of agencies. The convention, 
the sixtieth of the Northwestern Mutual 
Life agents’ annual gatherings, gave Dr. 
and Mrs. Albright a great ovation. 

New Medical Director and Trustees 


Another human interest feature of the 
convention was an announcement of the 
retirement of the veteran Dr. John W. 
Fisher as medical director. He was 
elected medical director emeritus. His 
successor as medical director is Dr. 
David E. W. Wenstrand who has been 
his chief assistant. 

Announcement was made of the elec- 
tion of four new trustees, one of whom 
is Merle Thorpe, editor, The Nation’s 
Business, Washington. Others are Pro- 
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“Bill, meet Jones,—he’s in the life insurance business” 











IMPORTANT NOTE 


If YOU are 


Your Prospect 





° e , : 
inclined toward cant give you 


“MODIFIED” life insurance we will let the Go-by 

you in on our own Private Blend of with 

Protection written in one policy contract. the NEW 
“Compresentation” 


It is somewhat astounding to those who 


(Another product of the 


' 
depend on the lowest price for sales! neice teens Aaa 





(Another product of the Pershing Square Agency) 


“POST INCOME BOND” 








100 E 42d St 


Massachusetts Mutual 


GENERAL AGENT 





AShland 4-8610 


Life Insurance 
LLOYD PATTERSON 


Mr. Morton J. Thornberry 


and the 


“POST INCOME BOND” 


Another product 
of the 
Pershing Square Agency 


Mr. Morton J. Thornberry has done 
the best he knows how about life in- 
surance. He is really sincere when he 
says he has all he can afford and that 
his family will have to do the best they 
can on what he can manage to leave 


them. 


We (the Pershing Square Agency) 
tell him that we can set up his present 
insurance to give them a really livable 


income, and explain thus and so: 


“Mr. Thornberry, ‘The Post Income 
Bond’ is not life insurance as you un- 
derstand it, but a contract which, if 
your beneficiary is still living when 
your life insurance money is gone, will 
send her a monthly income check as 


long as she lives!” 


Mr. Thornberry is surprised with the 
plan, amazed at the low premium, and 


delighted with us! 
You too will be surprised with the 
plan, amazed at the commission, and 
delighted with us! 


If you'll inquire, we'll tell you all 
about the 





(Another product of the Pershing Square Agency) 
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Philippine Insurance Men Met Her Suspiciously; Tried to 
Steer Her Away From Insurance, But She Wrote Lots 


By Elsie Mumma 


. of Policies; Praises American Personalities In Manila 


Now Traveling Around the World Selling Insurance 


Manila, June 22, 1936. 

I have contended that publicity many 
times is the greatest drawback to prog- 
ress, This time I have an acute example. 

News articles from Japan showing I 
had written 250,000 yen of new business 
there, and in China $340,000, had preced- 
ed me into Manila. The Far East white 
population is small, everyone knows, or 
knows about everyone else and news 
travels fast. 

Upon arrival I was greeted with the 
remarks “We know; you are the million 
dollar baby,” “the million dollar eyes,” 
“The Big Shot in Insurance,” “the won’t- 
take-no girl,” “the wizard of Shanghai.” 
The general flattery did not please me 
particularly. I had heard warnings of 
great insincerity in dealings. The heat 
had struck me rather severely, so my 
plans were to sight-see thoroughly for 
two weeks then catch the next boat to 
other shores. 

Asked For Credentials 


Several executives of insurance compa- 
nies called on me at the Manila Hotel 
—where I was hiding out from the heat 
the first two days. Very curious, very 
dubious—they asked me for credentials 
which I promptly produced. I also 
showed two letters written by presidents 
of two very fine insurance companies. 
They inquired if I intended to work 
here. I despised their attitudes so I in- 
formed them I was on a sight-seeing 
and vacation tour. I shall inform them 
later as to my other intentions. How 
nervous each one seemed to be! 

They never had a million dollar pro- 
ducer; they never saw a million dollar 
Round Table certificate; and they ridi- 
tuled several important U. S. insurance 
men who had come out here to “show 
us how to sell; but they did not do 
80 well.” So I listened, but told them 
nothing of plans. These are white men, 
too, 

To socialize in these Islands is indeed 
an easy problem. They earnestly intro- 
uce you; see that you are well enter- 
‘amed and kept busy. 

Mean’ Manila amounts to a visit to 
Manila Golf Club, Wack Wack Golf and 
Country Club, the Rio Club, the Army 
= Navy Club, the University Club. You 
ilog _ dance at the Manila Hotel Pav- 

; dance at Santa Ana, at Tom Dixie’s 

‘staurant ; attend cock fights or boxing 
nes visit the Arcade Bar; see the 
ms a the Metropolitan, the Capitol, 
spots of th Ha —— Ray historic 
the Bilibid P Valle , ity, the Aquarium, 

’risons for retreat ceremony, 
pod Augustin Church, the Paco Ceme- 
wall Ae sealed in a stone 

a a a Cathedral, Fort Santi- 
aad ational Museum, Fort San 

onto Abad, where the American flag 


was first raised after Dewey made his 
conquest in the Battle of Manila Bay— 
Las Pinas, where the pipe organ con- 
structed entirely of bamboo with 714 
pipes can still be played even though 
150 years old. Cavite, the great naval 
base and now the home of Pacific Clip- 
pers. Fort McKinley, the largest mili- 
tary reservation under the American 
flag. Pagsanjan Falls, considered the 
most picturesque of all spots in the 
Islands, where you shoot the rapids and 
view the Gorge cliffs, three hundred feet 
above. Montalban Gorge, where thou- 
sands and thousands of bats come out of 
the caves at sunset and fly in a smoke- 
like line towards Manila (where all the 
bats go to town). 


The Southern Islands 


Then to the Southern Islands, sailing 
under the Southern Cross—on the Sulu 
Sea. A visit to Iloilo where sugar is 
the greatest export; Zamboanga, the 
real tropical city—beautifully romantic— 
where the monkeys have long. tails. 
Cebu, where white bachelors are in 
abundance and only one white single 
girl is available. I don’t mind telling 
you I was packed off the boat here by 
several eligibles one minute before sail- 
ing time. Highly entertained for one 
week; went to Toledo, Bogo, then to 
other islands; visited Dumaguete, Misa- 
mis, Iligan, then back to Cebu; saw 
where Magellan landed in Cebu and 
where he was killed on Mactan Island. 
Saw Moros, Mohammedan warriors in 
their colorful garbs. These islands are 
all in semi-savage state. 

Back to Manila then to Baguio in the 
Benguet Mountains—the home of some 
of the world’s finest gold mines. Visited 
Benguet, Balatoc and Antamok gold- 
fields. Went into the depths of the 
mines—a magnificent experience. 

Later went to Mt. Data over one of 
the world’s most dangerous roads cling- 
ing to cliffs thousands of feet above 
the gorgeous valleys below chains after 
chains of mountain scenery. Here the 
Igorote headhunters who wear gee 
strings even in the mines, are the most 
important people. Banaue, where the 
famous rice terraces cover whole moun- 
tain sides thousands of feet high. Never 
beheld such a feat of water terraced on 
such levels. 


Back to Baguio—where I received a 
real challenge for writing business. “We 
don’t understand you, Elsie, all these 
possibilities and you do nothing but 
sight-see,” they said. 

Having missed the second boat—now 
I had time on my hands and ideas in 
my mind. 


Insurance Lowdowns 


I was told several insurance men were 
following me about, watching my social 
progress, and then inquiring whether or 
not I sold this man or that man. 

The resume of insurance conditions 
here is this: 

Three native companies: The Filipinas, 
The Insular Life, The National Life. 

Foreign companies (American): The 
Asia Life, United States Life, West 
Coast Life, Sun Life, Manufacturers 
Life, Crown Life. 


Total insurance in force: about 147,- 
000,000 pesos. 

Agents: About 500, twenty of whom 
are whites. 

License: General agent’s license cost 
fifty pesos; agent’s—first year fifteen 
pesos (paid by agent), seven and one- 
half pesos for each renewal. Privilege 
tax of forty pesos per year—internal 
revenue tax thereafter. Cedula—head 
tax on all males—two pesos. 

Average policy: 3,000 pesos—$1,500 
U. Great sale of annuities—on gold 
miners—so much so they are looking 
for United States outlet. Largest pol- 
icy on one person 300,000 pesos—$150,- 
000. Natives—largest insurance in In- 
sular Life. Little Group insurance—rate 
too high. Business based on 150% mor- 
tality. Very little term insurance writ- 
ten—rates very high. “No discrimina- 
tion” law. Whites and natives are 
charged same rate. 

No underwriters’ association. Executive 
association exchanges experience about 
impairments. No courses in training. 
Only individual training—no experts. 

No retail credit or investigation; only 
agency reports. 

Supervisors on salary—some plus com- 
mission. 

Evils: rebating, twisting. 

Operation without license—three hun- 
dred pesos fine; jail if cannot pay fine. 
Revocation of license. If general agent 
(Canadian) gets into trouble he forfeits 
large bond deposited by company for 
operating privilege. 

Medical Hazards: 
laria in provinces. 

People to choose from sales inter- 
views: Spanish, Filipinos, Chinese, Japa- 
nese, two thousand whites in the Islands 
—mestizos, Indians, a potpourri of racial 
mixtures. 

Means of Transportation: In pursuit 
of business pony drawn carromatas, bi- 
cycles, small taxis, large taxis, hotel cars 
or private cars. Boats to the provinces 
and isles and airplane. 

Offices: Some fine new buildings. Oth- 
ers thick stone walled, ancient; reminis- 
cent of old Spanish days—narrow streets, 
narrow walks, narrow bridges. 


Methods of Pursuit 
Each man to his own to get what he 


tuberculosis, ma- 


can when he can and how he can. The 
ethics are appalling. 
So I was urged to work. I felt my 


best approach was to fulfill the promise 
to the president of the Far Eastern com- 
pany to become licensed with his com- 
pany. First, you must go to the Insur- 
ance Commissioner’s office; file an appli- 
cation for license for which you pay 
fifteen pesos. Must be recommended by 
four men of importance; then pay ten 
pesos quarterly for privilege tax. The 
company which you want to represent 
must sign the affidavit showing they 
want you as an agent. On this there 
is a twenty centavos stamp charge, the 
notary requiring fifty centavos to one 
peso for service. Then you are ready 
for action. 

I offered to do business in company 
with the men of several companies, 
which meant they would get the credit 
of volume and we would share commis- 
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Elsie Mumma on Her World Tour 


sions. “No! We can get our own busi- 
ness—it is here, we need not share. How 
do you expect to do business when you 
are not known?” Another challenge. 


Writes a Large Volume 


By special permission of the Insurance 
Commissioner I received license with 
three of the finest companies. The first 
interview netted 20,000 pesos of insur- 
ance—the examination the same day— 
annual premium check with the applica- 
tion. Commission shared with no one. 
Another interview 40,000 pesos—exami- 
nation following morning—annual pre- 
mium check with application. Another 
200,000 pesos application and a quarter 
million. Very large partnership pending 
return of partner to Manila. Another 
$80,000 policy to be delivery semi-annual- 
lv; $50,000 single premium; at $8,000 
insurance annuity at age of 65. 


American Personalities 


Of particular interest to us are the 
several progressive, alezvt, opportunity 
taking, real American insurance men 
receptive to new ideas and willing to 
exchange them. 

William Savale, Travelers, trained in 
John Street, former resident Harvard 
Club—class 1917; blonde, bachelor; vice- 
president American International Under- 


writers; district manager for Philip- 
pines. 
Ed Rowe, California insurance man, 


now well known director of Elser Co., 
Inc., general agents American Foreign 
Insurance Association. 


Frank Courtney, former naval officer, 
insurance manager of Marsman & Co., 
Inc., one of the finest and most im- 
portant in the Far East. 


F. B. Baldwin, former medical exam- 
iner in New York; also regional exam- 
iner for Equitable in Southern states; 
now chief examiner for Asia Life. 

They have wonderful business oppor- 
tunities now. In ten years the picture 
may change. Nationalism and taxation, 
also the requisites for local investment 
of premium income, may give the boot 
to several competitors here. Gold min- 
ing is in its infancy. In the last five 
years it has climbed from fourteenth to 
third largest gold producing country in 
the world, with approximately fifty new 
mines on the verge of entering the pro- 
ducing stage which should bring this 
country to the world’s premiere position 
as gold producer. Estimated production 
for this year 50,000,000 pesos from eleven 
producing mines—representing a 16,000,- 
000 pesos increase over last year. Bala- 
toc, the world’s richest gold mine, and 
Benguet Consolidated, both under the 
same management, account for one-half 
the Philippine productions at present. 

What is wrong with the United 
States? What is wrong with the white 
race, and why don’t we have better 
trained people throughout the world rep- 
resenting insurance, the greatest finan- 
cial institution in the world? 

A celebration, another boat in port, 
and I am doing a midnight sailing to- 
night. One insurance man said, “Please 
get that girl on a boat so the other 
Insurance people can live.” 
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O'Malley Cites Woodmen 
To Appear Next Week 


GROUP MUST PROVE SOLVENCY 





Open Hearing Scheduled at Jefferson 
City July 28; 2% Tax Suit Must Be 
Disregarded in Present Matter 
Quickly following up his victory in the 
United States District Court at Kansas 
City, Mo., July 14 in his controversy with 
the Modern Woodmen of America, State 
Superintendent of Insurance R. Emmett 
O’Malley has cited the big fraternal in- 
surance society, which has its national 
headquarters in Rock Island, IIl., to ap- 
pear for a public hearing in the House 
of Representative Chambers in the State 
Capitol, Jefferson City, on July 28 to 
show cause why its license to do busi- 
ness in Missouri should not be revoked. 
If the license is revoked the basis for 
such action will be the financial condi- 
tion of the Modern Woodmen and not 
its refusal to pay Missouri the 2% pre- 
mium tax. As has been printed Superin- 
tendent O’Malley has filed suits to col- 
lect this tax from the Modern Woodmen 
and various other fraternal insurance or- 

ganizations operating in Missouri. 

In the Federal court at Kansas City 
on July 14, United States District Judge 
Albert L. Reeves denied the petition of 
the Modern Woodmen of America for a 
temporary injunction to prevent Superin- 
tendent O’Malley from revoking the so- 
ciety’s Missouri license. At the same 
time the court set aside the temporary 
restraining order Judge Reeves entered 
against Superintendent O’Malley on July 
1 when the Modern Woodmen filed their 
suit. Judge Reeves indicated that he 
will hear the suit on its merits, probably 
in September. 

The court took this action after coun- 
sel for Superintendent O’Malley had as- 
sured him that the Missouri Insurance 
Department would not take arbitrary 
action against the fraternal society and 
that the refusal of the organization to 
pay the 2% premium tax would not be 
used as a basis for revoking or refusing 
to renew its Missouri license. 

Powell B. McHaney of St. Louis, of 
counsel for the Missouri Insurance De- 
partment, stated that “if any action is 
taken it will be because of other rea- 
sons,” adding that before O’Malley would 
take any definite action he would grant 
the Modern Woodmen an open hearing 
as is provided by the Missouri insur- 
ance statutes. 

The ruling of Judge Reeves on July 
14 thus paved the way for Superintend- 
ent O'Malley to cite the Modern Wood- 
men to appear on July 28 to show cause 
why their Missouri license should not 
be revoked. The citation order is the 
first of its kind ever issued by Superin- 
tendent O’Malley. It is a very rare legal 
proceeding. 

At the hearing on July 28 the repre- 
sentatives of the Missouri Insurance De- 
partment propose to go fully into the 
inner details of the finances and admin- 
istration of the fraternal society. Vari- 
ous adverse criticisms contained in the 
Missouri department’s examination re- 
port made public on June 20, last, will 
be fully aired at the hearing. The fra- 
ternal will be given every opportunity 
to prove that it is solvent and compe- 
tently managed. 

In announcing his intention to hold 
the hearing on July 28, Superintendent 
O’Malley said: “I plan to hold the hear- 
ing in those chambers (The House of 
Representatives) to provide ample ac- 
commodations for spectators. I hope all 
holders of insurance policies in the com- 
pany who wish to be heard are there.” 

Superintendent O’Malley has indicated 
that he will also invite Former Attorney 
General Jesse W. Barrett, leading Re- 
publican candidate for the nomination 
for Governor, and William Hirth of Co- 
lumbia, a Democratic candidate for gov- 
ernor, to attend the hearing. Barrett 
and Hirth have been indorsed by the 


Fraternal Protective Association of Mis- 
souri because they have promised that 
they will not reappoint State Superin- 
tendent of Insurance O’Malley if elected 
Governor next November. 

The Modern Woodmen as of June 30, 
1935, had about 35,000 members and $45,- 
000,000 insurance in force in Missouri. 
Should Superintendent O’Malley be suc- 
cessful in his efforts to revoke the So- 
ciety’s Missouri license the status of 
these policyholders would not be af- 
fected, but the society would be pre- 
vented from writing any new business in 
the state. 

When Judge Reeves vacated the tem- 
porary restraining order issued on July 
1, when the Modern Woodmen filed 
their suit at Kansas City, he pointed out 
that the Federal courts have no right to 
interfere with a state officer in his su- 
pervisory authority. In seeking to have 
the restraining order continued Arthur 
N. Adams of Kansas City, attorney for 
the society, asserted that 4,000 members 
of the society have allowed their Modern 
Woodmen policies to lapse in Missouri 
since Superintendent O’Malley began his 
fight to collect the 2% premium tax from 
fraternal societies. 

While Superintendent O’Malley will 
sit as the judge at the July 28 hearing 
any ruling he may hand down is subject 
to appeal to the Missouri courts. 





LINCOLN NAT. DIVIDEND 


The third quarterly dividend payment 
of 30 cents a share on stock of the Lin- 
coln National Life will be paid August 1 
to stock of record July 25. The final 
dividend for 1936 will be paid November 
2 to stock of record October 26. 


Continental Assurance Gains 


at Rate of Million a Month 


Continental Assurance, now complet- 
ing its twenty-fifth year of business, 
continues steadily with a million a month 
increase in insurance in force, paid for 
basis. The gain for the half year is 
$6,700,790. Lapses are fewer, reinstate- 
ments greater. Loans are 18% less than 
a year ago. Repayments of loans are 
27% more. 

Andrew Wierengo, Muskegon, leads 
the company producers, paid for basis 
as of June 30, in qualifying for the 
President’s Club trip to Bermuda. Mau- 
rice Chier, Milwaukee, and Miss Della 
Kropp, Chicago, rank second and third 
of the $250,000 qualifiers. The $120,000 
producers of the company will take 
charge of the Silver Jubilee convention 
at Edgewater Beach Hotel in September. 
About sixty are expected to qualify. 





E. H. YOUNG DEAD 


Edward H. Young, 72, a resident of 
Indianapolis more than twenty-five years 
and known widely in the insurance busi- 
ness, died July 14. Mr. Young was born 
in Newburgh, N. Y., He was a 
special representative for the Columbian 
National Life. At one time he was dis- 
trict agent for the Missouri State Life 
and state representative for the Pru- 
dential Life and Accident. Before he 
came to Indianapolis he lived in Evans- 
ville and St. Louis, Mo., where he was a 
grain broker. He was president of the 
Indianapolis Insurance Federation in 
1917 and also served as secretary-treas- 
urer for several years. 





























asked. 


“Why?” 
“T think it is right.” 





* MODERN LIFE INSURANCE SINCE 1845 * 
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Hl] THE RIGHT WAY 

| | The insured and his wife were killed in an automobile acci- 
Hl dent. The wife survived the insured by twelve hours. The 
| policy provided continuous monthly income, ten years certain, 
| to the wife if she survived the insured; otherwise to three daugh- 
ters for ten years without the continuous feature. Instalments 
with the continuous feature were $73; not continuous, $136. 

iH] The survival of the wife gave the Company the “contract 
right” to pay the smaller amount. A young man of the Com- 
li] pany took the question to a vice president who had faced a 
similar situation nearly fifty years ago. 


“How do you think it should be paid?” the young man was 


“I think we ought to give the daughters the larger amount.” 


| 
| 
\ —AND THAT WAS DONE. 
| 


The 
| MUTUAL BENEFIT 


LIFE INSURANCE COMPANY * NEWARK °N ° J» 



























































Philadelphia Ass’n Head 
Starts App-A-Year Drive 


Bachrach 


ALFRED B. LEVY 


Alfred B. Levy, agency manager for 
the Equitable Society in Philadelphia 
and newly elected president of the Phila- 
delphia Association of Life Underwrit- 
ers, has already inaugurated “App-A- 
Year” campaign for membership, each 
member of the association to bring in 
another during the next twelve months. 

Mr. Levy has announced the appoint- 
ment of committee chairmen for the 
year. They are: 

Law and comity—Vaughan C. Chan- 
bers, National Life of Vermont; Man- 
agers—John Adams, Aetna; Member- 
ship—L. U. Weaver, New York Life; 
Agents—Philip Murray, Penn Mutual; 
Educational—Henry McBratney, Provi- 
dent Mutual; Program and Meetings— 
Clifford Orr, Pacific Mutual; Civic Re- 
lations—R. U. Hergesheimer, Northwest- 
ern Mutual; C.L.U.’s—Emmett J. Mur- 
phy, Equitable Society; Publicity—Fred 
Floyd, Continental-American; Fiduciary 
—Jackson Maloney, Philadelphia Life; 
House — Henry Pickard, Connecticut 
General ; Supervisors—Edward L. Reiley, 
Penn Mutual Life; Publications—Wil- 
liam H. Burns; Legislative—Irvin Ben- 
diner, New York Life, and Recreational 
Frank Campbell, Equitable Society. 
At every meeting of the 1936-1937 
season Mr. Levy will have as guests the 
leading producers of ten Philadelphia 
agencies, the companies being recog- 
nized in alphabetical order. Where com- 
panies have more than one Philadelphia 
agency the leader of all that organiza- 
tion’s Philadelphia offices will be in- 
vited. Special drives will probably be 
held by the agencies wherever a leader 
is to be selected for honors. 

Mr. Levy will offer a prize through 
the Chartered Life Underwriters group 
for the best paper written on a subject 
to be selected by the Philadelphia Chap- 
ter. Last year he was chairman of the 
Managers’ Conference. 


BIG PRUDENTIAL EXCURSION 

Between 14,000 and 15,000 employes of 
the Prudential and families went to AS 
bury Park last Thursday, the largest 
outing ever sponsored by the Prudential 
Athletic Association. Special trains ran 
steadily from the Broad Street Station 
in Newark for two hours in the morn- 
ing. The Casino was entirely taken over 
by the Prudential group for six and @ 
half hours as headquarters. 


MIDLAND MUTUAL GAINS 

The Midland Mutual Life of Colum 
bus, Ohio, during the first six months 
had new paid business of $5,312,032, a 
increase of almost half a million ove 
that period the year before, and its gall 
in insurance in force during the s% 
months was $1,543,836 as compared with 
a $304,673 gain during that period the 
year before. 
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Abels Again Defends 
Ill. Investment Laws 


sPEAKS TO FRANKLIN AGENTS 





Copies of Booklet on Subject to be 
Distributed by Representatives; Laws 
Are Sound as Any Now, He Says 





Henry Abels, vice-president of the 
Franklin Life of Springfield, Ill. finds 
that echoes are still being heard of the 
acrid discussion of Illinois insurance 
company investment laws a few years 

. Last week at the agency clubs 
convention in the home office he pointed 
out that the Illinois laws are now as 
stringent as New York or more so. A 
booklet, “More Light on Illinois Insur- 
ance Law” has been prepared by the 
company for distribution by its agents 
which reviews the investment laws as 
they stand on July 1, 1936. 


“It was a very natural thing for people 
to get the idea that the insurance laws 
of Illinois were not up to the standards 
of some of the other states when one or 
two companies got into difficulties a few 
years ago,” he said. “Nevertheless, the 
jaws of our state were lacking in only 
one respect, and the investment act of 
July, 1933, sponsored by Governor Horn- 
er and Director of Insurance Palmer, 
remedied that.” 


Mr. Abels continued: “A digest of our 
present investment laws governing legal 
reserve life companies, in comparison 
with New York laws, shows that Illinois 
laws are far more comprehensive and 
rigorous, and it is only a matter of time 
until the public will know the true facts. 
In the meantime, it is every agent’s duty 
to make known the fact that our laws 
are superior to those of any other state. 
and a booklet has been prepared for that 
purpose.” 

A. O. Merriam, investment vice-presi- 
dent, predicted “a long march up Pros- 
perity Avenue” for America. He said: 
“During 1935 there was more new insur- 
ance issued and paid for in the United 
States than in any year in history. Near- 
ly fifteen billion dollars of insurance was 
sold and paid for last year, and there 
could be no better indication of coming 
progress than that.” 

Henry M. Merriam, president, in his 
address of welcome declared that skill 
and knowledge of insurance has reached 
a high stage of development among 
agents in the United States, and ex- 
pressed belief that the life insurance 
business will show increase within the 
next few years. 


Double Insurance to Age 60 Announced 


F. R. Jordan, actuary, announced that 
anew policy is being inaugurated. The 
new policy is entitled “Ordinary Life 
Double Insurance to Age 60.” It is 
issued at ages 10 to 50 and provides that 
the principal sum insured is payable 
upon the death of the insured person. If, 
however, the insured person dies before 
reaching age 60, an additional amount 
equal to the principal sum insured will 
be paid to the beneficiary. Premiums re- 
main level throughout the lifetime of 
the insured. 

ett Nelson, Northwestern Mutual, 
fave a talk with many stories and anec- 
dotes drawn from his own experience 
and used to illustrate his points. 

Paul Speicher, managing editor of the 
Nsurance Research and Review Service 
of Indianapolis, analyzed current eco- 
nomic trends with relation to life insur- 
ance. The primary need of the average 
man today, said Mr. Speicher, is not to 
edge capital, but to hedge income. 

n the closing address Rollin Young. 
agency vice-president, predicted that the 
“emand for life insurance would remain 
tronger than is usual during the sum- 
mer months. 





TWO DOUBLE PRODUCTION 
The S. S. Northington agency of the 
Onnecticut Mutual and the James H. 

i agency of the Provident Mutual, 
i in Los Angeles, each doubled in 


their June production from the 
year before. 




















Give Confurius the Floor 


Life insurance salesmen could 
find no more compelling arguments 
for protection than those voiced by 
the Sage of Cathay thousands of 
years ago. 


“The cautious,” he once said, “seldom 


err.” 

If a Prospect could only foresee what 
would happen to his family if they 
were left in poverty, he would, as 
millions of others have done, be 
cautious and provide protection 


for them. 





Che Prudential 


Insurance Company of America 


Epwarp D. DurFiELpD, President 
HOME OFFICE: NEWARK, NEW JERSEY 




















State Mutual Makes 
Shifts in New England 

MERGES TWO DETROIT AGENCIES 

Grant E. Toothaker to Open Office in 


Hartford; Walsh and Munson Change; 
Ives Joins Reem 








The State Mutual Life has appointed 
new general agents at Hartford, New 
Haven and Springfield, Mass. Also the 
company’s two Detroit agencies have 
been combined. 

Grant E. Toothaker, who has been 
general agent at New Haven for nine 
years, will establish a general agency in 
Hartford. Prior to his appointment to 
New Haven in 1927, Mr. Toothaker had 
been nine years in the business both in 
New Haven and Hartford. He was born 
in the latter city and lived there until 
the time of his general agency appoint- 
ment in New Haven. 

Thomas G. Walsh, Springfield general 
agent since May 1935, will take over the 
New Haven office. Mr. Walsh began 
with State Mutual late in 1934 at Hart- 
ford, and by the end of April 1935 stood 
second for the entire company in paid 
business. Born and educated in Bur- 
lington, Vermont, Mr. Walsh started his 
career in the automobile business in 1915. 
He saw service overseas during the War 
and returned to reenter the automobile 
business. Soon after, he began to sell 
life insurance, and during the ten years 
before his first appointment by State 
Mutual was noted as a personal pro- 
ducer. 

Edwin S. Munson, who has been as- 
sociate general agent in Springfield since 
October 1934, has been appointed gen- 
eral agent for that office. Mr. Munson, 
whose insurance experience dates from 
his first contract with State Mutual, was 
born in Milford, Connecticut. He at- 
tended high school there, and also went 
to the Massee Country Day School at 
Bronxville, New York. He is a graduate 
of the Sheffield Scientific School at Yale, 
and on graduation served in the War, 
attaining the rank of captain. After the 
War Mr. Munson went to England, tak- 
ing special work in economics at Oxford 
University, then returned to enter the 
real estate business in Springfield. He 
was in this business until he took up life 
insurance with State Mutual. 

The company’s two Detroit offices 
have been combined, and will be di- 
rected by General Agent Guy A. Reem. 
Norton Ives, who has been general agent 
in Detroit for 14 years, and who is one 
of the largest personal producers in the 
organization, will be associated with Mr 
Reem: as general agent, devoting as 
much time as possible to his personal 
production. 





Simmons Will Succeed Wells 


as Equiowa Medical Director 


Dr. R. R. Simmons, assistant medical 
director of the Equitable Life of Iowa, 
will succeed Dr. F. L. Wells as medical 
director when Dr. Wells turns over his 
responsibilities within the next few 
months, 


FETZER, SHERMAN PROMOTED 
Become Vice-Presidents of W. A. Alex- 
ander & Co., Chicago, in 
Life Department 

Wade Fetzer, Jr., and John H. Sher- 
man, who, respectively, have been as- 
sistant to the president and manager of 
the life department of W. A. Alexander 
and Co., have been made vice-presidents 
of the company. The agency represents 
the Penn Mutual for life. 

Mr. Fetzer has spent his entire busi- 
ness career with the company, commenc- 
ing in the fall of 1925 following his 
graduation from Northwestern Univer- 
sity. He began by specializing in the 
sale of life insurance on the salary sav- 
ings plan. He is a C.L.U 

Mr. Sherman joined the agency just 
ten years ago as a personal producer in 
the life department, becoming manager 
in 1930. 
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Reorganize Pacific 
Mutual On Court Order 


COMMISSIONER IS CONSERVATOR 
Business Reinsured im New Company; 
No Liens on Policies; Non-Can 
Business a Drain 
A complete reorganization of the Pa- 
cific Mutual Life of Los Angeles was 
effected in a few legal moves in the 
Superior Court of Los Angeles on Wed- 
nesday coincident with the issuance of 
a certificate of authority for a new com- 
pany bearing the same name except for 
the elimination of “The” in its official 
title. Insurance Commissioner Samuel L. 
Carpenter, Jr.. was named conservator 
by the court. The new company will 
be headed by President A. N. Kemp 

and a new board of directors. 

Examination by the Insurance Depart- 
ment had disclosed that the non-cancel- 
lable accident and health business was 
causing an excessive drain on the com- 
pany and benefits on all “live” policies 
of this class will be substantially re- 
duced. 

Reserves in the life department of the 
company are adequate and there will be 
no liens on outstanding policies. Com- 
missioner Carpenter explained that it be- 
came necessary to secure the insolvency 
order in order to make available more 
surplus to the company for general use. 
The new company will reinsure all busi- 
ness of the old company. It will start 
with authorized and issued capital of 


$1,000,000 and $2,000,000 surplus. 
J. HARRY WOOD’S NEW POST 





Now With Agency Division, John Han- 
cock; Harvard Graduate; Was 
With Holcombe Bureau 
J. Harry Wood, for the past three 
years with the Life Insurance Sales 
Research Bureau, where he has been 
consultant in agency problems and direc- 
tor of the Bureau’s school, has been 
made agency comptroller in connection 
with the management of the company’s 

general agencies. 

A Harvard man, A.B. cum laude, he 
became a salesman in Group division of 
John Hancock after graduation from 
college in 1926. In 1930 he was made 
production manager of Ralph W. Hoyer 
agency, Columbus, O. He then went 
with the Life Insurance Sales Research 
Bureau. 


LIPSKY TO GENEVA 

Louis Lipsky, president, Eastern Life 
of New York, who is vice-president of 
the American Jewish Congress, sails 
next Wednesday on a vacation trip to 
Europe. He will attend the World Jew- 
ish Congress in Geneva starting on Au- 
gust 8, which is to be held in the historic 
League of Nations Hall. Thereafter 
Mr. Lipsky will go to Zurich to attend 
a meeting of the Zionist General Council 
which will discuss present conditions in 
Palestine. He will also visit with some 
of Zurich’s insurance company officials. 


O’MALLEY INVITES SUPT.’S 

R. E. O’Malley, Missouri Superintend- 
ent of Insurance, has invited all state 
insurance departments to be present at 
the hearing on the solvency of the Mod- 
ern Woodmen of America, scheduled for 
July 28. The Fraternal Protective Asso- 
ciation of Missouri is sending out 300,000 
pamphlets urging votes against Lloyd C. 
Stark, candidate for Democratic nomina- 
tion for governor, who has refused to 
pledge not to renominate O’Malley if 
elected. 


WOFFORD’S JUNE $432,414 
June production of the Harris Wof- 
ford agency, Prudential in New York, 
was incorrectly reported in The Eastern 
Underwriter for July 17. The agency’s 
June figure was $432,414, a 100% increase 


from June of the year before. 


Ww. C. CULKINS DEAD 
William C. Culkins, at one time promi- 
nent in Cincinnati life insurance circles, 
died in St. Petersburg, Fla., this week 
at the age of 68. 











General American Forms 
New Mut’ Organization 
TO MERGE WITH IT EVENTUALLY 
Mutual Life of Missouri Created to Make 


Possible Mutualization of Present Com- 
pany; How It Will Be Done 





The charter for the Mutual Life of 
Missouri, the mutual corporation through 
which the mutualization of the General 
American Life is to be effected, has 
been issued. 

Directors of the mutual met on July 
21 in connection with the perfection of 
the preliminary steps for the mutualiza- 
tion of the stock company while the di- 
rectors of the General American Life 
met on July 22 to approve the mutualiza- 
tion contract. It is to be submitted to 
the stockholders of the General Ameri- 
can Life at a special meeting to be held 
for that purpose on August 5 

With 90% of the General American 
Life held by the Southwestern Investors 
Corp. and the Southwestern Life, both 
of Dallas, approval of the mutualiza- 
tion contract by the stockholders of the 
General American Life is assured since 
the Dallas interests have agreed to a 
trust agreement under which the 90% 
of the stock is to be voted by three 
St. Louis trustees. The General Amer- 
ican Life held in Dallas is to be sold 
for mutualization purposes at $60 a share 
and will be retired out of the earnings 
of the company over a period of years. 

After the directors and stockholders 
give their approval the mutualization 
plan is to be submitted to a commis- 
sion of state insurance commissioners to 
include R. Emmett O’Malley, Superin- 
tendent of Insurance for Missouri, and 
two other commissioners. When they 
officially approve the plan the new mu- 
tual company will be merged with the 
General American Life under the char- 
ter name of that company. All of the 
necessary preliminary legal advertising 
in connection with the formation of the 


Col. O. D. Clark Retires; 


Dean of National Life 


Col. Osman D. Clark, dean of the of- 
ficers of the National Life of Vermont, 
has resigned after fifty-one years of ser- 
vice. During that time he has been either 
assistant secretary or secretary. He is 
eighty-one years old, a descendant of 
the first settler of Montpelier, a grand- 
nephew of Dr. Julius Y. Dewey, founder 
of the National Life. Politically he has 
been chairman of the Republican com- 
mittee both of city and state; as chief 
of the volunteer firemen fought many 
big fires; was active commander of the 
First Vermont Regiment in the Spanish- 
American War; brought the first type- 
writer into the company. 





MAYS WALKS OUT OF COURT 
Ed Mays, president Continental Life 
of St. Louis, and his attorney walked 
out of the court hearing on the com- 
pany’s solvency when the court refused 
to allow discussion of the reserve on 
every single one of the company’s 50,000 
policies. The company’s files had been 
brought into court. 





new mutual company has been carried 
out. Under its charter the company is 
authorized to merge with any other life 
insurance company. 


Expect No Opposition 


No opposition to the mutualization 
plan is expected since the remaining 10% 
of General American Life stock is held 
by company’s directors, officers and em- 
ployes, who favor the plan. 

Commenting on the mutualization plan, 
Superintendent O’Malley said: “It is 
sound and equitable. It has my approval 
and I see no obstacle in the way of 
its success.” The mutualization will not 
disturb the General American Life’s con- 
tract with the Missouri State Life on 
September 7, 1933, except the Missouri 
State Life policyholders will benefit from 
mutualization. 
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Three Penn Mutual 
Agencies Go On Cruise 





Ella Barnett Photos 


(Above) John R. Stevenson, Mrs. and 
Executive Vice-President John A. Stev- 
enson. (Below, left) Mrs. and John E. 
Gibbs, general agent, Newark. (Right) 
Ralph G. Engelsman, general agent, N. Y. 


Leaders of three Penn Mutual agen- 
cies in the metropolitan district returned 
the first of this week from a sea-going 
convention. The agencies were the John 
A. Stevenson home office agency ot! 
Philadelphia, Ralph G. Engelsman agen- 
cy of Fifth Avenue, New York, and 
John E. Gibbs agency of Newark, N. J. 
The ship was the Queen of Bermuda. 

The Penn Mutual is holding a series 
of regional meetings for its agencies in 
small groups. Some other agencies of 
the company will meet at Montauk Point. 

Mr. Stevenson was recently elected 
executive vice-president of the Penn 
Mutual and he held a reception for the 
agents the first afternoon on board ship. 

Mr. Engelsman and Mr. Gibbs were 
chairmen of the business sessions on 
board the boat and made inspirational 
addresses in opening the meetings. 

Speakers at the first session included 
Felix U. Levy, leading producer of the 
Penn Mutual, who talked about “The 
Devil’s Advocate.” He is with the En- 
gelsman agency. Michael Demucchio of 
the Gibbs agency gave the beginners 
angle. Trumball and Murray of the 
Stevenson agency put on a sales dem- 
onstration and Stanley Transue of the 
Stevenson agency concluded the session. 

Tom Scott, Philadelphia, leader of the 
company for many years, was the frst 
speaker at the second meeting. John 
Elliott of the Newark agency discussed 
motivation and Harry Phillips, Jr. En 
gelsman agency and also a top producef 
of the company, presented a new father 
and son idea. Thomas Nagel, young 
agent of the Engelsman agency, ha 
as his topic, “It’s a Cinch.” G. W. Com 
over, Gibbs, spoke and Mr. Stevenson 
concluded with a stirring address. 
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Novel “Syndicate” 
Headed by Sanborn 


BOSTON CONVENTION STUNT 





Publicity Committee to Send Out Week- 
ly Column of Chit-Chat About 
Forthcoming National Meeting 

The Boston publicity committee for 
the National Association Convention has 
turned itself into a newspaper syndicate 
ofice and under the direction of Paul C. 
Sanborn will produce a regular column 
of chit-chat about the forthcoming con- 
vention. Mr. Sanborn, general agent for 
the Connecticut Mutual in Boston, is 
chairman of the publicity committee of 
the New England Associations of Life 
Underwriters which organization will act 
as official host to the convention. 

The set-up of the publicity committee 
is one of the most thorough ever made 
for such a purpose. Schedules have 
gone out to editors showing the subject 
for each release from now till September 
12 when the last one is issued. Mail for 
west of the Mississippi is sent out two 
days ahead of that for the East. 

Topics to be discussed in the columns 
are hotel accommodations; unusual 
places for a tourist to visit; how to take 
advantage of the nearby ocean (for those 
not accustomed to Neptune); New Eng- 
land colleges; Boston eating places of 
note; historic sites; stores; athletics, 
and the lighter side of the agent’s view- 
point. 

The first release, called “Old Home 
Week for the Lodger,” tells about hotels 
in and about Boston. A few paragraphs 
follow : 

“Benches on Boston’s famous Com- 
mon have long since been reserved to 
capacity for a simultaneous convention 
of the Amalgamated Federation of Won’t 
Workers. You'll have to make other 
plans. Perhaps it will be the Statler— 
one of the Master Builder’s chain—of- 
ficial headquarters—now standing where 
once stood our first railroad station. 
Competitors say that the R.R. ‘sleepers’ 
still walk at night through the many 
rooms of the large hotel . . . but, it ain’t 
so! Meetings will be held in the Stat- 
ler Ball Room. 

“Then there’s the Parker House, made 
famous by rolls, Charles Dickens and 
the local Victorian intelligensia. Also 
the place where the National Association 
started its glorious and auspicious exist- 
ence in 1890. It used to be one of a 
mauve triumvirate . . . Others were 
Young’s and the Touraine. Former still 
stands but it’s as dead as your Uncle 
Zeke’s mustache cup—it’s there but isn’t 
used. Later also stands but is rejuven- 
ated and beckons to those who relish its 
atmosphere. Some say that the dear old 
Copley-Plaza — sometimes called, here- 
abouts, the “Costly Pleasure”’—is booked 
solid already. If gate crashing is thrill- 
ing, get your reservation there.” 





HENRY J. POWELL’S ESTATE 
The late Henry J. Powell, in his will 
probated July 17 in the County Court at 
Louisville, disposes of an estate valued 
at $275,000. The estate is to be held 
under trust terms for the benefit of Mrs. 
Elsie G. Powell, widow of the testator, 
who is to receive $12,000 a year income, 
and a sister Miss Harriett Powell, who 
will receive $1,200 a year. 

The remainder of the income is to be 
divided between Mrs. Mary P. Starks 
and Mrs. Frances P. Newman, daugh- 
ters, who are to be the beneficiaries 
after the death of their mother. The 
Fidelity & Columbia Trust qualified as 
executor. 





STATE MUTUAL AND TEXAS 

“The Thread of Life,” policyholders’ 
publication of the State Mutual of Wor- 
cester, in its July issue plays up the fact 
that Texas was invited to statehood in 
the United States of America the same 
year that the State Mutual commenced 
business, 1845, and that these two insti- 
tutions have grown parallel during the 
last ninety years. 
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(a full page advertisement in July 20th issue of Time) 


“THAT WON’T HAPPEN 
TO MY YOUNGSTERS” 


. is the resolution that every 
ambitious father makes when he 
sees this powerful illustration 
and headline. 

When he reads the copy he 
finds in the Multiple Protection 
Plan the way to answer his 
problem. Perhaps he sends the 
coupon for further information; 


hundreds do every month. But 
whether he does or not the 
Union Central idea remains in 
his mind. And when the Union 
Central representative calls he 
finds a ready welcome—an inter- 
est already created in Multiple 
Protection, often a sale on first 
call. 


The UNION CENTRAL 
Life Insurance Company 


CINCINNATI, OHIO 
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Victor R. Smith, general manager of 
the Confederation Life, who recently re- 
turned from abroad, is one of the out- 
standing life insurance men of Canada. 
He was educated at Trinity College and 
the University of Toronto. In 1905 he 
went with John MacKay & Co., char- 
tered accountants. He joined the Con- 
federation in May, 1908, in the actuarial 
department and was appointed assistant 
actuary in 1914 and actuary in 1917. In 
1929 he was made assistant general man- 
ager and actuary and general manager 
and actuary in 1932. He is a Fellow of 
the American Institute of Actuaries of 
which he is vice-president; and an 
associate of the Institute of Actuaries of 
Great Britain and the Actuarial Society 
of America. He is president of the 
Canadian Life Insurance Officers Asso- 
ciation. He belongs to the Toronto, 
National, University, Toronto Golf, 
Granite, Canadian, Badminton and Rac- 
quet, and Toronto Cricket clubs. 

By the end of this year the Confed- 
eration Life will have $400,000,000 of 
insurance in force. It does business in 
many countries. 





Josh Lee’s success in being the best 
Oklahoma vote getter for the United 
States Senate in the recent run-off pleas- 
ed insurance men. Josh Lee is the pro- 
fessor of public speaking at the Uni- 
versity of Oklahoma who was elected to 
Congress after appearing before many 
gatherings giving his famed, highly fancy 
talk, “At the End of the Rainbow.” 

Insurance men had their first contact 
with him at a convention of the National 
Association of Life Underwriters in the 
South where his address caused a sen- 
sation. !t brought him an engagement 
before the New York association, and 
later the Philadelphia association. Peter 
M. Fraser, then general agent of the 
Connecticut Mutual in New York City, 
was president of the life underwriters 
here at the time and he is the man who 
brought Lee to New York. The local 
people had never heard anything just 
like his Hotel Astor address. 

In discussing Lee’s campaign an edi- 
torial writer in the New York World- 
Telegram said: “He operates on the the- 
ory that in a political fight the populace 
prefers Hamlet to Hamilton and Mac- 
beth to Michelson. So, wherever two or 
three are gathered together, or two or 
three thousand, he declaims from the 
books—anything from ‘Rain on the Road’ 
and ‘That Old Sweetheart of Mine’ to the 
twenty-third Psalm and ‘Rienzi to the 
Romans.’ And an interesting thing is 
that when he cuts loose with a classic, 
such as ‘Spartacus to the Gladiators,’ a 
fairly large percentage of the constitu- 
ency always believes that he, Josh, wrote 
it, giving him credit not only for de- 
livery but for authorship.” 





Dr. Carleton B. McCulloch, vice-presi- 
dent and medical director of the State 
Life of Indianapolis, is one of the out- 
standing citizens of that community and 
recently Mrs. Franklin D. Roosevelt 
wrote about him in her syndicated daily 
column, saying “You can see that he 
is vitally interested in every one of an 
astonishingly varied number of projects. 
He does his job for the love of it.” 
Dr. McCulloch in addition to his duties 
as vice-president and medical director 
of the insurance company is treasurer 
of the American Legion Endowment 
Fund and is acting as a Works Progress 
Administrator. During the World War 
he was commander of a hospital in 
France and was decorated with the Croix 
de Guerre for bravery under fire. 

Wabash College recently conferred 
upon Dr. McCulloch the honorary de- 
gree of doctor of laws. President L. B. 
Hopkins of Wabash College read the 
following citation. “Carleton Buel Mc- 
Culloch, native of Wisconsin but truly 
an adopted son of Indiana, graduate in 





VICTOR R. SMITH 


medicine, your interest in the public 
welfare has ever extended beyond the 
more restricted field of public health. 

“Son of Reverend Oscar McCulloch, 
who was for years a noted pastor of the 
Plymouth Congregational Church of In- 
dianapolis, a founder of the Flower Mis- 
sion and an honored and beloved public 
servant, you, too, have served your city, 
your state and the nation, in active serv- 
ice at the front in the World War, and 
in no less essential peace time pursuits 
in public affairs. 


“As the government of France has 


honored you with the war cross for 
service abroad, so in this much smaller 
circle of friendship we would honor you 
for your continued public service at 
home.” 





“Golddiggers of 1937,” musical comedy 
moving picture now being filmed in Hol- 
lywood, is from the life insurance play, 
“Sweet Mystery of Life” which was pro- 
duced in New York last fall. The mov- 
ing picture is to be one of the most 
elaborate every made, the producers be- 
ing Warner Brothers and the cast in- 
cluding such stars as Dick Powell, Os- 
good Perkins and Joan Blondell with a 
large number of famous featured players 
including Hugh Herbert. The picture 
7 probably be released sometime this 
all. 

“Sweet Mystery of Life” was written 
by three men one of whom, Mike Wal- 
lach, is a leading producer of the Riehle 
Agency, Equitable Society. Expected to 
be one of the Broadway season’s big 
hits, it failed to click on the opening 
night due to various difficulties including 
the mechanical. Its early closing was a 
source of regret to a great many people 
for the idea was very amusing, that of 
a life insurance agent being thrust into 
the middle of a business intrigue when 
he unexpectedly is called upon to sell a 
huge policy. However the motion pic- 
ture rights had been bought and the 
producers consider it a good idea worth 
using for one of their biggest films. 

Uncle Francis 





LAMAR LIFE TRIP PLANS 


The Lamar Life on its agency conven- 
tion this year will visit the Texas Cen- 
tennial fair at Dallas, San Antonio, 
Monterrey, Mexico, and New Orleans. 
The trip begins July 30. 





Elmer L. Ayres of Lynchburg is new 
president of the Virginia Field Club of 
the Eldon D. Wilson agency, Mutual 
Life of New York, which held its four- 
teenth annual convention in Richmond 
recently. 
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Low Pressure Selling 


Experience is continually modifying an 
agent's selling technique. 


Each day his technique is either better 
or worse than yesterday's. 


Each day's experience increases a sales- 
It impels him to use 
working habits that are most efficient for 
He tends more and more to use the 
friendly conversational way of selling. 
this low pressure technique to which State 
Mutual Field Men have committed themselves. 


STATE MUTUAL LIFE 


ASSURANCE COMPANY 
of Worcester, Massachusetts 


Incorporated 1844 


Over 91 Years a Synonym for Security 





It is never the 


It is 











1935 
WAS A GOOD YEAR 


In the eighty-eight year history of the 
Union Mutual Life Insurance Company, 


Portland, Maine, the year 1935 was 
outstanding: 
New Insurance Increased... 441%, 


Total Life Insurance Increased._.10°% 





Assets Increased... Y%, 
Surplus for Policyholders 
ee en eareee 12'/4% 


First four months of this year indicate 
that 1936 will be an even better year 
for this soundly managed, progressive 


compen’ SINCE 1848 
wre, 
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HUEBNER IN PITTSBURGH 





Chamber of Commerce Has Joint Ses- 
sion with Life Underwriters; Meets 

With General Agents and C.L.U.’s 

At a joint luncheon meeting of the 
Pittsburgh Life Underwriters Associa- 
tion and the Pittsburgh Chamber of 
Commerce, held Tuesday, July 14, Dr, 
Solomon S. Huebner, President of The 
American College of Life Underwriters 
and Professor of Insurance and Com- 
merce at the University of Pennsylvania, 
spoke on the subject, “Can Americans 
Achieve Economic Security?” On one 
of the hottest days of the year, the 
crowd of over 225 life underwriters and 
members of the Chamber of Commerce 
attested to the popularity of the speaker. 

On Tuesday evening, Dr. Huebner was 
the guest of over fifty general agents 
and Chartered Life Underwriters at din- 
ner in the Ball Room of the Pittsburgh 
Athletic Association. An informal talk 
was given after the dinner by Dr. Hueb- 
ner, in which he discussed the aims and 
purposes of the American College of 
Life Underwriters and discussed some 
of the problems which the C.L.U. move- 
ment is facing today. 

After Dr. Huebner’s talk the meeting 
resolved itself into an open forum, in 
which questions and answers concerning 
the College and the C.L.U. were dis- 
cussed. John E. Davis, C.L.U., Presi- 
dent of the Pittsburgh Chapter of 
C.L.U., presided and R. Maxwell Steven- 
son, C.L.U., Secretary-Treasurer, was 
instrumental in arranging the meeting. 
Among the guests were Dr. J. Lloyd 
Mahony, director of the University of 
Pittsburgh, who has headed that depart- 
ment of the University cooperating with 
the C.L.U. work, Steacy E. Webster, 
president of the Pittsburgh Life Under- 
writers Association, and L. C. Woods, 
Jr., formerly president of the National 
Chapter of C.L.U 





NEWMAN AGENCY OUTING 


The Philadelphia district of the Union 
Central Life, for which Harry Newman 
is managing director, will hold its sum- 


mer outing August 7 at Brigantine 
Beach, across the bay from Atlantic 
City. President W. Howard Cox and 


Vice-President Jerome Clark will be 
among the guests. Agencies included are 
Philadelphia, Reading, Camden, Wil- 
mington and Washington. 





Howard S. Power of the Pittsburgh 
agency, Phoenix Mutual, recently passe 
the twenty-fifth anniversary of the day 
when he jumped from a position as city 
editor of a daily newspaper to become 4 
Phoenix Mutual salesman. 
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Call it cash commitments, fixed obligations, budgeted items, 
’ or what you will, the fact is that a certain portion of every 
: person’s income must be used to meet inescapable living costs,— 
those various financial burdens assumed or thrust upon us. What 
remains out of gross income, after deducting dollars that are 
~~ tagged, can ordinarily be considered SPENDABLE INCOME. 
's 
the 
— Most people feel that out of SPENDABLE INCOME must 
: 
Dr. : ; : 
The be set aside savings for emergencies and future needs. But a 
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ania, better budgetary arrangement was recently outlined by a Chicago 
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the industrialist. He said that his “life insurance premiums were 
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— paid first out of Gross Income, and only the remainder was con- 
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be sidered to be SPENDABLE INCOME.” 
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= Doesn’t such an arrangement solve a lot of financial prob- 
some 
“ lems for the average household? The man with constant demands 
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hing on his purse is usually in a dilemma about allocating his dollars. 
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= He would like to keep a comfortable margin for emergencies. 
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oy His problem is largely solved, however, if he immediately takes | 
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ods insurance to protect his family and his own future. The balance 
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J. Elliott Hall Host to Bethea Agency At Vallevue Farm 


By W. L. Hadley 





Left to right, top: Mrs. John D. Howell, Mrs. G. Ellis Fulton, Mrs. Zelma Hall Van Dyke; J. Elliott Hall and a pet; 
Mrs. and M. P. Gallagher and M. P., Jr.; Mrs and Aren G. Howell, Jr., Charles E. Alioth. Below: A group on the lawn. Right: 
Mr. Hall’s three daughters and sons-in-law—Mrs. Ardis Hall Grant and Will P. Grant; Mrs. Zelma Hall Van Dyke and Joseph 
B. Van Dyke; Mrs. Bernice Hall Forshay and Alfred P. Forshay. 


J. Elliott Hall, famed as popularizer of 
the income plan of life insurance pro- 
tection throughout the life insurance fra- 
ternity, and owner-breeder of one of the 
prize herds of blooded Guernsey cattle, 
among cattle breeders of the country, 
was literally between the devil and the 
deep blue sea on Monday of this week. 

As owner of Vallevue Farm, Morris- 
town, N. J., in common with all farmers 
he had been in prayerful attitude that 
rain might descend on and all over his 
acres which were assuming parched con- 
ditions. At the same time together with 
his good wife Ella, he was being host to 
the Osborne Bethea Agency of the Penn 
Mutual Life, at one of the outings which 





have become famous at Vallevue Farm. 
He wanted plenty of sunshine for this 
event comprising all outdoor events, 
when run off as scheduled. 

The weather man played no favorite 
and sent along quite much and rather 
wet rain. The outdoor sports events 
were washed out; but not the spirit of 
the occasion. After visitation to the 
various barns where blue ribbon cattle 
were stalled, the women of the party of 
110 were taken in hand by Mrs. Hall at 
the Hall home while the men gathered 
in the office building of the farm and 
indulged in all sorts of indoor sports. 

When lunch time came along, the lunch 
which had been prepared for outdoor 
serving was retransported from the farm 


back ‘to Days Restaurant in Morristown 
and the party was taken there for feed- 
ing. After lunch with rain still descend- 
ing the party went into an entertainment 
huddle and a good time was produced 
through impromptu numbers by different 
members of the party. 

From the home office came Executive 
Vice-President John A. Stevenson; Vice- 
President Gordon A. Hardwick; Assist- 
ant Vice-President Malcolm Adam; Su- 
perintendent of Agencies Wallace Boi- 
leau; Manager of Sales Research Grover 
D. Davis, and Auditor William H. Jones. 
These officers and home office folk were 
introduced and in turn made short re- 
marks. Despite the weather the outing 
was a splendid success. 





CONN. MUTUAL RESULTS 
Six Months Experience Shows 24.9% 


Drop in Terminations Due to Lapses 
and Surrenders; In-Force Increases 





An increase of 7% in the volume of 
paid life insurance sales for the month 
of June over the corresponding month 
last year is reported by The Connecticut 
Mutual Life. The production for June 
this year was $7,192,632 against $6,721,588 
last year. 

The Connecticut Mutual also an- 
nounces a continuation of the good re- 
sults it has been obtaining in termina- 
tions, due to lapses, surrenders, death 
claims and matured endowments, with 
this factor 24.9% less for the month of 
June. 

This decrease in terminations plus the 





WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 
90 John Street, New York 


Telephone Beekman 3-6799 





increase in new business combined to 
give The Connecticut Mutual a gain of 
$1,325,597 in insurance in force for the 
month, putting the total in force now at 
$926,209,215, which is $12,052,479 greater 
than the amount in force at the end 
of 1935. 





N. Y. SALES $62,000,000 


June life insurance sales in New York 
City were $62,000,000 as compared with 
$54,165,000, in June 1935, according to 
estimates by the Life Underwriters As- 
sociation of the City of New York. 





INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





ARE YOU ANXIOUS TO ADVANCE? 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company ORDINARY 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 


NYLIC PROMOTES WHITAKER 

Cecil F. Whitaker, who has been con- 
nected with the Macon (Ga.) agency of 
the New York Life for the last nine 
years, has been appointed agency organ- 


izer with supervision over thirty middle 
Georgia counties. Mr. Whitaker suc- 
ceeds Fred J. Sutton, who recently re- 
signed to become associated with the 
Kentucky Home. 





A party for representatives of the 
Western & Southern Life was held June 
27 at Jackson, Mich. 





JERSEY CITY, N. J. 


GROUP 





SLACK MADE BRANCH MANAGER 





On First Anniversary With Continents] 
Assurance He Takes Over Field 
Building Branch in Chicago 
James E. Slack celebrated his first an. 
niversary with Continental Assurance 
July 15 by assuming managership of the 
important Field Building Branch in Chi. 
cago, succeeding Roger Somers who 
transfers to general agency and personaj 

production duties. 

Born in Indiana, Mr. Slack got his 
early education in reading, writing and 
football signals in the high schools of 
that state. Soon after enrolling at Uni. 
versity of Indiana he enlisted in the J 
S. Navy and had a year and half active 
service. Returning to Indiana he majored 
in football and social sciences, getting 
his varsity captaincy in one and his AB 
degree in the other in 1921. 

After graduation he entered business 
fields and advanced to divisional sales 
managership of Chicago’s largest cloth- 
ing manufacturers, leaving them in 19% 
to enter insurance, since when he has 
put seventeen successful producers jn 
the business besides writing substantial 
personal business. Now living in Floss. 
moor, he is a member of the school board 
and president of a local social club. 





ACACIA’S 6-MONTH FIGURES 





Increase of Insurance in Force Three 
Times Greater Than Last Year; 
Lapses Lowest in Seven Years 

Acacia’s net increase of insurance in 
force for the first half year was more 
than $5,600,000—a net increase of nearly 
300% larger than that of the first six 
months of 1935, according to President 
William Montgomery. This was the 
largest net increase for a like period in 
six years. Acacia’s insurance in force is 
now $357,761,126. 

During the first half of this year, 
Acacia showed a 27% reduction in lapses 
over the first half year of 1935. Lapses 
were the lowest in seven years. 

There was a 16% reduction in the 
number and a 6% reduction in the total 
amount of policy loans made over the 
same period of a year ago. 

First half year premium income was 
the largest of any half year in Acacia’s 
history. First half year total income 
was also the largest of any half year 
in Acacia’s history as was excess of in- 
come over disbursements. 

Assets showed a 34% improvement 
over the first half year increase of 1935. 
Acacia’s assets now total more than 
$63,240,000, a gain of more than $5,470,000 
since June 30, 1935. 





W. C. Schuppel, executive vice-presi- 
dent of Oregon Mutual Life, Portland, 
has recently been named on the official 
committee to handle the 1937 annual 
Rose Festival in Portland. Mr. and Mrs. 
Schuppel were recently prominently 
named in the July issue of American 
Home in an article entitled “A Garden 
Perched on an Oregon Hillside.” 





FIND FRAUD IN MISSOURI 


Attorney General McKittrick of Mis- 
souri has obtained many depositions i- 
dicating gross fraud in connection with 
the circulation of initiative petitions for 
a vote on the new insurance code. 


HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 











Omaha 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 








Telephone BEekman 3-5656 
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Toronto Food Market 
Giving Free Insurance 


CUSTOMERS GET TERM POLICIES 





Continental Life of Toronto Writes 
Policies as Experiment; Similar to 
Newspaper Circulation Stunt 





In a manner somewhat reminiscent of 
the newspaper insurance given out in 
circulation campaigns a few years ago, 
a Toronto food store is giving away 
life insurance with groceries and meats. 
The policies are written on term group 
plan by the Continental Life of Toronto 
which has undertaken the coverage as 
an experiment. : 

Miracle Marketerias, a concern oper- 
ating two large markets in Toronto, is 
offering a $100 policy with every $100 of 
merchandise sold. Policies are issued to 
any member of the family designated in 
the application, in units of $100 to 
$1,000, the age limits being from 10 to 
44 and no medical examination being 
required. The applicant must be accept- 
able to the insurance company, how- 
ever. It is term insurance under a gen- 
eral group plan, a low rate being possi- 
ble by the age limits. The insurance 
runs for one year. 





GO FISHING WITH ARNOLD 





Fourteen Leading Fieldmen of North- 
western National Guests of President 


‘at Basswood Lake 


While the heat wave was blanketing 
the nation last week fourteen leading 
fieldmen, general agents and managers 
of the Northwestern National Life en- 
joyed four days at Basswood Lake as 
guests of O. J. Arnold, president of the 
company, at his own cabin in the north- 
ern Minnesota wilderness. Basswood 
Lake is one of the bodies of water that 
lies in both Canada and the United 
States. 

Prizes for the biggest fish caught went 
to George R. Whitlock, W. L. Coonrod 
and Roy E. Brooks, all general agents 
and managers. 

Besides fishing, one of the high spots 
of this year’s party was the initiation 
of those who were attending their first 
Basswood party into the mysteries of 
the ABC (Arnold Basswood Club). Paul 
Dobson was installed as the new “King- 
fish” taking over the mantle of author- 
ity from H. J. Wulfsberg, Jr., and Emery 
Smith was inducted as “Swordfish.” 





BUREAU FIGURES FOR JUNE 





All But Seven States Participating in 
Gain; Each District of Nation 


Was Ahead of Last June 


Life insurance sales in the United 
States made their best showing during 
June of any month this year, according 
to the Life Insurance Sales Research 
Bureau. Sales were 109% of those for 
the same month in 1935. The improve- 
ment is emphasized by noting that sales 
for the first six months of this year 
were 8% below those for the same 
months in 1935 and for the 12 months 
ending June 30, 1936, they were 4% below 
those for the year ending June 30, 1935. 
These Bureau figures came from com- 
panies having more than 90% of the Or- 
dinary life insurance in force in the 
country. 

Only seven states showed less sales in 
June than the same month last year, the 
Bureau report states. Dividing the coun- 
try up in districts it was found that each 
district was ahead of its record for June 
last year. 





36 COS AT BUREAU SCHOOL 


Representatives of thirty-six American 
and Canadian life insurance companies 
are registered at the agency building 
school being conducted by the Life In- 
surance Sales Research Bureau July 20- 
31 at the Edgewater Beach Hotei in Chi- 
cago. This is the concluding school on 
the 1936 program and is the largest one 
held this year. 


Ladue-Beardslee Agency 


Leads Columbian National 


The Ladue-Beardslee agency at New 
York City led all other agencies of The 
Columbian National Life in the produc- 
tion of new paid life insurance during 
the first six months of 1936. This an- 
nouncement was made by A. A. McFall, 
vice-president of the. company, when he 


congratulated General Agents Frederick 
W. Ladue and Lester E. Beardslee on 
their noteworthy achievement. Mr. 
Beardslee joined Mr. Ladue in March of 
this year. 





G. P. WOHN DEAD 
George P. Wohn, aged seventy-two, 
agent of the Aetna Life at Defiance, 
Ohio, for forty-two years, died July 13 
after a long illness. 


Leyendecker-Schnur Lead 
Guardian for Club Year 


The Leyendecker-Schnur agency of the 
Guardian Life at 225 Broadway was the 
leading agency of the company during 
the club year just closed. Second was 
the J. M. Ejisendrath agency, Empire 
State Building, and third the James El- 
ton Bragg agency, home office building, 
all in New York City. 

The club leaders among the agents 
were W. C. Ross of Milwaukee; J. E. 
Cole, Jr., Columbus, Ga.; Langford An- 
derson; New York Bragg; Jacob Wind- 
heim, New York Eisendrath; and R. S. 
Remole, Minneapolis. 


PRUDENTIAL PRINTER DEAD 


Louis C. Martmer, former head of the 
printing department of the Prudential, 
died last week. 











Common Ground 


for Men and Management 


In less than 25 years employers and employees voluntarily 
working together have purchased group insurance now pay- 
ing about 80 million dollars a year in benefits. 


Substantial cash benefits, widely distributed, by no means 
fully measure the worth of group insurance. The coopera- 
tion effected by men and management contributing money 
to buy something believed by both sides to be worth the 
price makes for good feeling and mutual respect and estab- 
lishes ground for further cooperation. 


This characteristic of group insurance weighs more and 
more with concerns that try to help employees understand 


their own economic interests. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Two New Appointments by 
Columbian National Life 


The Columbian National has appointed 
a new general agent in Providence and a 
supervisor for the State of Maine. 

Jacob L. Kagan is general agent to be 
associated with Joseph Schlossberg at 
Providence, Rhode Island. Mr. Schloss- 
berg has been Columbian National gen- 
eral agent in that city for eight years 
and the firm of Kagan & Schlossberg 
will continue to occupy the company of- 


fices at 729-30 New Industrial Trust 
Building. 
Charles Brown, Mr. Schlossbere’s 


former partner, is giving up his agency 
responsibilities on account of poor 
health. In the future he will confine his 
activity to personal production. 

Maynard Swift, formerly supervisor of 
the Thayer Quinby Agency at Boston, 
Massachusetts, has been appointed state 
supervisor for the company in Maine 
Mr. Swift is making his headquarters at 
86 Exchange Street, Portland, where The 
Columbian National has been located for 
many years. 


SAMUEL S. HALL DEAD 
Retired As Associate Actuary of Mutual 
Life in 1929 After Thirty-eight Years; 
Helped Plan Teachers Ass’n 

Samuel Stickney Hall, who retired as 
associate actuary of the Mutual Life in 
1929 after thirty-eight years service with 
the company, died last week at his sum- 
mer home in Norfolk, Conn. He was 
seventy-two years old. 

Mr. Hall was the son of the late 
Asaph Hall, noted astronomer and dis- 
coverer of the moons of Mars, who for 
many years was the head of the Naval 
Observatory in Washington. 

Samuel Hall was born in Washington, 
and was graduated from Harvard Uni- 
versity in 1888. He was employed by 
the American Exchange National Bank 
until 1891, when he joined Mutual Life 
He was consulting actuary for the Car- 
negie Foundation for the Advancement 
of Teaching and was instrumental in 
planning and organizing the Teachers’ 
Insurance and Annuity Association of 
America. 

He was a director of the association, 
a member of Delta Upsilon, a member 
of the Actuarial Society of America, the 
S. A. R. and the Society of Colonial 
Wars. Joseph Maclean succeeded him 
as associate actuary of the company 





NEW EDITORS OF PULSE 





R. H. Belknap, Assistant Agency Secre- 
tary of Occidental, Gets New Post; 
Dixon Trueblood Associate 
R. H. Belknap, assistant agency secre- 
tary of the Occidental Life of Los An- 
geles, has become editor of The Pulse, 
monthly agency publication of the com- 
pany. H. Dixon Trueblood is associate 
editor. They succeed C. S. Rathbone, 
agency secretary, who relinquishes edi- 
torship because of press of other duties. 

Mr. Belknap was with the company 
as agent and general agent before com- 
ing to the home office. Mr. Trueblood, 
while with the Union Central Life, was 
editor of the company Bulletin for four 
and a half years. In addition to Pulse 
he will revise company literature and 
interest himself in the advertising pro- 
gram. 





COLONIAL’S BOOK OF GOLD 

In the “Book of Gold” roster, in recog- 
nition of leadership in general average 
improvement for the second quarter of 
this year, the officials of the Colonial 
Life of Jersey City, have authorized the 
entry of ten names of their fieldmen 
For the first time, distinction is con- 
ferred upon three managers. Those who 
merited distinguished service award are 
as follows: T. Arnao, Camden; I. 
Abrams, Norristown; M. Ayres, Pater- 
son; R. Burstein, Perth Amboy; B. C 
Cochrane, Butler; G. Jennings, Union- 
town; L. Novick, Mt. Vernon; F. 
Philips, New Castle; M. Ruane, East 
Liberty, and E. M. Viscus, Williamsburg. 
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Assets Reach New Peak 
Cleary Report Shows 


IN NEW BUSINESS 
Northwestern Mutual's Total Assets 
June 30 were $1,101,624,342; Six 
Months Paid For $137,134,131 


INCREASES 








Improvement in all departments of the 
Northwestern Mutual Life was shown in 
reports submitted by M. J. Cleary, presi- 
dent, to the board of trustees at their 
annual meeting at the home office in 
Milwaukee on Wednesday. The financial 
statement and new business reports of 
the company for the first six months of 
1936 show gratifying progress. A satis- 
factory increase in investments is in- 
dicated by the gain in assets, which 
have reached an all-time peak. The sub- 
stantial gain in the volume of new busi- 
written, a decided reduction in 
policy loans and a sharp falling off in 
surrenders, are all reflected by the up- 
ward trend in the amount of insurance 


ness 


in force. 

Total new insurance paid for during 
the first half of this year was reported 
at $137,134,131, an increase of $8,536,662 
or 6.6% over the same period in 1935. 
In the same period reports show that 
forty-two life companies having 83% of 
the total life insurance outstanding in all 
United States legal reserve companies 
experienced a loss of 7% in Ordinary 
business issued. The Northwestern Mu- 
tual 36,557 policies, a gain of 1,411. The 
paid for business does not include 
$4,507,338 in annuities. 


Insurance in Force Gains 


Total insurance in force on June 30, 

1936, was reported by President Cleary 
as $3,741,492,779, an increase of $46,669,- 
388 over a year ago. Total number of 
policies in force was 996,987, a gain of 
13,314. Last year a small decrease in 
insurance in force was shown in the 
first six months as compared with the 
same period the year before. 
Total income of the Northwestern 
Mutual during the first half this year 
was  $101,861,832. Premium income 
amounted to $64,587,721. Total disburse- 
ments were $72,403,917. Excess of income 
over disbursements was $29,457,914, which 
was $4,313,208 or 172% higher than a 
year ago. 

Disbursements included dividends to 
policyholders of $17,559,830, and pay- 
ments of death claims amounting to 


$21,065,402. Total of all payments to 
policyholders and _ their beneficiaries 
amounted to $55,588,613, exclusive of 


$5,016,706 in payments under installment 
and option settlements. 

Total assets June 30, 1936, aggregated 
$1,101,624,342, an increase of $59,348,181, 
or 5.7% over a year ago. Bond invest- 
ments amounted to $507,058,199, repre- 
senting 46% of assets, and show an in- 
crease of $80,000,000. The list includes 
United States Government bonds, direct 
or fully guaranteed; state, county and 
municipal bonds, Canadian Government, 
provincial and municipal bonds, and rail- 
road, public utility and industrial bonds. 
The greatest increase in the various 
groups were $41,000,000 in United States 
state, county and municipals, and $21,- 
000,000 in public utilities. 

Mortgage loan investments stood at 
$298,977,108, representing 27% of assets, 
and show a decrease of 2.5%. City mort- 
gages at $200,730,013 showed an increase 
of $19,361,363. Real estate of $45,475,076, 
constituting 4% of assets, includes home 
office property valued at $5,260,717 and 
land contracts for properties sold. Pol- 
icy loans amounted to $192,737,635, a re- 
duction of $17,047,946, or 8%, from a 
year ago. Assets also included $7,341,590 
of cash on hand and in banks. 


President Cleary Calls Insurance 
Bulwark of the American People 


Destroy the confidence of the American 
people in life insurance and you will 
have rocked the very foundations of this 
social, economic and political structure, 
said President M. J. Cleary of the 
Northwestern Mutual Life in addressing 
the convention of its field forces at the 
home office this week. The idea of 
social security through legislative decree 
and political machinery has not clicked 
with the American people. “This is not a 
rich man’s institution,” he said. “Nor 
is it even an institution of the well-to-do. 
It was built by and is maintained by men 
and women of modest means who value 
and want to preserve their independence 
and self respect.” 

Continuing President Cleary _ said, 
“When Nels Nelson, the farmer, or Jim 
Smith, the oil station attendant, buys a 
thousand dollar policy, the trade press 
or the lay press sees no news in that— 
it is not heralded to the four corners of 
the land. But when the merchant prince, 
the great banker or the movie star buys 
a million—or two or three—that’s news 
and everyone is told about it. There are 
tens of thousands of Nels Nelsons to one 
merchant prince in the policyholder lists 
of the companies, but the public hears 
nothing of them and is only vaguely con- 
scious of the facts. 

Small Average Policy 

“At the end of 1935 there was, in 
round figures, one hundred billion dol- 
lars of life insurance in force on the lives 
of sixty-three million Americans. That 
is a little less than $1,600 per life on 
the average. The vast, vast percentage 
of these people owned materially less 
than $1,600 of insurance. Doesn’t that 
negative any thought that these com- 
panies and these funds belong to the 
rich or the well-to-do? 

“Ought not those facts impress men in 
public and private places of influence 
with the far-reaching social importance 
of this institution? Ought that not de- 
ter the laying of impositions and restric- 
tions that detrimentally affect this busi- 
ness? What kind of dollars are these 
dollars that make up the asset of these 
companies? In the hands or pockets of 
the policyholder they were, in the vast 
percentage of cases, impotent dollars. 
They were so few and so isolated that 
they had little significance to the in- 
dividual and no importance from a social 
or economic viewpoint.” 

How Investments Have Benefited 

People 

Discussing how the funds have been 
used President Cleary continued, “When 
gathered into the treasuries of the com- 
panies they represented an estate to the 
individual. They represented independ- 
ence to him—home, education, opportun- 
ity to his dependents. They became a 
literal reservoir of power and energy 
from a social, political and economic 
viewpoint. Where did these funds go? 
Into speculative, promotional, boom- 
making enterprises? Not at all. They 
went into those great nation serving, 
social serving enterprises upon which 
the health, the happiness, the opportun- 
ity and the standard of living of the 
American people are in large dependent. 
They went into the development and 
support of American agriculture. More 
than one billion nine hundred million 
dollars went into this field to finance 
established farmers. They went to 
finance the building of homes, of apart- 
ments, of needed stores, offices and other 
commercial structures. More than five 
billion dollars of these funds were in 
that field at one time. 

“They went into State, County and 
municipal bonds. Approximately one bil- 
lion two hundred million were in that 
field at the end of last year. What were 
these funds used for? To provide sew- 





M. J. CLEARY 


ers, water, streets, roads, parks, schools 
and othr basic and necessary services 
that have made this nation, from the 
standpoint of health, happiness, safety 
and opportunity, unique in the history 
of civilization. 

“They went into bonds to furnish capi- 
tal to provide the great transportation 
systems of the United States. Systems 
essential to the development, the safety 
and the convenience of the nation and 
the individual citizen. At the end of 
1935 approximately three billion dollars 
of those funds were invested in the bonds 
of the American railroads. 


“They went out to finance the develop- 
ment of utilities. To furnish light, heat, 
power and communication, without which 
this country would really be still in the 
“horse and buggy” days. At the end of 
1935 approximately two billion two hun- 
dred million dollars of those funds were 
invested in the bonds of these enter- 
prises. 

“They went out to individual policy- 
holders to finance a vast variety of needs 
—no small part of which were emergency 
needs that could be financed in no other 
way. At the end of 1935 more than 
three billion two hundred million dollars 
were so invested. 

“These funds have been used to finance 
the Government itself in its days of 
need. During the world war hundreds of 
millions of these funds went into Gov- 
ernment bonds at rates below those ob- 
tainable in other fields. These funds 
have not only been ‘social minded’ but 
they have been ‘patriotic.’ At the end 
of 1935 more than two billion five hun- 
dred millions were invested in Govern- 
ment securities.” 

Concluding his remarks President 
Cleary said, “There is at least one great 
American enterprise that has demon- 
strated its capacity to withstand the 
Strain of excessive prosperity as well as 
the strain of prolonged deflation and 
depression. That institution is the in- 
telligently and honestly managed life in- 
surance company. In that connection i 
point with pride —not boastfulness — to 
the record of the American companies in 
the last two decades. 

“During that period of twenty years 
these companies have been subjected to 
every possible strain short of a national 
collapse. They stood up under it. They 
met their obligations in full. They are 
here today with their strength intact and 
their capacity to serve unimpaired. 

“In the face of all this, life insurance 


Grant Hill Tells Of 
Co.’s Business Gains 


FEMALE AND JUVENILE RISKs 





Production, In Force, New Premium Al] 
Increased; Some Individual 
Records 





Progress of the Northwestern Mutual 
from many angles of production was out. 
lined by Grant L. Hill, director of agen- 
cies, in closing the first morning’s session 
on Monday. He said the paid produc. 
tion of the first half of 1936 was 66% 
ahead of same period in 1933. 

The average amount paid for per life 
has shown an increase, and is now $4,292 
New premium income computed on an 
annual basis and excluding annuities and 
single premium policies shows a 66% in- 
crease over first six months of 1933, 


Female and Juvenile Business 


The company is now paying for female 
business at the rate of more than $25- 
000,000 a year. Average amount of each 
female life is now $2,206. 

Average amount paid for per juvenile 
life has increased to $1,879. Juveniles 
showed an increase of more than 22% 
in volume over last year. Since Feb- 
ruary, 1933, the company has paid for 
more than 10,000 juvenile risks. 

The company’s regular endowment 
contracts continue to show an increase 
in number sold, and amount per life. 
Term insurance sales are decreasing. 
Conversions on the term run far ahead 
of expectations. 

Nearly $10,000,000 has been received 
by the company in cash in the past six 
months in repayment of policy loans, 
That’s 211% more than for the same 
period of 1933. 


Large “In Force” Gain 


In the first six months of 1936 the 
company’s gain of insurance in force is 
nearly $36,500,000. The gains have been 
made despite the fact that the company 
has 2,000 odd less agents under contract 
than it had January 1, 1933. This does 
not mean that many new agents are not 
entering ranks of the company. They 
are, but the objective sought in such re- 
cruiting is for career life underwriters. 


- “Non-productive agents are a cost to the 


company as well as to the general and 
district agents,” said Mr. Hill. “In addi- 
tion they are an unhappy reflection upon 
the business generally.” 


Some of the Leaders 


Mr. Hill gave some illustrations of 
new men who have made unusual suc- 
cesses. He cited the case of a number 
of young men who have made the Mara- 
thon Club. They include Herster Barres 
and R. U. Redpath, Jr., of the Clifford 
L. McMillen agency, New York City; 
Lewis Stearn of Minneapolis who, al- 
though only 25 years old, has qualified 
for the fifth consecutive time in this club. 

He congratulated Dr. Charles E. Al 
bright on his great achievement of lead- 
ing the company for thirty years. Her- 
man Duval of New York made the Mar- 
athon Club for the twenty-first time. 
Another New Yorker, Thomas K. Car- 
penter, was also among those picked out 
for mention. Herman Fricke of Omaha, 
who writes in a territory within a radius 
of thirty miles from that city, stood No. 
2 in the Marathon Club, the leader of 
which, for the third time was Emmett 
Cowell of Red Bud, III, a town of less 
than 2,000 population. He has had 4 
yearly average of 181 lives for an avet- 
age of $308,000. Another outstanding 
achievement was that of Cormack & 
Gilmore, De Kalb, Ill, who, writing ™ 
a rural territory, won the district agents 
cup. 

__ ee 





functioned. Without borrowing from the 
Government or anyone else (except 
the case of a few small companies) 
met every obligation in full.” 
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Dr. D. E. W. Wenstrand Succeeds 
Dr. Fisher As Medical Director 


Dr. David E. W. Wenstrand, elected 
medical director of the Northwestern 
Mutual Life, has been with the company 
since 1903, recently as assistant medicai 
director. 

He was born in Sweden, coming to 
America as a child. He is a graduate of 
the college of liberal arts and medicai 


tivities will afford Dr. Fisher, now 88 
years old, deserved leisure and an oppor- 
tunity to compile in appropriate form a 
record of his experience and observa- 
tions in medical risk selection. His out- 


standing achievement was the introduc- 
tion of blood pressure determination in 
routine life insurance examinations as a 
diagnostic aid. 





DR. DAVID E. W. WENSTRAND 


school of Northwestern University, 
served his interneship in Cook County 
hospital and received the degree of fel- 
low in pathology from Rush Medical 
College. He is a member of the Mil- 
waukee County and Wisconsin State 
Medical Societies, the American Medica! 
Association, Milwaukee Academy of 
Medicine, Association of Life Insurance 
Medical Directors and the Chicago Path- 
ological Society. He has served as sec- 
retary, member of council, vice-president 
and president of the Milwaukee Acad- 
emy of Medicine. Dr. Wenstrand is a 
member of Sigma Alpha Epsilon and of 
Phi Rho Sigma medical fraternity. In 
the national organization of Phi Rho 
Sigma, he held various offices during 
seventeen years, being president from 
1912 to 1916 and also wrote its history 
published in 1912. Several papers he has 
written on medical risk selection have 
been published. 

Dr. John Welton Fisher, dean of 
American life insurance medical direc- 
tors, was elected an honorary officer of 
the Northwestern Mutual Life with the 
title of medical director emeritus, effec- 
tive August 1, 1936, by the board of trus- 
tees at the annual meeting. 

Dr. Fisher observed his fiftieth anni- 
versary with the Northwestern Mutual 
on December 15, 1935, at which time the 
oficial family tendered him a golden ju- 
bilee banquet. He was assistant medical 
director for 11 years and has been chief 
medical director for nearly forty years. 
His ability in the field of medical risk 
selection has won for him well merited 
Tecognition throughout the country. 
Freedom from obligatory duties and ac- 





_COMPANY’S ADVERTISING 
Grant Hill said the company’s national 
advertising was appearing in five publi- 
cations having a circulation of more than 
5,250,000. Two research organizations 
who test the effectiveness of magazine 
advertising have demonstrated the ef- 
ectiveness of the Northwestern Mutual 
ads, and have proved that the name of 
the company is associated with the ads 
after they have seen them and some time 
as elapsed. 


DR. JOHN WELTON FISHER 


AGENTS ASS’N OFFICERS 

Newly elected officers of the North- 
western Mutual Association of Agents 
are Francis Olsen, Minneapolis, presi- 
dent, succeeding Victor Plummer, Rock- 
ford, Ill.; vice-president, Evans Cantrall, 
Springfield, Ill.; secretary-treasurer, T. 
W. Tuttle, Milwaukee, re-elected. 

Members of the standing committee 
elected are Fred Repass, Cedar Rapids, 
Ia., chairman; A. E. Baker, Indianap- 
olis; Frank Horner, Madison, Wis.; E. 
M. Lillis, Erie, Pa., and Clarence Smith, 
Chicago. 


Hold Biggest Meeting 


(Continued from Page 1) 








fessor Henry S. Trumbower, University 
of Wisconsin; Dr. Rock Sleyster, who 
runs a sanatarium in Milwaukee, and 
Benjamin Poss, Milwaukee lawyer. A 
new committee of policyholders was an- 
nounced, one of the members of which 
is George B. Lushman, president Wis- 
consin Trust Co. 
President Cleary Gives Figures; 
Assets At New High 

President M. J. Cleary said that the 
company’s assets have reached new all 
time high of $1,000,101,000, an increase 
of nearly $60,000,000. New business for 
the first six months of this year was 
$137,000,000. Total insurance in force 
gained $47,000,000. Mortgage loan in- 
vestments have decreased 214%. 

President Cleary told the convention 
that life insurance policies represent the 
best defense against a destructive attack 
upon the insurance institution. He said 
that there is publicity for persons buy- 
ing insurance in large amounts, but the 
tens of thousands of smaller policies 
which make up the bulk of the billions 
of assets are sometimes forgotten. Funds 
of companies do not go into promotional 
boom-making projects, but provide cap- 
ital for financing development of those 
enterprises which help build up America. 

The first day’s sessions concluded with 
an original sales session in the form of 
a court trial in which expert witnesses 
were examined about their salesmanship. 


Grant Hill Presents 
Honors to Leaders 


CO. HAS 8 GENERAL AGENCIES 





Twenty-six Agents Wrote 100 Lives or 
More; Newer Agents Get 
Special Recognition 





Presentation of awards to company 
and association honor men by Grant L. 
Hill, director of agencies, and a reception 
for new agents attending their first an- 
nual meeting were preliminaries to the 
opening of the sixtieth annual convention 
of the Association of Agents of the 
Northwestern Mutual Life at the home 
office in Milwaukee, this week. 

Victor C. Plummer, Rockford, IIl., as- 
sociation president, presided over the 
first session, at which President M. J. 
Cleary extended the company’s welcome. 
He paid tribute to the faithfulness and 
loyalty of the field force generally and 
to the honor men in particular for the 
splendid record of new business pro- 
duced during the past agency year. Mr. 
Cleary said that the prompting motive 
of those who built the Northwestern 
Mutual was wider and more effective 
service to policyholders and beneficiaries, 
and both the present home office organ- 
ization and the men in the field have 
the responsibility of maintaining this 
purpose. 

Preceding his annual address, Director 
of Agencies Hill presented the leading 
producers to the convention. Mr. Hill 
expressed himself as feeling highly en- 
couraged by the prospects for the re- 
mainder of the year in view of the fact 
that the Northwestern Mutual had just 
enjoyed the best percentage of increase 
in business of any month this year in 
June, and that July business to date 
have been equally good. It is apparent, 
he said, that the “jittery” feeling antici- 
pated some time ago because of the 
political situation is not materializing so 
far as life insurance is concerned. 

Mr. Hill reported that during the past 
agency year ended May 31 total new 
business of the Northwestern Mutual 
was $279,428,499, compared with $249,- 
483,898 in the previous year, an increase 
of $29,944,898, or 12%. June business 
amounted to $21,348,787, against $18,974,- 
544 in the same month of 1935, an in- 
crease of $2,374,243, or 12.5%. 

Number in Field 

The Northwestern Mutual operates in 
forty-two states and the District of 
Columbia, and has eighty-four general 
agencies, 289 district agents and 5,208 
— and soliciting agents, Mr. Hill 
said. 

Honorable mention for the largest 
paid-for business among newer agents 
was given in the gold button class to 
H. Barres with a net production of 
$616,200; in the silver button group to 
R. U. Redpath, Jr., New York City, with 
$435,522, and in the bronze button class 
to L. H. Lappe, Pittsburgh, with 
$456,904. 

The General Agency Achievement Cup 
was won by P. G. Teeple, general agent 
at Marquette, Mich., for leading the 
company’s eighty-four general agents in 
the contest based on balanced factors 
between conservation and_ production 
progress. 

Cormack & Gilmore, district agents at 
DeKalb, Ill, won the District Agents 
Cup, based on all around performance. 
Having won this trophy three successive 
times, the agency retains permanent 
possession. 

Twenty-six agents were presented by 
Mr. Hill as members of the Marathon 
Club for writing 100 or more lives dur- 
ing the year. The presidency and trophy 
was presented to Emmett Cowell, Red 
Bud, Ill., as leader with 175 lives. Her- 
man G. Fricke, Omaha, Neb., was second 
high with 164 lives, and M. H. Aber- 
nathy, Cochran, Va., third with 131% 
lives. 

Among the forty agents qualifying in 
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the Four-L Club by writing four lives a 
month, five were announced by Mr. Hill 
as having perfect performances for each 
of the forty-eight months since the con- 
test was instituted. They are D. E. Har- 
ris, Des Moines; Fred and Grace Nie- 
derhaus, Vincennes, Ind.; Lyle O’Connor, 
Oshkosh, Wis., and A. O. Sundquist, 
Sioux City, Ia. 

There were nine gold button winners, 
nineteen silver button winners and twen- 
ty-five bronze button winners. Thirty- 
three agents qualified for the Half-Muil- 
lion Club, 165 for the Quarter-Million 
Club, and 649 for the Hundred-Thousand 
Club. 

Luncheon meetings were held Monday 
noon by Special and Soliciting Agents 
Association and District Agents Associa- 
tion. 


MEETING CHEERS FOR LANDON 


Milwaukee, July 21—What amounted 
to a demonstration for Governor Lan- 
don of Kansas, nominee of the Repub- 
lican Party for President, occurred this 
morning at the Northwestern Mutual an- 
nual field convention when two Kansas 
men named Anderson were introduced to 
tell their sales experiences. They were 
P. M. Anderson of Wichita and E. H. 
Anderson, Topeka, each an agent for 
fifty years, both of them stars 

Chairman Sam A. Erickson, introduc- 
ing them, said, “The great State oi 
Kansas is very much the limelight to- 
day.” That was enough for the conven- 
tion. Cheering lasted a minute, ostensi- 
bly for the Andersons, but after the first 
outburst it was for Landon. 


“LEAGUE OF LIFE ASSUREDS” 

“The League of Life Assureds” has 
been established at Zurich, Switzerland, 
with the announced purpose of “further- 
ing the idea of life insurance, preserva- 
tion of life insurance capital, legal ad- 
vice in litigation and fighting the abuses 
of life insurance especially in advertising 
and other propaganda.” 
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HITTING THE GOLF CADDY 
Court decisions in favor of caddies in- 
jured by balls flights they 
interrupt by their persons have caused 
the New York Law Journal to devote a 
discussion to the 


golf whose 


three-page editorial 
subject. It is a cynical editorial in which 
the position is taken that golf players 
have enough troubles without having to 
worry about the safety of caddies; that 
if caddies are injured it is their fault 
and not that of the unfortunate golfer 
whose shot caused the accident. 

The two cases discussed are those of 
Simpson v. Fiero, a New York Court of 
Appeals decision; and Brosko v. Heth- 
erington, (Common Pleas, Delaware 
County, Pa.). 

In Simpson vy. Fiero a judgment of 
$4,700 was given the caddy who claimed 
that watching the flight 
of another ball the next player teed off 
and his ball struck him. The New York 
Law Journal says it cannot understand 
this decision because a ball of one player 
will alight before another player’s ball 
leaves the tee; furthermore, it is not 
golf etiquette to be in such a hurry to 
tee off. 


while he was 


In Brosko v. Hetherington the caddy 
was standing six feet in front of the tee 
and twenty-five feet on the right. The 
player the caddy was serving hit his 
ball and the caddy watched its course 
and marked its position. The next golfer, 
very much a duffer, after several swings 
finally sliced the ball and it struck the 
caddy in the eye as he was in the act of 
turning his head. The court took the 
position that the golfer did not take a 
proper posture, (there was expert testi- 
mony to prove this,) and so addressed 
and struck the ball improperly; there- 
fore, he was responsible for the injury. 
Among other things the court said: 


While it is true that the sporting ele- 
ment in the game is to some extent its 
uncertainty, yet this is a factor among 
the players themselves and does not 
comprehend that a player can be so poor, 
so unskilled and so careless about his 
manner of addressing and striking a 
golf ball as to be entirely unable to con- 
trol, or to fail to control, its movement 
or direction, and so jeopardize the life 
or limbs of people who are lawfully upon 
the golf course, as the minor plaintiff 
was. This case is in no degree different 
from that in which a man shooting a 
rifle at a target seeks to direct a bullet 
at the target by placing the gun to his 
shoulder and pulling the trigger without 
first being careful to sight the gun at 
the target. It is conceded that the ball 
which veered or sliced caused the minor 


plaintiff's injuries. Under the testimony 
the question of whether or not the de- 
fendant took the correct posture and 
struck the ball correctly was an issue of 
fact. 

The caddy in question had not caddied 
before, but the New York Law Journal 
says the player who did the damage 
could not be expected to know of the 
inexperience of the caddy, certainly not 
before the play had proceeded beyond 
the first tee, and would, “we should 
think, have the right to expect that the 
natural and reasonable prudence of cad- 
dies on a golf course would be exer- 
cised by the caddy who was struck in 
the eye.” It is surprised, that the judge 
does not know that even the best play- 
ers sometimes slice a ball. Its final con- 
clusion is that the opinion of the court 
will cause any experienced golf player 
to smile, if not to writhe, while duffers 
and beginners whose form is abominable 
and scores unmentionable will consider 
whether to take out golf liability insur- 
ance or give up the game. 





HEALTH PROPAGANDA CAMPAIGN 

DRAWS ATTENTION ABROAD 

A striking plea for a nation-wide 
health propaganda campaign, financed by 
the great British insurance companies 
and actively supported by the Health 
Ministry, has just been made by Sir 
William Crawford, Britain’s most prom- 
inent advertising expert. He has pub- 
lished his plea, written by himself, in the 
form of a half-page advertisement in the 
principal London newspapers. 

What has been done in Britain in the 
way of health propaganda, Sir William 
declares, has been unorganized, and, 
hence, comparatively ineffective. The 
doctor’s function is remedial rather than 
preventative because the public lacks a 
body of sound advice on health. 

“That such advice would be of enor- 
mous assistance to the public,” continues 
Sir William, “is proved by the experi- 
ence of the Metropolitan Life of New 
York. That company is the largest life 
insurance company in the world (doing 
both a general and industrial business) 
three times as large as the British com- 
pany which can be compared with it— 
the Prudential Assurance. The health 
propaganda scheme of the Metropolitan 
Life has been tested by time. It has 
been in existence for a quarter of a cen- 
tury. During that time the company 
has spent considerable sums on health 
propaganda—not only among its own 


The Human Side of Insurance 





Mrs. and Paul C. Sanborn with her 


record-size blue marlin. 


Paul C. Sanborn, general agent in 
Boston, Connecticut Mutual Life, and 
Mrs. Sanborn, recently returned from a 
month of deep-sea angling in the vi- 
cinity of Bimini, Bahamas. They are 
shown in the picture with the famous 
fishing guide, Captain John Cass (lower 
left) whose boat Mr. Sanborn chartered 
and the mate. Mrs. Sanborn experi- 
enced the unusual distinction of not only 
breaking the women’s world record for 
blue marlin when with a 428 pounder she 
exceeded the size set by Mrs. Michael 
Lerner of New York City but of break- 
ing her own record within twenty-four 
hours with a fish which weighed 510 
pounds. Raymond Guest made the of- 
ficial attestation to the first fish and 
Tom Gifford to the second fish. 

Ernest Hemingway, the author and in- 
veterate deep-sea angler, saw Mrs. San- 
born hook and catch—in the remarkably 
short time of 52 minutes—the larger fish 
and offered alternate attestation to its 
official catch. 

* Ox 

V. H. Jenkins, vice-president in charge 
of production for the Occidental Life of 
California, arrived in San Francisco July 
16 on the Matson liner Lurline and re- 
turned to his desk in the home office at 
Los Angeles July 20, after a month’s 
absence on a visit to Hawaii. He was 
accompanied on the return trip by P. M. 
Anderson, representative of the QOcci- 
dental Life at Shanghai, who joined him 
at Honolulu. 

* * 

C. S. Rathbone, agency secretary of 
the Occidental Life, and Miss Mildred S. 
Wilson, former. secretary to V. H. Jen- 
kins, vice-president of the company, 
were married recently at Mr. Jenkins 
home. 





policyholders, but also among the general 
public.” 

Sir William gives figures to show that 
the benefit to be expected by the general 
public is pleasanter and longer life, and, 
incidentally, by the insurance offices, 
fewer claims as has been justified by 
the Metropolitan’s health service. From 
1911 to 1931 the average expectation of 
life increased in America by one year 
more than it did in England, while the 
Metropolitan policyholders gained five 
years more expectancy of life than the 
average Briton. The profit on the com- 
pany’s health expenditure is put at 200%. 





Thomas W. Farnam, associate treas- 
urer and comptroller of Yale Universit 
who has just been elected a director of 
the three Travelers insurance companies 
and the Charter Oak Fire, succeedin 
the late Daniel G. Wing, is one of the 
most prominent citizens of New Haven 
Before starting full-time service with 
Yale in 1919 he had been President of 
the City Bank of New Haven and vice- 
president of the New Haven Bank N BA 
While a banker he was a director ‘of 
the Federal Reserve Bank of Boston 
and now holds a number of director- 
ships. Many of his family have been 
identified with Yale for years, His 
grandfather, Henry Farnam, an engineer 
on the Erie Canal, was a founder of the 
New Haven railroad, and an incorporator 
of the Union Pacific. 

* * * 


Dr. Miller McClintock, director of the 
Bureau of Street Traffic Research of 
Harvard University, well known to cas- 
ualty insurance people as one of the 
nation’s outstanding highway safety 
authorities, spoke at the recent safety 
congress in Philadelphia, which was 
sponsored by the Chamber of Commerce 
and arranged by the Philadelphia Safety 
Council. Dr. McClintock’s subject was 
“Highway Safety and Personal Liberty.” 
W. Graham Cole, safety director, Metro- 
politan Life, was one of the speakers at 
the industrial session of the congress. 

* + ca 

John W. Cook, vice-president of F. D, 

Hirschberg & Co., Inc., St. Louis, ac- 


companied by Mrs. Cook and _ their 
daughter, Virginia, plan to sail from 
New York City August 5 to spend a 


vacation in Ireland, Scotland and Eng- 
land. They are taking along the family 
automobile for touring abroad. They 
will return to the States in the early 
Fall. Miss Cook has been acting as her 
father’s secretary this summer. 

* * * 

S. S. Northington, general agent at 
Los Angeles for the Connecticut Mutual 
Life, who is on a year’s leave of absence 
granted in March by the company due 
to his ill health, left Los Angeles July 13 
on an extended automobile and trailer 
trip up the Pacific Coast, the trailer be- 
ing furnished with all the comforts of 
home. He expects to go as far North 
as Vancouver, B. C., and his return is 
not expected until September, next. He 
is accompanied by Mrs. Northington and 
their son, Robert. 

* * * 

Irwin Hertzman, former president of 
the Loujsville Life Underwriters Associa- 
tion, has been promoted from major to 
lieutenant-colonel, Infantry Reserve 
Corps. Former Fifth District American 
Legion commander, Lieutenant-Colonel 
Hertzman was captain of infantry during 
the World War. He is a trustee of the 
Jewish Hospital and Adath _ Israel 
Temple. 

* * x 

Fred L. Galm, an underwriter at the 
home office of the Prudential, left 
this week on his seventh trip to the 
Saar region of Germany in as many 
years. He will return a month later with 
Mrs. Galm, who is visiting her parents 
there. They met in 1929 while Mr. Galm 
was touring the Continent and have 
made the pilgrimage each year since. 

* * * 


George E. Robinson, accident and 
health manager in Portland, Ore., for 
the Loyalty Group was married recently 
to Miss Nadine E. Kropp. The groom 
is past president of Portland Accident 
& Health Managers’ club. 

x * * 

Arthur G. Derr, Mrs. Derr and the't 
son, Elbert Derr of Glen Ridge, N. J, 
have left for a six-week trip to Yellow 
stone Park. Mr. Derr is general agent 
of the Aetna Life with headquarters at 
Newark, 
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New Caledonian Director 
Sir Walter Jenkins, formerly Director 
of British Navy Contracts, has been 
elected to a seat on the London board of 
the Caledonian Insurance Co. 
* 


Legal and General Now 


A Centenarian 

Interesting details of the establishment 
of the Legal and General Assurance So- 
ciety one hundred years ago were given 
at a recent meeting of the board in 
London. 

The first meeting was held at the 
ofices of a Mr. Stable in Lincoln’s Inn 
Fields, London, on June 18, 1836, when 
a resolution in the following terms was 
adopted :— ‘ 

“Resolved—That it appears to this 
meeting to be expedient that a society 
to be called The New Law Life Assur- 
ance Society should be forthwith formed 
for the assurance of lives of all descrip- 
tions of persons, with a capital of 
£1,000,000 to be subscribed in shares of 
£50 each, and that a prospectus be pre- 
pared inviting all the different branches 
of the legal profession to become pro- 
prietors of the capital stock of the said 
company—and that the affairs be gov- 
erned by a board to consist of twenty- 
four directors.” 

The name of the society was altered 
on July 26, 1836, to that of the Legal 
and General Life Assurance Society in 
deference to the wishes of the Law Life 
Assurance Society (established 13 years 
earlier) to avoid the risk of confusion 
from the similarity of the two names. 
In comparatively recent years (1919), 
when the society extended its activities 
to cover other kinds of insurance, as 
well as the original form of cover, the 
word “Life” was dropped from the title. 

The early meetings continued to be 
held at the offices of Mr. Stable, who 
was appointed attorney to the society, 
until September 20, 1836, when tem- 
porary offices were taken in Chancery 
Lane, pending the building of the socie- 
ty’s offices in Fleet Street. The board 
held its first meeting in the new prem- 
ses on June 26, 1838. 

In the early years of its existence, it 
was the custom for proposers for life 
imsurance to appear before the board 
before their proposals were accepted. 

The Legal and General does not in- 
tend to celebrate its centenary in any 
way until the end of the present year, 
which will mark the close of the twen- 
tieth quinquennium. It is then intended 
to publish a book tracing the history of 
the main incidents in the office’s hun- 
dred years of life. The actual date of 
publication has not yet been settled and 
tt may possibly be postponed until the 
publication of the annual report next 
April. 

* * * 
Cyclopedia of Insurance Who’s Who 

Another welcome volume is the new 
edition—1936—of the Cyclopedia of In- 
surance, editors of which are G. Reid 
Mackay and Prof. S. B. Ackerman. It 
's published by the Index Publishing Co., 
illiam Street, and an outstanding 
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Who. 
The Cyclopedia of Insurance is forty- 


feature is its insurance Who's 


six years old. It was established by 
H. R. Hayden. 

This year the Who’s Who contains 
more names than formerly. Some side- 
lights on names added in this year’s edi- 
tion follow: 

Elliott Middleton, secretary Sun In- 
surance Office, went to work for the 
Aetna Insurance Co. after attending Cin- 
cinnati schools. He has been manager 
of more company bureaus than any man 
in America. They have included Ten- 
nessee Inspection Bureau, Michigan In- 
spection Bureau, Pacific Actuarial Bu- 
reau, Underwriters Bureau of Middle & 
Southern States, Fire Underwriters Elec- 
trical Bureau and Central Traction and 
Lighting Bureau. Also, he was assist- 
ant manager of the Western Actuarial 
Bureau. 

G. L. Lloyd, manager of the Aero 
Insurance Underwriters, New York, was 
born in South Africa and was educated 
at Cape Town University, South Africa. 
His first insurance job was with the 
Liverpool & London & Globe. He joined 
the Globe Indemnity in 1926 and be- 
came a partner in Barber & Baldwin 
Agency in 1927. One of his clubs is the 
Royal Air Force, London. 

A. F. Pillett, president of Republic 
Insurance Co. of Texas, had his first 
insurance experience with an_ outfit 
which has trained innumerable insurance 
men: Trezevant & Cochran. 

George H. Reaney, president United 
States Guarantee, was educated at Co- 
lumbia University. His first insurance 
contact was as a broker. He joined 
the Aetna Affiliated Companies in 1914. 
He went with the United States Guar- 
antee in 1925. In the World War he 
was a captain in the Coast Artillery 
Corps in the United States and France. 

Livingston L. Short, president General 
Exchange Insurance Corporation, was 
educated at Williams College and at Co- 
lumbia. He is a member of some of the 
swankiest clubs in New York, including 
Racquet and Tennis, Piping Rock, St. 
Anthony, New York Yacht, Seawanhaka 
Corinthian Yacht Club and University. 

Frederick Doremus, secretary Amer- 
ican Insurance Co. of Newark, is one 
of the fire insurance men who took the 
insurance course at the Wharton School 
of Finance, University of Pennsylvania. 
Most of the students in that school go 
into life insurance. Mr. Doremus picked 
fire insurance and is glad he did. His 
insurance career began with a Newark 
agency and within a short time he went 
with the American, becoming eventually 
a special agent. In May, 1924, he was 
made president of the Sylvania Insur- 
ance Co., owned by Hare & Chase, Inc. 
He returned to the American as a field- 
man. One of his hobbies is stamp col- 
lecting. ; 

C. J. Fitzpatrick, vice-president and 
secretary of the United States Fidelity 
& Guaranty, was once city editor of one 
of America’s foremost daily papers—the 
Baltimore Sun. He joined the U. S. F. 
& G. in 1920. ‘ ; 

Joseph T. Goeller, vice-president of 


the Safeguard Insurance Co., entered 
the service of the London & Lancashire 
group as an office boy thirty-two years 
ago. 

S. Curtis Bird, vice-president of the 
Universal Insurance Co. and Talbot, 
Bird & Co., is a Dartmouth man. He 
attended there after going to public 
schools in Nutley and Montclair, N. J. 

Harry G. Casper, United States man- 
ager of the Eagle, Star & British Do- 
minions, spent his boyhood in Alabama, 
and his initial insurance job was as a 
clerk in the Western department of the 
Home. He became special agent of that 
company and also of the Great Amer- 
ican. After considerable field work he 
became a local agent in Peoria, and 
when he returned to company work— 
in 1922—it was as assistant manager 
He became 
manager of the Eagle, Star & British 
Dominions in the Western department 
in 1927. 

T. F. Cunneen, insurance manager of 
the Chamber of Commerce of the United 
States, went through New York Law 
School and in 1924 was appointed Dep- 
uty Superintendent of Insurance, New 
York State. He went to his present 
post in Washington in 1928. 

D. C. Handy, president of the Amer- 
ican Bonding Co., was engaged in engi- 
neering work for eight years. He went 
with the Fidelity & Deposit in 1912, two 
years later being appointed superintend- 
ent of its liability and inspection de- 
partment. Later he became its branch 
manager in Baltimore. He was elected 
president of American Bonding in 1930. 

Edward G. Hillman, executive vice- 
president of the Traders & General, is 
a well known business man in Dallas, 
and has had considerable experience in 
organization, finance and production. 

Frapsie S. Lindsay, vice-president of 
the American of Newark, was for nine 
years with the Underwriters Association 
of New York State in the capacity of 
inspector, sprinklered risk engineer and 
head of the sprinklered risk department. 
He joined the American in 1920 as a 
field man in up-state New York. He 
became superintendent of the improved 
risk department and later of the South- 
ern department. 

“ + 
Hearing on Bus and Truck Insurance 


Forms 

Interstate Commerce Commission held 
a hearing on insurance forms on Friday 
of last week. These are forms to cover 
trucks and buses which go from state 
to state. The new motor vehicle act 
gives the I.C.C. authority over forms 
and regulations as to amount of insur- 
ance which the vehicle will be required 
to carry to protect passengers and car- 
goes. 

* * * 
Steps to Minimize Aircraft Collisions 

Approximately $1,000,000 worth of in- 
surance cover for the German airship 
Hindenburg is carried by British avia- 
tion insurance offices and syndicates. It 
is stated that representations have been 
made by them to the British Air Min- 
istry with a view to taking steps to 
minimize collision risks with aircraft 
while the zeppelin is crossing Britain 
in bad weather. Recently a Royal Air 
Force machine narrowly missed hitting 
the Hindenburg in a cloud. 

It is expected that regulations will 
shortly be issued which will allot air- 
ships points of entry and exit to British 
coasts, with a definite course to steer. 
and a specific altitude to be maintained 
while over the country. This will insure 
airships a safe passage, clear of both 
prohibited areas and the R.A.F. “blind 
flying” areas. The matter has already 
been brought up in the House of Com- 
mons. 

Actually, foreign airships are onlv per- 
mitted to fly over Britain if compelled to 
do so by stress of weather. 

* * * 


New Royal Exchange Director 
Captain A. R. H. Morrell. deputy 
master of Trinity House, has been ap- 
pointed to a seat on the court of direc- 
tors of the Royal Exchange Assurance 
Corporation. Trinity House is the or- 


ganization responsible for the upkeep 
of the British lighthouse and lightship 
service. 

a 


C. W. Hobbs Turns to Poetry 


Occasionally Clarence W. Hobbs, spe- 
cial representative of the commissioners 
on the staff of the National Council on 
Compensation Insurance, gives expres- 
sion in verse to his thoughts on problems 
of the compensation business. So with 
the fight between the stock and mutual 
carriers on retrosnective rating at its 
height he has penned the good natured 
ditty which follows, the gentlemen in 
question being H. J. Ginsburgh, William 
H. Constable and H. W. Yount, respec- 
tively of the American Mutual Liability, 
Lumbermen’s Mutual and the Liberty 
Mutual, whose discussions last week in 


rates committee session inspired the 

ditty. 

When the Stock Cos. go forth on the 
warpath, 


A bunch of new business to find, 

And seek the objective 

Of rates retrospective 

With all of their agents behind, 

Their steps they do well to watch wisely 
Before upon vict’ry they count 

For men without pity 

Sit on each committee, 

Viz., Ginsburgh and Connie and Yount. 


The stock plan with language unstinted 

They label a hunk of baloney, 

The plan retrospective 

Is highly defective, 

Its theory lousey and phoney. 

Abhorrent from every known angle, 

Its points of iniquity mount. 

Thus loud in our ears 

Preach those three musketeers 

Messrs. Ginsburgh and Connie and 
Yount. 


A vision of things that are better 

They paint with a masterful skill. 

O’er plan supplemental 

They wax sentimental. 

Its virtue should give us a thrill! 

If there’s need for some nice resolutions 
With ‘whereases’ too many to count. 
Without labor-pains 

They are born from the brains 

Of Ginsburgh and Connie and Yount. 


Of course, there are those who decry 
them 

As telling a partisan tale. 

Their plan is a dream, 

An iniquitous scheme, 

A red herring drawn ’cross the trail. 

And they fail not to give solemn warn- 
ing, 

The while these grave sins they recount, 

That we be not beguiled 

By these three deuces wild, 

Namely, Ginsburgh and Connie and 
Yount. 


Apart from the question at issue, 

We utter a note pessimistic. 

To a critic, we fear, 

Neither side would appear 

One hundred percent altruistic. 

But between stock and non-stock, no 

balance 

We attempt to strike in the account, 

And devoid of emotion 

Await the next motion 

Of Ginsburgh and Connie and Yount. 
* * + 


Get Vienna Co. Shares 

The Munich Re and the Allianz und 
Stuttgarter have acquired the shares of 
the First Burglary & Fire of Vienna 
which were formerly held in the invest- 
ment portfolio of the Phenix Life of 
Vienna, now in receivership. 

* * * 
Fortune’s Traffic Survey 

In the August issue of Fortune Maga- 
zine, appearing early next week, an im- 
pressive survey of the nation’s traffic 
problem will be printed. It is the results of 
many weeks of research and interview- 
ing and will be widely read. Findings 
of Dr. Miller McClintock, Harvard Bu- 
reau of Street Traffic Research, leading 
traffic authority in the United States, 
makes the survey all the more signifi- 
cant. 
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West Virginia Gets Flat 
Auto Rate of $1.70 


FOR PASSENGER CAR F. & T. 


Insurance Commissioner Sims Also 
Makes Changes in Rules and Ter- 
ritories; Effective July 20 

Member 
Automobile Underwriters’ 
July 20 abandoned their present rate 
schedules for passenger fire and theit 
coverage in West Virginia and put into 
effect a flat rate charge of $1.70 per $100 
of insurance throughout the state. This 
charge is made up of 70 cents for fire 
coverage and $1 for theft coverage and 
applies to both new and old cars. The 
new flat rate, it is pointed out, repre- 
sents a decrease from the old rates in 
some cases and a sizeable increase in 
others. It was ordered by Edgar B. 
Sims, state auditor and insurance com- 
missioner of West Virginia, who said 
that the new setup is based on facts 
found after rate hearings held on April 
13 and May 25. Other changes made by 
the commissioner, also effective July 20, 
follow: 

1. Premiums for actual cash value 
policies on private passenger cars are to 
be calculated, based and published in ac- 
cordance with the rates for the stated 
amount policy; the comprehensive policy 
is to be written in accordance with the 
existing manual rules. 

2. All territories which now take 
Schedule “D” for fire insurance on com- 
mercial cars are to be moved to Sched- 
ie 

3. Dealers’ Form 3, minimum pre- 
mium to be reduced from $100 to $50. 

4. A minimum premium rule is to be 
published and prescribed which will pro- 
vide for giving the assured additional 
coverages to consume the full $5 mini- 
mum premium charge. 

5. Collision fleet rating in the state 
shall be as set out in the National Asso- 
ciation’s descriptive circular of March 9, 
1936. 

Other existing rates and rules remain 
unchanged until further orders from 
Commissioner Sims. 


Break-down of New Flat Rate 


companies of the National 
i Association on 


The new flat rate of $1.70 represents 
a decrease from the old rates in some 
cases and a_ substantial increase in 
others, A table of the rates on some of 
the most popular makes of cars prepared 
by the West Virginia Department shows 
that they ranged from a low of 70c on 
new Pierce-Arrows to a high of $3.20 
on new Fords. The lowest rate shown 
on old cars is 75c on Pierce-Arrows and 
the highest is $3.85 on Fords. 

Commissioner Sims’ order on the fire 
portion of the rate is based on the pre- 
mise that no “logical differential in rate 
on individual makes of cars (can) be 
made on account of the relative physical 
fire hazard because such hazard is the 
same regardless of the type or make of 
car.” He makes a similar assumption on 
the theft portion of the premium, say- 
ing: “All of the various makes of cars 
now are equipped with standard locking 
devices, and insofar as the relative phy- 


sical theft hazard is concerned as be- 
tween the various makes and types of 
cars there is none.” 


The 70 cent automobile fire rate ap- 
pears to be copied from the straight fire 
insurance rate on other property, for he 
says: “The average rate per $100 of in- 
surance in force in West Virginia on 
real property is approximately 70 cents. 
ees At this average rate the fire com- 
panies’ experience was very profitable, 
resulting in a 36.08% of losses paid to 
premiums received. There is no catas- 
trophe or conflagration hazard to be 
considered in connection with the mak- 
ing of rates for fire insurance on auto- 
mobiles.” 


Ernest Palmer Is On 
Pittsburgh Program 





INVITED BY AGENTS’ ASS’N 
His Platform Appearance Tentatively 


Set for September 30; Theme of 

Convention “Life Begins at Forty” 

Ernest director of 
of Illinois and president of the National 
Association of Insurance Commissioners, 
will be a headline speaker on the pro- 
gram of the forty-first annual convention 
of the National Association of Insurance 
Agents at Pittsburgh, September 28 to 
October 2. Theme of the convention 
will be “Life Begins at Forty.” 

Mr. Palmer’s acceptance of the invita- 
tion to address this convention is con- 
ditional because of pending litigation 
over his recent order for a reduction in 
fire insurance rates in Illinois, but he 
will make every effort to be present. 

Recognized as one of the most bril- 
liant speakers in the insurance business, 
Mr. Palmer’s address will be greeted 
with unusual interest particularly in view 
of his limelight position in connection 
with the fire rate controversy in Illinois, 
and his efforts to secure enactment of an 
insurance code in his state. 

Mr. Palmer’s rise to the presidency of 
the insurance commissioners’ association 
was nothing short of meteoric, as he 
has been insurance director of Illinois 
only since January of 1933. Although 
trained in the legal profession, he has 
been connected with the insurance busi- 
ness practically all of his adult life. He 
is a graduate of Lake Forest Academy 
and Lake Forest College, with A.B. and 
M.A. degrees. He received his LL.B. 
at Northwestern University Law School. 

He was assistant attorney of the De- 
partment of the Interior at Washington 
after his graduation at law school, and 
in 1913, became assistant general coun- 
sel of the National Board of Fire Under- 
writers, holding that position for ten 
years. He then became manager and 
general counsel of the Chicago Board of 
Underwriters, continuing in that position 
until he was appointed director of insur- 
ance by Governor Henry Horner. 

His appearance at Pittsburgh is set 
tentatively for Wednesday afternoon, 
September 30, the second regular con- 
vention session. His subject will be an- 
nounced later. 


Palmer, insurance 





ERNEST STURM GOES ABROAD 
Ernest Sturm, chairman of the boards 
of the America Fore companies, left on 
the Rex Saturday with Mrs. Sturm and 
their son. They plan to tour Italy and 
Switzerland. 





CALEDONIAN DIRECTOR DEAD 

E. J. Patterson, New York City lawyer 
who died this week while vacationing in 
New Hampshire, was a director of the 
Caledonian-American. 








Eliminate life 


never be told! 





cial security. 


incomes. 


SUCCESS STORY 


insurance and 


“Because of life insurance .. .” 
begin the chronicle of many lives successfully lived. 
the young dream dreams, confident of its power to make them 


come true; it permits the old to enjoy untroubled years of finan- 
It sends boys and girls off to college and their 
parents off to a carefree retirement. 
solid background which makes marriage possible on limited 
Serene in its promise of the future, many have found 


it a way to more fully enjoy the present. 


Seldom is successful living a matter of luck. 


_often—it is a matter of life insurance. 
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Home Shows Big Gains 
In June 30 Statement 


NET SURPLUS INCREASES $7,150,010 





Total Assets at Half Year Period Reach 
$122,141,555, Increase of 
$8,934,692 





An increase of $7,150,010 in net sur- 
plus and a gain of $8,934,692 in total 
assets for the six month period ending 
June 30, are features of the semi-annual 
financial statement of the Home Insur- 
ance Co. of New York. Total assets at 
that time amounted to $122,141,555 as 
against $113,206,862 at the end of last 
year. Net surplus at the end of June 
was $59,699,875 as compared with $52,- 
549,864 on December 31, 1935. 

On the basis of June 30 market quota- 
tions for all bonds and stocks owned the 
total assets would be increased to $128,- 
224,799, the net surplus to $65,783,119, and 
the surplus as regards policyholders to 
$76,199,875. 

That is the amount of the surplus to 
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policyholders with securities valued as 
required by the Insurance Commission- 
ers. On a market value basis, it would 
be $82,283,119, made up of $14,500,000 
capital, $65,783,119 net surplus and $2,- 
000,000 conflagration reserve, which is 
merely surplus voluntarily earmarked. 

Some of the chief items of the finan- 
cial statement as of June 30 are, stocks 
and bonds other than Governments, $97,- 
354,211; U. S. Government bonds, $2,818 - 
858; cash i in banks, $13,991,862; premiums 
less than ninety days due, ” $6,971,044; 
accrued interest, $231,676; other admitted 
assets, $773,202. 

Reserve items are as follows: reserve 
for unearned premiums, $39,207,558; re- 
serve for losses, $4,437,757; conflagration 
reserve, $2,000,000; reserve for taxes and 
accounts, $1,500,000; reserve for unpaid 
reinsurance, $796, 





JAMES M. LOWN DEAD 





Well Known Insurance Lawyer Was 
One-Time Deputy Insurance Sup’t; 
Succumbs to Heart Attack 
James M. Lown, member of the firm 
of Cabell, Ignatius, Lown & Blinken, 
New York City, who was second deputy 
insurance superintendent of New York 
back in 1922-24, passed away last Satur- 
day following a heart attack. He was 
55 years old. Funeral services were held 
at Mr. Lown’s home in New York City 
and burial was at Penn Yan, New York, 

where he had a country home. 

A graduate of Hamilton College in 
1904 and of Harvard Law School four 
years later, Mr. Lown practised law for 
eight years in Rochester. He lived at 
Penn Yan from 1916 until 1922 and was 
in the Assembly from 1918 to 1922 as 4 
Yates County representative. He is sut- 
vived by his widow and a sister. 












GEORGE E. WAGNER DEAD 


George E. Wagner, Germantown, Pa, 
insurance broker vacationing in Provi- 
dence, R. I., died there this week from 
a heart attack. 
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LLOYD'S and GAMBLING 


Extracts From Debate In English House of Commons In 
Connection With “Budget Insurance” Scandal In Cabinet 


The following extracts of a debate in 
the House of Commons in which the sub- 
ject of gambling through insurance risks 
in Lloyd’s was reviewed will interest 
readers. It grew out of insurance against 
the contingencies of changes im taxation 
to be announced in the Chancellor of the 
Exchequer’s budget statement. As will be 
recalled the taking out of such insurance 
recently caused a scandal in England and 
the retirement from the cabinet of “Jim” 
Thomas, the labor leader whose friends, 
after visiting his home before the budget 
changes were announced, went into the 
Lloyd’s market and bought all of this 
insurance they could. 

Mr. Attlee, leader of the Opposition. 
This report reveals that a great institu- 
tion, Lloyd’s, which has its legitimate 
business in insurance, is also a cover for 
gambling. It is called insurance, but if 
there is no insurable interest it is as 
much a gamble as any of those that 
come under the ban of the law. I under- 
stand that the Committee of Lloyd’s have 
requested all underwriters not to accept 
contingency risks without satisfying 
themselves that the assured have a legiti- 
mate interest, and they are requiring 
the name of the assured to appear on 
the slip. That is good as far as it goes, 
but it does not go far enough. I think 
that all so-called honor policies should 
be made illegal and also that all insur- 
ances based on the effect of possible 
Government action should be declared il- 
legal as being a standing invitation to a 
breach of the Official Secrets Act. A 
further matter that arises from this re- 
port calls for legislation, and that is the 
system of bank nominees which goes far 
to nullify the provisions of the Com- 
panies Acts, and we urge that it is high 
time that there should be a clean-up 
in the City of London. I am quite 
aware of the difficulty of deciding where 
legitimate business ends and gambling 
begins, but it is idle to deny that there 
is a widespread feeling that inquiry is 
needed not only into Lloyd’s, but into 
the Stock Exchange and the produce 
exchanges, those quasi-public institutions 
with their legitimate functions, upon 
which has been built up a superstruc- 
ture of mere gambling. 


Colonel Allen’s Statement 


Lieut. Col. J. Sandeman Allen (Birken- 
head, W., U.) said as one of, he thought, 
only two members of Lloyd’s in the 
House who had done active work for 
many years with that institution, he 


would like to make one or two observa- 
tions on the working of Lloyd’s and of 
the facts that they had to study in con- 
nection with the definite accusation that 
on its work there had been built a 
superstructure of gambling. He would 
like to remove that impression entirely. 
Had it not been for the way that Lloyd’s 
worked the inquiry could not have come 
about so quickly, and the disclosures 
could not have taken place. 

There were various methods of busi- 
ness which could be used for gambling. 
People gambled on almost anything, but 
the Committee of Lloyd’s were deter- 
mined that, so far as they were con- 
cerned, they were going to stamp out 
any gambling on legitimate methods of 
business. Insurance against Budget leg- 
islation and risks of all sorts was per- 


fectly legitimate business in a_ great 
many cases. The Government might 
consider closing the markets to such 


risks a short period before the Budget 
came on, say a week before, thereby 
cutting down the time during which 
temptation might be held out to people. 
That was a matter for consideration 
later on. 

An increase of import duty was a 
consideration against which many mer- 
chants would find it necessary to insure. 
The outbreak of war between two named 
nations would upset trade enormously. 
That was a legitimate risk for the pur- 
pose of insurance. Then there was the 
postponing of public functions, court 
mourning, and matters of that kind, 
which made a tremendous difference. 
There was the non-arrival of goods or 
vessels on a named date, which was 
known as a time-penalty risk. That 
again was a risk which was an insurable 
interest. There was the non-arrival of 
documents on a given date. All these 
were legitimate subjects for insurance 
protection. Insurance against increase 
of taxation and matters of that kind 
were negligible. 

Steamer Analogy 


It was because a largish amount of 
insurance was being taken out that sus- 
picions were aroused. Anyone who 
wanted to place £5,000 of Budget insur- 
ance risk was a fool if he thought he 
could get that business done quickly. 
He could go along with £750,000 of insur- 
ance on a steamer; indeed, he could 
have six slips for £750,000 each in his 
hands at Lloyd’s and everybody would 
say that it was perfectly right and no 
suspicion would be aroused. But if any- 
one went and asked for £5,000 of Budget 
insurance everybody would say: “What 


is this about?” He had worked for 10 
years at Lloyd’s and during the whole of 
that time he had only twice any state- 
ment of insurance risk to show against 
taxation, and they did not amount to 
£500. The Committee of Lloyd’s required 
the name of the assured to appear on 
the slip. That was a very proper pre- 
caution; it was perfectly obvious that 
the name of the assured might in cer- 
tain eventualities make a tremendous 
difference as to the underwriter’s assess- 
ment and the rate that he ought to re- 
ceive upon the risk. 

If they were going to do away with 
p.p.i. policies they were going to destroy 
a great many perfectly legitimate risks. 
Take the position of drapery firms in 
the event of court mourning arising. 
They had laid in stocks of modern fash- 
ions and they found that fashions, col- 
ors, and designs had altered and the 
work and the money that they had put 
into their stocks was lost and wasted. 
They had an insurable risk against 
things like that. 

There were “fine weather” policies. 
The organizers of agricultural shows and 
Socialist fetes liked to insure against 
the loss of profits by bad weather—a 
perfectly legitimate risk. The p.p.i. policy 
\.as an essential part of the business 
of insurance, especially in the case of 
marine insurance, where there were dis- 
bursements, increased values of cargoes, 
and so on, and it was very difficult to 
estimate the amount of loss. A tremen- 
dous amount of gambling had been cut 
out by existing legislation, and the smail 
amount that still remained could be 
dealt with by the Committee of Lloyd's. 
They should leave the trade to run its 
own show. There was far less gam- 
bling on Lloyd’s than there was in com- 
modities and on the Stock Exchange, and 
legitimate business would find itself in 
great difficulties if action was taken on 
the lines suggested by the Opposition. 


“Dog Eats Dog” 


Mr. T. Johnston said in the relentless 
financial war which went on in the city, 
“deg eats dog,” and they were not very 
much concerned whether brokers got the 
better of underwriters or underwriters 
got the better of brokers. What they 
\ ere concerned about was the gambling 
system, the something-for-nothing sys- 
tem which had grown up, not only in 
Lloyd’s and the Stock Exchange and the 
produce markets, but in the banking sys- 
tem and all over the money market. They 
found in full swing at Lloyd’s a great 
system of gambling on what were called 
honor policies, unstamped, unenforceable 





son of J. H. 

Thomas, leaving after giving evidence. 

Leslie Thomas was a stock broker, but 

also placed some of the Budget Leak 
insurance. 


Leslie Thomas (left), 


at law, with no personal interest of the 
assurer. Since the report of- the Tri- 
bunal the Committee of Lloyd’s -had 
bustled forward to say that there would 
be no more of this gambling in contin- 
gencies; that they were taking steps to 
enforce a rule to prevent it in the fu- 
ture. They had those promises before. 
An Act was passed in 1909 to prevent 
this issue of gambling policies, but ‘t 
dealt only with marine insurance; every 
other form of speculation and gambling 
was still permissible at Lloyd’s. He was 
told that for 40 years there had been no 
failure at Lloyd’s to implement a prom- 
ise. They were not accusing Lloyd’s or 
any member of Lloyd’s of defaulting; 
they were prepared to pay a tribute to 
Lloyd’s that they seemed to act on a 
higher standard or code of honor than 
did their comperes in the United States 
of America, but at Lloyd’s an individual 
assurer might accept more than he was 
able to fulfil. They certainly had been 
engaged in speculating upon contingen- 
cies in which they had no insurable in- 
terest one way or the other, and as far 
as Lloyd’s were concerned the case was 
proved that an inquiry ought to be held. 
But if it were only Lloyd’s it would be 
a small-matter. For the last six years 
or so the banks had been busily engaged 
in erecting a system of what they called 
banking nominees. Large blocks of 
shares in companies were held by these 
nominees of banks, and it was virtually 
impossible, in the case of many public 
companies, to discover who were the 
beneficial owners of the shares. Kefer- 
ences were made during the recent in- 
quiry to the fact that the local manager 
of the Bank of Athens was busily en- 
gaged in arranging that speculators who 
had taken out policies on Budget risks 
should not have their names and ad- 
(Continued on Page 29) 
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Comm. Earle Upholds 
“Convention” Exams. 


TAKES ISSUE ‘WITH SUPT. PINK 
Oregon Cusieclonse Believes N. Y. 
Should Give Outside States Rep- 
resentation in Examinations 
Insurance Commissioner Hugh H. 
Earle of Oregon is one of those who 
strongly supports the idea of “conven- 
tion” examinations of insurance compa- 
nies doing an interstate business, that is 
examinations by sub-committees of the 
committee on examinations of the Na- 
tional Association of Insurance Commis- 
sioners. Opposed to this system is In- 
surance Superintendent Louis H. Pink 
of New York, who has said that the New 
York Insurance Department has a_ ca- 
pable examining force to take care of the 
examinations of New York companies 
and this state will continue to conduct 
the examination of domestic companies 
as in the past, without inviting repre- 
sentatives of other state insurance de- 
partments to participate in such exami- 
nations, although the conclusions will be 

available to all states. ; 
Opponents of the “convention” plan 
of examination hold that it is open to 
many abuses and gives to states without 
many home comp< inies an opportunity to 
send examiners all over the country, at 
the expense of companies of other states. 
Such examiners may be well qualified for 
their tasks or they may be political ap- 
pointees primarily with comparatively 
little knowledge of insurance company 
accounting and bookkeeping methods. 


Claims N. Y. Companies Can Fail 


In a statement taking issue with Su- 
perintendent Pink on the examination 
question Commissioner Earle lists thirty- 
one New York companies which have 
been liquidated or merged in the last five 
years and says: 

“While all of these companies were 
not transacting business in Oregon, some 
of them were, and their retirement 
caused great loss to agents and policy- 
holders in this state and of course this 
department was severely criticized for 
lack of supervision. The Commissioner 
from New York lists three questions. 
After reading the list of defunct com- 
panies he may multiply the three ques- 
tions by any number and still find the 
answers in this defunct list. 

“Furthermore, after reviewing the re- 
port of the committee of examinations 
from the South (in their examination of 
New York companies they showed over 
$200,000,000 of unallocated premiums in 
one company) is it any wonder that the 
Commissioner from New York advocates 
a revolving fund to insure their failures 
in his state? 

“And, by the way, what do you think 
of that plan? What incentive would a 
company have to do business along busi- 
ness lines with honesty of purpose and 
careful management, building up a good 
reserve and handling the public honest- 
ly, when no matter how weak or poorly 
managed the company, they could ac- 
claim, ‘insured, we are as good as any 
company.’ 

“We commissioners are exhibit No. 1 
when an insurance company licensed to 
do business in our states goes into the 
hands of a receiver, and it is our re- 
sponsibility to the citizens of our states 
to see that no company admitted by us 
ever goes into receivership, and a re- 
fusal of any State Department to give a 
state representation in their examination 
of a company, which would not entail a 
dollar’s additional expense to the com- 
pany, would justify any commissioner in 
making an independent examination.’ 


RESIST PALMER EDICT 
The General Insurance Co. of Seattle 
has informed Insurance Commissioner 
Ernest Palmer of Illinois that it will be- 
come a party to a suit filed in behalf of 
all the other companies operating in the 
state, resisting the Commissioner’s order 

to reduce dwelling house rate 10%. 
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Remand Subrogation 
Case For New Trial 


13 COMPANIES BROUGHT SUIT 





Litigation Grew Out of Fire in Country 
Club Where Painters Were 
Negligent 





An interesting case involving subroga- 
tion has been decided by the Appellate 
Division, Fourth Department, New York, 
in favor of the Aetna Insurance Co, and 
twelve other insurance companies. The 
judgment of non-suit rendered in the 
court below was reversed by the Appel- 
late Division and remanded for new trial, 
Title of case is Aetna vs. Alven. 

The litigation grew out of a fire in a 
country club made of frame construction 
and covered on the outside with dry 
loose shingles which were immediately 
adjacent to the window frames, the paint 
on which the painters were burning off. 
Apparently, fire from the blowtorch got 
in under the shingles and did consider- 
able damage. The following claims of 
negligence were made: (1) That under 
the circumstances it was negligence to 
use a blowtorch next to dry loose 
shingles, and (2) That it was negligence 
on the part of the painters not to have 
any means of controlling a fire, if start- 
ed, such as fire extinguisher, water buck- 
ets and iron tools. 

Non-Suited in Trial Court 


The trial court non-suited the Com- 
panies, but the Appellate Division held 
that a question of fact as to negligence 
was presented, saying: 

“We find evidence from which a jury 
could have determined that by using a 
gasoline blowtorch to remove paint from 
woodwork which was close to dry, loose 
shingles, the painters failed to exercise 
care commensurate with the risk which 
was apparent and of which they had 
been warned. Giving to the companies 
the benefit of inferences fairly to be 
drawn from the proof, and testing the 
evidence by the standard of reasonable 
prudence, a question of fact was pre- 
sented whether the fire in question re- 
sulted from lack of care by the painters 
in using a gasoline torch under condi- 
tions then existing.” 

In reporting the case Insurance Deci- 
sions of Indianapolis gives the following 
syllabus: 

“Where it is shown that painters used 
blowtorch in close proximity to loose dry 
shingles and took no precautions as to 
extinguishment, in the event of fire, this 
is evidence on which a jury could deter- 
mine that the painters failed to exercise 
due care, and the complaint of the com- 
panies, suing in subrogation, was im- 
properly dismissed.” 

Attorneys for the companies were 
Locke, Babcock, Hollister & Brown and 
Hugh McM. Russ of Buffalo. 





APPROVE ENDORSEMENT 


At a meeting of the committee of un- 

derwriters on automobile insurance 
standard forms, early this month, the 
form of passenger hazard endorsement 
covering public liability and property 
damage insurance on buses required to 
be insured under the public vehicles act 
of Ontario, was approved for use. It is 
not yet a “standard” form, however. 
D. McNairn, Ontario insurance superin- 
tendent, and chairman of the committee 
on automobile insurance forms of the 
Association of Superintendents, con- 
curred in the decision. 





A. F. GREER ADVANCED 

Arthur F. Greer has been appointed 
secretary of the United States branch 
of the Commercial Union Assurance, 
treasurer of the American Central and 
secretary-treasurer of the Commercial 
Union Fire of New York. He succeeds 
the late James Gaukodger who died in 
May. Mr. Greer joined the investment 
department of the Commercial Union 
group in January 1934. Prior to that he 
had been in the investment banking 
business in York for several years after 
being graduated from Yale University. 
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Eighty Maiden Lane, INDEMNIT) New York ° N.X% 
NEW YORK CHICAGO SAN FRANCISCO ATLANTA DALLAS MONTREAL 
STATEMENTS AS OF JUNE 30, 1936 

BONDS & STOCKS Reserve for _—_—Reserve for Losses POLICY HOLDERS 

Assetet "une 30,1830” Premiums “Gas Capital Polieyhoiders "june 30, 1836 
Continental............. $93,979,051 $96,644,567 $20,226,509 $7,302,831 $4,873,990 $66,449,711 $69,115,227 
Fidelity-Phenix......... 74,417,332 76,279,118 15,685,281  ~° 6,035,965 3,464,825 52,696,086 54,557,872 
EE re re 25,035,797 25,678,164 5,447,143 1,357,307 2,000,000 18,231,347 18,873,714 
American Eagle......... 15,014,571 15,392,304 3,159,897 1,114,715 1,000,000 10,739,959 11,117,692 
First American.......... 4,763,047 4,891,855 938,997 216,750 1,000,000 3,607,300 3,736,108 
I ons. ai.as- whlerw ore 3,076,288 3,151 ,256 361 ,092 62,747 1,000,000 2,652,449 2,727,417 
Fidelity & Casualty..... 43,873,306 44,673,134 12,230,685 19,087 ,688 2,250,000 12,554,933 13,354,761 


*Bond and Stock valuations on basis approved by National Association of Insurance Commissioners. 


{Securities carried in the above statements are deposited for purposes required by law. Continental, $728,959.00; Fidelity. Phenix, $637,877.50; Niagara, $405,341.00; American 


Eagle, $40,160.00; First American, $253,735.60; Maryland, $229,419.50; Fidelity & Casualty, $1,518,727.40. 


STRENGTH 


Diversified selected investments in leading American industries. 


Reserves to meet every obligation in full. 


An outstanding net surplus for the protection of policyholders. 


Experienced agents to serve capably the interests of assureds. 


SERVICE 


Conservative underwriting policy for the assured's protection. 
Adequate inspection service. 
An expense ratio that conserves assured’s premium dollar. 
Expert adjusters, assuring competent and equitable adjustment of losses. 


Payment of all honest claims in full. 


CHARACTER 


Famous for fair dealing. 


Has commanded confidence of insuring public for over 80 years. 
Losses paid since organization Over One Billion Dollars. 


The “Spirit of Seventy-six” breathed into our Nation's life at its birth — confidence, 


progress, thrift and stability. 


That spirit has also been the keystone of American stock company insurance. 


The America Fore Insurance and Indemnity Group have been noted for their sponsor- 


ship of American stock company insurance. 


Thoroughly proven through conflagrations, 


disasters, panics and depressions, they can be depended on to carry out their insurance and 


indemnity contracts. 


Ph 


Chairman of the Boards. 
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American Bar Ass’n Annual Meeting 


(Continued from Page 1) 


reports of committees, embracing the 
following problems up for consideration 
by the membership: 

1. A uniform liquidation law will be 
proposed by the committee on qualifica- 
tion and regulation of insurance compa- 
nies, which represents a year’s study by 


a sub-committee composed of Lamar 
Hill, America Fore general counsel; 
Oliver R. Beckwith, Aetna Life chief 


counsel, and Frank E. Spain, Birming- 
ham, Ala., attorney. Both Mr. Hill and 
Mr. Beckwith are members of the Sec- 
tion’s council, other insurance company 
members being John W. Cronin, Lib- 
erty Mutual, and John A. Luhn, Fidel- 
ity & Deposit Co. And serving re- 
spectively as chairman and vice-chairman 
of the main qualification committee are 
Prof. Edwin W. Patterson, special dep- 
uty superintendent of the New York 


There is no better fire pro- 
tection available than the au- 
tomatic sprinkler system — 
when properly maintained and 
supervised... 

Analyze any case of “un- 
satisfactory sprinkler perform- 
ance,” and the chances are 
nine out of ten that unsatis- 
factory human performance is 
at the root of the trouble. A 
gate valve is closed, and no 


one opens it . . . pressure drops, and goes unno- 
ticed ... a gravity tank leaks or the water freezes 
. . « Then fire strikes—and another case of lax 
supervision and faulty maintenance is falsely 


charged to “sprinkler failure”. 


Now A. D.T. Eliminates Human Fallibility 
A. D.T. Sprinkler Supervisory and Waterflow 
Alarm Service makes the sprinkler system immune 
to human carelessness, forgetfulness and neglect. 
Every vital part of the sprinkler system is under 
continuous, electrical supervision of an outside 
Central Station. Trouble conditions are detected 


Insurance Department, and Arthur T. 
Vanderbilt, Newark, N. J., lawyer who 
was the first chairman of the Section. 

2. Recommendations of the member- 
ship committee that the Section continue 
the charge for annual dues in addition 
to the annual dues of the association; 
that this committee be continued as a 
standing committee with the assurance 
that the Section’s membership will be 
practically doubled within the next few 
years. Joe S. Lewis, Ponca City, Okla., 
is membership chairman. 

3. Majority and minority reports of 
the special committee on social security 
and unemployment insurance law. The 
majority report, convinced that social 
security as indicated in the Federal act 
is not within the delegated powers of 
the Federal government, makes no rec- 
ommendation which is general enough 








A SPRINKLER WITHOUT WATER IS 
USELESS —44% of the so-called “‘sprinkler 
failures” are due to one single external fault: 
water supply shut off. Someone in the plant 
closes a shut-off valve . . . and neglects to 
open it again. With A.D.T. Supervision, 
every opening and closing of shut-off valves 
automatically transmits a warning signal to 
the A. D. T. Central Station. 


fire loss. 


* Surance 


in its character to be applicable to all 
states, except that each state should 
study its own problems and make its 
own decision as to what law if any it 
shall adopt. The minority report, to 
be submitted by Herman L. Ekern, Chi- 
cago, defends the constitutionality of 
the Social Security Act and urges that 
it be supported. 

A revised model bill providing for 
a method of discharging corporate sure- 
ties on public official and fiduciary bonds, 
the work of the standing committee on 
fidelity and surety insurance law, is rec- 
ommended for sponsorship by the In- 
Section. Prentiss E. Reeder, 
Kansas City, Mo., is chairman of this 
committee on which is represented Aus- 
tin J. Lilly, Maryland Casualty; George 
L. Naught, American Surety Co. and 
John A. Luhn, Fidelity & Deposit. 
5. Proposal of uniform state legisla- 
tion, control and regulation to meet and 
solve the problem of unauthorized insur- 
ance companies. The special committee 
handling this matter, headed by George 


automatically when they occur 
and immediately corrective ac- 
tion is taken. And when fire 
starts, the fire department is 
summoned automatically the 
instant the first sprinkler head 
opens. 

The effectiveness of this 
service is proved by its record 
of performance. During the 
past ten years, properties pro- 


tected by A.D.T. Sprinkler 


Supervisory and Waterflow Alarm service have 
averaged 99 97/100 per cent immunity from 


Descriptive booklets will be sent upon request 


to accredited insurance representatives who wish 
to recommend this—and other—A. D.T. protec- 


“AERO” AUTOMATIC FIRE ALARM :: 
VISORY AND WATERFLOW ALARM SERVICE :: 


tion services to their prospects and clients. 


A.D. T. Central Station Fire Protection Services 


SPRINKLER SUPER- 
WATCH- 


MAN SUPERVISORY AND MANUAL FIRE ALARM SERVICE 


Central Station Offices located in all principal cities of 
the United States. 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH COMPANY ~ 155 Sixth Avenue, New York, W. Y. 


J 
DE A NATION-WIDE PROTECTION SERVICE AGAINST FIRE, BURGLARY AND HOLDUP y.\d) 
° 








W. Yancey of Birmingham, Ala., and in- 
cluding Hervey J. Drake, Association of 
C. & S. Executives, is against Federal 
legislation of unauthorized companies, 

6. Submission by standing committee 
on workmen’s compensation and employ- 
ers’ liability of latest trends in occupa- 
tional disease legislation and a summary 
of the current workmen’s compensation 
legislative situation. 

Five Round Table Conferences 


The five round table conferences, de- 
signed to bring out a variety of opin- 
ions on various problems, are scheduled 
for Tuesday afternoon, August 25, in the 
University Club, Boston. The specific 
program of each conference follows: 


Round Table I 

Life Insurance Law, Thomas B. Gay, 
presiding. 

Collateral Assignments: 

“From the Viewpoint of the Insured.” 
Discussion led by B. B. Webster, Bal- 
timore. 

“From the Viewpoint of the Insurer.” 
Discussion led by John F. Handy, assist- 
ant general counsel, Massachusetts Mu- 
tual Life. 

“From the Viewpoint of the Lender.” 
Discussion led by Basil S. Collins, assist- 
ant vice-president, Old Colony Trust Co, 
and president of the Life Insurance 
Trust Council of Boston. 


Round Table II 

Health and Accident Insurance Law, 
Frank E. Spain, presiding. 

“Can a life insurance company make 
a difference in the amount of dividends 
it pays upon policies that are identically 
similar, except that one contains a disa- 
bility benefit provision and the other 
does not?” by William Marshall Bullitt 
of Bruce & Bullitt, Louisville, Ky. 

“Evidence, Burden of Proof and Pre- 
sumptions in Suicide Cases,” by Alva M. 
Lumpkin of Thomas, Lumpkin & Cain, 
Columbia, S. C. 

Comments on foregoing paper by 
Julius C. Smith, general counsel, Jeffer- 
son Standard Life, Greensboro, N. C. 

Discussion — “Relationship Between 
Home Office Counsel and Trial Coun- 
sel”: 

(1) By what legitimate means can 
trial counsel bring their services to pros- 
pective clients? Led by Vice-Chairman 
V. J. Skutt, general counsel, Mutual 
Jenefit H. & A. Association, Omaha. 

(2) To what extent should home of- 
fice be looked to for assistance in in- 
vestigations and preparations for trial? 
Led by Joe G. Sweet of Hadsell, Sweet, 
Ingalls & Lamb, San Francisco. 

(3) Should trial counsel act as claim 
adjuster, or is the lay adjuster an indis- 
pensable part of the claim machinery? 
Led by Frank E. Spain, chairman of 
health and accident insurance law com- 
mittee, Birmingham. 

(4) Determination of the value of a 
claim for settlement purposes. Led by 
Thomas J. Guthrie of Parrish, Guthrie, 
Watters & Colflesh, Des Moines. 

(5) Basis of attorneys’ compensation: 
(a) Per Diem; (b) Contingent; (c) An- 
nual Retainers. Led by W. B. Stewart 
of McKeehan, Merrick, Arter & Stew- 
art, Cleveland, O. 

Round Table III 

Casualty and Workmen’s Compensa- 
tion and Employers’ Liability Insurance 
Law, Clement F. Robinson, presiding. 

(1) “Extraterritorial Effect of Work- 
men’s Compensation Laws.” General dis- 
cussion of foregoing subject by: 

Prof. Joseph H. Beale of Harvard Law 
School. 

Gay Gleason, Employers’ Liability. 

Clarence W. Hobbs of New York City. 
special representative National Associa- 
tion of Insurance Commissioners on Na- 
tional Council Compensation Insurance. 

(2) “Occupational Diseases.” General 
discussion of foregoing subject by: 

Henry D. Sayer, former industrial com- 
missioner of New York and occupational 
disease consultant of Association of C. 
& S. Executives. 

Thomas N, Bartlett, Maryland Casualty, who 
is a member of the Maryland Commission for 
Study of Occupational Diseases, 

T. C. Waters, Baltimore, chairman of this 
commission. 

Dr. A. W. George, roentgenologist, and Dr. 

(Continued on Page 34) 
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VARIED INDUSTRIES 
COMMUNICATIONS 


* 
TEXAS CENTENNIAL 
1936 





The Lone Star State celebrates its Centennial of Independence —a brief century of time 
between the heroic defense of the Alamo in 1836 by the first Americans in Texas and the 
brilliant Commemorative Exposition—last word in architecture, art and invention—a miracle ~ 
of progress typically American. 


LOYALTY GROUP 
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The Mechanics Insurance Co.of Philadelphia « 1854 National-Ben Franklin Fire Insurance Co « 1B66 
Superior Fire Insurance Company * 171 The Concordia Fire Insurance Co of Milwaukee “ 1870 
The Metropolitan Casualty Insurance CoofNY « 1874 Commercial Casualty Insurance Company « 1909 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 











ROYAL EXCHANGE ASSURANCE (1720) 


| FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
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111 John Street, New York 











I wrote to a movie concern, which 
asked me for suggestions for a plot, 
to have some one write a play around 
the life of the Countess Walewska, who 
was driven, against her will, to sacrifice 
herself on the “altar of her country,” 
dismembered Poland, to become the mis- 
tress of the first Napoleon, her family 
and friends believing that through her 
influence on him Napoleon would help 
her country to regain its nationality. 
The dramatic values were that she was 


influenced by her own parents to sub- 
mit to Napoleon, then fell in love with 
him, and remained true to him when 
others deserted him. She bore him a 
son who grew up to be a fine, virile, 
brilliant man and looking very much 
like him. He was admitted to the court 
of his uncle the third Napoleon, though 
illegitimate. The movie people wrote 
me that they had had enough Napoleonic 
plays. Now I note that the great Garbo 
is going to present a play called “The 
Countess Walewska,” but not by the 
same studio to which I handed the good 
suggestion about a year ago. 

* * * 

Napoleonic Stories in Northern 

New York 

Speaking of Napoleon, Joseph Bona- 
parte, ex-king of Spain, lived in exile, 
though in royal splendor in the section, 
where I am writing this, namely Jeffer- 
son and St. Lawrence Counties. He and 
his friends built their castles right in 
the wilderness, hunted, fished, caroused 
and loved and some families still living 
boast of being the descendants of these 
Bonapartes. The LeRays and de Chau- 
mont had bought vast tracts of wilder- 
ness years before and had induced the 
Bonapartists to come here. The LeRays, 
DeFeriets, LaFarges, Parish’s, cut a big 
swath all through this country in the 
early part of the last century, and some 
of their mansions still dot the landscape. 

There is material for dozens of novels 
lying around loose in this north country 
and authors like Irving Bacheller and 
Walter Guest Kellogg (the latter wrote 
the romance of Ogdenburg’s Parish and 
his mistress Ameriga Vespucci, a de- 
scendant of the great Amerigo Vespucci, 
who gave his name to this Continent) 
have only scratched the surface. I had 
the pleasure of meeting Mr. Kellogg re- 
cently at the home of our Ogdensburg, 
N. Y., agent, Mr. Brownlow, and he 
said he had been at work on a new 
novel written around the LeRays and 
DeFeriets and their doings, and I prom- 
ised to send him a photograph of the 
fine LeRay mansion still standing and 
occupied, at LeRaysville. 

At this mansion LeRay entertained 
many foreign noblemen, the Bonapart- 
ists and leading American statesmen of 
the time, President Madison, and several 
governors. In fact, at one time the 
Bourbon King of France sent spies to 
this section, because this was considered 
a hotbed of Bonapartists intrigue. 

At Hogansburg, N. Y., near Massena 
(named for one of Napoleon’s generals) 
there lies buried Eleazar Williams, who 
by some is considered to have been the 
Dauphin son of Louis 16th, who was 
guillotined in the French Revolution. 
His son, however, (the Dauphin) was 
given into the care of a shoemaker, who 
starved and maltreated him to death, it 
is supposed, others say that the boy was 


spirited away and sent to the northern 
New York wilderness to a family who 
adopted him, and he became a missionary 
among the Indians both in New York 
and Michigan. It is said that the Bour- 
bons sent emissaries to him, when their 
throne was tottering and asked him to 
renounce his claim to the French throne. 
* * * 


Diplomacy in Dealing With Subordinates 

The chief executive of a large corpor- 
ation (not necessarily an insurance com- 
pany) who occasionally took a healthy 
interest in matters sometimes left to 
what you might call second lieutenants, 
called into conference (we used to say: 

“The boss wants to see you,” but now 
we say “we are called to a conference,” 
that sounds like big business) three of 
his staff; one, a man who had experience 
in handling men, another, who though 
not having had much outside experience 
knew something about handling men, 
and a third, who had never been in the 
field, an able man in his line, though 
“reeking” with bureaucratic tendencies. 

The matter the boss submitted was 
how a form should be drawn to get 
best results painlessly. The main point 
was to decide what should be said to get 
results. The bureaucrat suggested “This 
report must be mailed at such and such 
time.” The more tactful man mentioned 
above suggested “This report should be 
mailed”—and the first man mentioned, the 
successful handler of men, knowing hu- 
man nature prefers being led and not 
kicked, wisely suggested—“This Report 
To Be Mailed ” which expresses 
everything desired, but without this 
schoolmasterly “Must” or the milder, 
but less forceful “should be.” 

The boss decided what?—That de- 
pends on what kind of big boss was 
present. But it shows that the English 
language is rich in words, and that an 
“instruction” can be expressed in various 
ways, as occasion warrants. Of course 
you can catch more flies with honey, 
and courtesy and tact cost nothing to 
men that are born with it (and some 
never acquire it). If I know human na- 
ture, I'll bet “To Be Mailed” will get 
better results from subordinates than 
“Must”. You can’t schoolmaster worth- 
while men, and get them to like it. This 
story is fictitious and is written merely 
to bring out the fine points in the Eng- 
lish vocabulary. 

* 





x * 
Getting Back at R. R. Conductor 
Some conductors have an annoying 


way of keeping their punchers working 
against the air before and after punching 
your ticket, either through habit or 
nervousness. So the next time, having 
bought a puncher to perforate pages to 
be inserted in a loose leaf binder in 
which I file important matter, I will take 
it out of my pocket and work it to keep 
time with this particular conductor’s 
manipulations, offering also to punch my 
ticket for him. I think this will stop 
him from annoying me thereafter, es- 
pecially as his puncher seems to need 
oiling, and squeaks. Being a good fellow 
otherwise and possessing a sense of 
humor, he will be very much amused, 


I think. 


IDAHO AGENT DIES 
Fred Mitchell of Caldwell, Ida. well- 
known member of the executive commit- 
tee of Idaho Association of Insurance 
Agents, died suddenly in his home city 
of a heart attack. 
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America Fore Group Shows Fine 
Gains In Semi-Annual Statements 


Financial reports of the companies in 
the America Fore Insurance & Indem- 
nity Group, issued late last week as of 
June 30, 1936, show excellent gains over 


the statements issued December 31, last, 
which in themselves reflected strong in- 
creases over the close of 1934. Total 
combined assets of the seven companies 
in the group amount to $266,710,398, an 


increase since December 31, 1935, of 
$18,675,511. Combined policyholders’ sur- 
plus is $173,482,791, an increase of $18,- 
059,003, since December 31 last and is 
— 070 greater than on December 31, 
1 

Tables showing comparative figures for 
assets and policyholders’ surplus for June 
30, 1936, December 31, 1935, and Decem- 
ber 31, 1929, follow: 


Assets—Market Quotations 


June 30, 1936 Dec. 31, 1935 Increase 
CaN ac ida ae winnie nie’eo Bole $ 96,644,567 $90,248,252 $6,396,315 
Fidelity-Phenix ................ 76,279,118 70,574,724 5,704,394 
NiMQAFA «2.2.22 es ceeceeccnccees 25,678, 164 23,940,052 1,738,112 
American Eagle ................ 15, 392,304 14,434,095 908,209 
First American ...............- 4.891.855 4,616,663 275,192 
errr ree 3,151,256 2,950,543 200,713 
Fidelity & Casualty............. 44,673,134 41,220,558 3,452,576 
Policyholders’ Surplus—Market Quotations 

CEE inicio Saenernyensed $ 69,115,227 $62,367,835 $6,747,392 
Fidelity-Phenix ................ 54, 557, 872 48,424, 982 6,132,890 
ET Te 18,873,714 1 7,180,639 1,693,075 
American Eagle ..............2. 11,117,692 10,200,347 917,345 
First American ................- 3,736,108 3,478,816 257,292 
ET ne 2,727,417 2,513,124 214,293 
Fidelity & Casualty............. 13,354,761 11,258,045 2,096,716 
Increase 

Assets Assets or 
Dec. 31, 1929 June 30, 1936 Decrease 
ee Ee Pe Pe TT $104,666,985 $96,644,567 Dec. $8,022,418 
Pacehity-PReMix 2... ccc ccccseees 86,168,951 76,279,118 Dec. 9,889,833 
SA SS er ene 27,983,350 25,678,164 Dec. 2,305,186 
Aametiean Eagle «2. ...<cececcss 16,692,367 15,392,304 Dec. 1,300,063 
First American ...............:- 4,344,661 4,891,855 Inc. 547,194 
ES renee 2,879,501 3,151,256 Inc. 271,755 
Fidelity & Casualty.............. 38,777,141 44,673,134 5,895,993 
Policyholders’ Policyholders’ Increase 

Surplus Surplus or 
Dec. 31, 1929 June 30, 1936 Decrease 


ae eee area a $ 69,194,160 $69,115,227 Dec. $ 78,933 
js > re 56,258,642 54,557,872 Dec. 1,700,770 
MN inlaid gs.a 5 Kale 4 asia sche s eate ee 14,366,259 18,873,714 Inc. 4,507,455 
American Eagle .....sccccsssess 8,848,998 11,117,692 Inc. 2,268,964 
ye ere re 3,066,309 3,736,108 Inc. 669,799 
SE a iinicdnd vovnscs etre 2,281,180 2,727,417 Inc. 446,237 
Fidelity & Casualty.............. 10,182,173 13,354,761 Inc. 3,172,588 


The reserve for unearned premiums of 
the companies in the ae are as fol- 
lows: Continental, $20,226,509; Fidelity- 
Phenix, $15,685,281; Fidelity & Casualty, 
$12,230,685 ; Niagara, $5,447,143; American 
Eagle, $3,159,897; First American *$938,- 
997; Maryland, $361,092. 

The policyholders’ surplus of the Con- 
tinental increased nearly $6,750,000 dur- 





Shaping Up Big Program 
For Pacific Northwest 

M. B. Hevly, general chairman of the 
fifteenth annual meeting of the Insur- 
ance Agents League of Washington, 
August 12 to 14 at Seattle, is rapidly 
getting an extensive program in shape 
for this gathering which is expected to 
be “the biggest and most eventful ever 
staged in the Pacific Northwest.” 

Allan I. Wolff of Chicago, past presi- 
dent, National Association of Insurance 
Agents is first and foremost among the 
speakers. Entertainment includes golf 
tournament, moonlight cruise, cabaret 
, gd and supper dance, all on the final 
day. 


ing the first six months of this year, 
while that of the Fidelity-Phenix gained 
over $6,130,000. The Niagara surplus 
gained $1,693,075, that of the American 
Eagle $917,345 and that of the First 
American $257,292. The Maryland sur- 
plus shows a gain of $214,293 since the 
year-end, while the Fidelity & Casualty 
boosted its surplus in six months by over 


$2,090,000. 





226 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 
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True a century ago- 
true today:- 


There is hardly anything in the world 
that some man cannot make a little 
worse and sell a little cheaper an 
the people who consider price only 
are this man’s lawful prey. 


John Ruskin 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


Strength «» Reputation «» Service 
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Brokers’ Qualification Course 
Big Professional Step Forward 


The recently announced brokers‘ qual- 
ification course for the 1930-37 season of 
York is 


indicative of the great strides that have 


the Insurance Society of New 


been made in the past few years in rais- 
ing the professional status of the insur- 
ance broker. This will be the second 
season for the course and the prospects 
In fact, 
with the five brokers’ associations of 
Greater New York cooperating in put- 
ting it over plus the support of the Na- 
tional Association of Insurance Brokers 
the interest in the movement is bound 
to become increasingly more keen. 

Great credit must go to those who led 
in the fight in Albany which resulted 
last year in the passage of a bill, sup- 
ported by the New York Insurance De- 
partment, which requires that all appli- 
cants for brokers’ licenses must success- 
fully complete a course in insurance at 
a recognized school or college, at the 
Insurance Society of New York, or at 
the Insurance Institute of America. Oth- 
erwise an applicant must prove that he 
had had at least a year’s insurance ex- 
perience. With qualification standards 
set so definitely at a professional level 
there is no doubt that quality man power 
will be attracted to the metropolitan 
New York production ranks. 


Chairman A. C. Goerlich Giving 


Ten Lectures 


of a good attendance are bright. 


It is an encouraging sign that although 
the lecturers for the 1936-37 course are 
all busy men of affairs they are gener- 
ously giving of their time and efforts. 
Arthur C. Goerlich of Goerlich & Goer- 
lich, insurance broker, is general chair- 
man of the committee and, in addition, 


he is giving ten of the lectures himself, 
a sizeable undertaking even for a college 
professor. Mr. Goerlich is active in the 
Bronx Insurance Men‘s_ Association. 
Vice-chairman of the committee is Wal- 
ter J. Mosenthal, always a strong factor 
in constructive causes. He is prominent 
in the Insurance Brokers Association. 
Those on the committee include two 
representatives from each of the brok- 
ers’ associations as follows: 

Bronx Insurance Men’s Association: 
Thomas W. Buckley and Arthur C. 
Goerlich. 

3rooklyn Insurance Brokers Associa- 
tion: H. Lester Heistad and Jacob L. 
Schneider. 

General Brokers Association of Metro- 
politan District, Inc.: Leonard Jacobs 
and Harry K. Weiss. 

Independent Brokers 
Brooklyn, Inc.: Samuel D. 
Moe Werbelovsky. 

Insurance Brokers Association of New 
York, Inc.: Clement L. Despard and 
Walter J. Mosenthal. 

National Association of Insurance 
Brokers, Inc.: W. Warren Ellis and 
Julian Lucas. 

Classes are set for Mondays, Wednes- 
days and Fridays from 5:45 to 7:45 P.M. 
in the auditorium of the Travelers office 
at 55 John Street, New York. 

Course Opens September 9 

Chairman Goerlich opening the course 
on September 9 will outline its purposes 
and from that point on until December 
28, examination day, the students will 
get the benefit of the best ideas of the 
following on their particular subjects. 

Carl J. Stephan, manager, New York 
branch office, casualty division, Loyalty 
Group, whose subjects come under Law 


(Continued on Page 31) 
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Mainly Personal 





Long distance motoring holds no dan- 
gers for Floyd N. Dull, vice-president, 
Continental Casualty in charge of its 
Eastern department, for he is just back 


from a 8,243-mile vacation trip across 
the Continent without even as much as a 
scratch on his car. Away for a month 
Mr. Dull was accompanied by Mrs. Dull 
and their youngest son, Floyd, Jr., who 





FLOYD N. DULL 


is a student at Norwich University, 
Northfield, Vt. Mr. Dull’s biggest kick 
was in a stop made at a farm in northern 
Iowa where he helped to cut a field of 
oats, operating the tractor himself. He 
also did a lot of horseback riding. 

Mr. Dull was much impressed by Col- 
orado, his itinerary through that country 
including Colorado Springs, Royal Gorge, 
the Navajo Indian country, into New 
Mexico. He also stopped off to see 
Boulder Dam, a marvelous piece of en- 
gineering work in his opinion. While in 
Los Angeles and San Francisco he vis- 
ited with insurance friends but per- 
mitted no parties to be given in his 
honor. 

On his trip Mr. Dull passed through 
the drought area in Illinois, Iowa, Ne- 
braska and Kansas where things looked 
pretty dismal. But he was glad to read 
about the rains in that section early this 
week for it will mean that the corn crop 
will be saved. 

A cracker jack fisherman and hunter 
Mr. Dull engaged in neither sport on 
this trip. But Mrs. Dull did spot four 
wild bears at Lake Tahoe, on the Cali- 
fornia-Nevada line, which he completely 
missed seeing. 

John T. Shiels, son of William E. 
Shiels, manager of the Travelers branch 
in Los Angeles, motored back East with 
the Dulls and is returning home next 
week. 


N. Y. Fire Exchange Calls 
Special Meet for July 29 


So as to initiate action intended to 
carry out the suggestions made to the 
New York Fire Insurance Exchange by 
Louis H. Pink, Superintendent of Insur- 
ance of New York, a special meeting of 
the Exchange has been called for Wed- 
nesday, July 29. 

It will be recalled that Mr. Pink at the 
memorable June 24 special meeting of 
the Exchange suggested that in clearing 
up the excess brokerage situation a suit- 





Rapid Delivery of Policies 
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Nathan H. Weil, Ine. 
INSURANCE UNDERWRITERS 
501—5th Ave., corner 42nd St. 
MUrray Hill 2-6412 
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TO LEADERS 


Leaders look ahead — plot their course — 
study their campaigns — plan their vic- 
tories. 
To agents who are leaders we offer 
“Planned Progress,” a booklet describing 
an aggressive selling plan to win and hold 
business. A plan complete in structure, 
yet simple enough to be early workable, 
A plan original in its solution of sales 
problems, yet sane in its method of opera- 
tion. And most important of all — a plan 
highly profitable to the agent who uses it. 
Your spirit of leadership, together with the 
right plan, can make positive the success 
| of this year’s effort. We urge you to write 
for the booklet “Planned Progress” today. 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 
} &7 Kilby Street, Boston, Massachusetts 





Staff Rearrangement in 


L. & L. New York Office 


Joseph T. Goeller, local secretary at 
the New York office of the London & 
Lancashire, has announced the following 
rearrangement in the staff of its city 
fire department occasioned by the recent 
death of Robert W. Ring. 

George A. McMann, who served as 
assistant to Mr. Ring, has been placed 
in charge of the city counter. He has 
been with the London & Lancashire 
since 1924. He will be assisted by Louis 
J. Schumacher, who also is an experi- 
enced fire underwriter on metropolitan 
business. : 

Edward J. Conrow, who has been with 
the London & Lancashire for the past 
seven years, will continue as assistant to 
Mr. Goeller. 


WEIL ADDS PRODUCERS 


P. A. Coghlan and S. J. Steinberg Join 
Staff of Midtown New York Un- 
derwriting Organization 
Nathan H. Weil, Inc. has added to its 
production staff Phillip A. Coghlan and 
Samuel J. Steinberg. Mr. Coghlan for 
many years has been a production man 
representing several of the leading com- 
panies. Mr. Steinberg’s insurance ex- 
perience includes underwriting as well as 

production. 

The Weil agency writes fire, casualty, 
inland marine and automobile insurance, 
and has been serving brokers for the 
past twenty-five years. It is located at 
501 Fifth Avenue, New York. 


LICENSED IN MICHIGAN 
The Michigan department has licensed 
the Pacific Coast Fire of Vancouver, B 
C., for fire and inland marine lines. The 
company is controlled by the Century of 
London. 











able form of pledge in addition to the one 
already in effect, be prepared, signed by 
those member companies and agents who 
will agree not to pay or accept commis- 
sions in excess of those allowed by the 
Exchange rules, and sent direct to the 
Insurance Department where it should 
be kept on file. : 

Undoubtedly some discussion of this 
additional pledge will take place at next 
week’s meeting. 
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Elementary. wr wor nereanine. 


Fo BE permanently successful an insurance broker must earn 

.. and hold . . . the confidence of his clients. He must provide 
policy contracts that best meet the particular needs, and which 
are guaranteed by sound and dependable companies. 


He must place his business where, besides obtaining the 





utmost protection for his assureds, he himself will be certain of 
the fullest legitimate cooperation in the handling of problem as 
ice well as routine matters. In other words he must be sure of 
& obtaining “service that helps sell his service.” 


Because of its broad understanding of brokers’ requirements, 
ced its readiness to tackle the job of making problem risks writable, 
ire its speed in reaching decisions, its all round efficiency and depend- 
ability, the Zurich has long enjoyed the privilege of writing the 
ith business of many of New York’s successful brokers. 


8 MINNER... BARNETT .... 


et 80 JOHN STREET 189 MONTAGUE ST. 
a NEW YORK BROOKLYN, N. Y. 
Tel. BEekman 3-8280 Tel. MAin 4-5869 
a | MANAGERS: 
. Metropolitan Department 
: ZAURICH 
by GENERAL ACCIDENT & LIABILITY INS. CO., LTD. FIRE INSURANCE COMPANY 
is- of Zurich, Switzerland of New York 


i ~All forms of Casualty and Automobile Insurance 
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Stesen Policy on Ky. Seate 


Property; Agency Commission 

In a bulletin to members of the Ken- 
tucky Association of Insurance Agents, 
Peyton B. Bethel, secretary, Louisville, 
explains the program under which the 
association acts as agent and receives 
the commission for writing insurance on 


state owned property, under the new 
State Fire & Tornado Fund program 
The bulletin read: 
To Members: 

Under the law, the maximum insur- 


ance that the State Fire and Tornado 
Insurance Fund is permitted to carry on 
any one building and its contents is 
$200,000. Insurance in excess of this 
amount must be purchased by the In- 
surance Department, except on proper- 
ties “financed under a statutory amor- 
tization plan.” The amount of additional 
contributing fire insurance so purchased 
by the Insurance Department is $2,678,- 


644 at a premium of $11,303. This cov- 
erage is on nine buildings. 
The Kentucky Association of Insur- 


ance Agents offered its services to the 
Insurance Department in setting up this 
insurance, and after several conferences, 
were authorized to handle the matter 
under a plan submitted by the Confer- 
ence Committee of the State Association 
composed of President Peel, National 
Councillor Reed and C. D. Harris, and 
approved by the Executive Committee 
of the State Association. The commis- 
sion on this insurance will be set up in 
a special fund of the State Association 
for the promotion and betterment of the 
business of insurance for Kentucky 
agents. This plan has been worked out 
very successfully in other section of 
the country. 

The insurance was placed with those 
companies in the same proportionate 


amounts as the insurance on nine prop- 
erties was carried before July 1, 1936. 
The new law required that all existing 


policies on properties — under the 
law be cancelled by July 1936. 

The plan has been Pe out and 
one policy for the entire amount of 
$2,678,644 has been issued to the State 
Fire and Tornado Insurance Fund by the 
Continental Insurance Co. and reinsur- 
ance has been placed with thirty-four 
companies on the line, in amounts work- 
ed out by a committee of the State 
Association with the assistance of a 
committee of field men. The master 
policy and the reinsurance policies are 
all signed by local agents. 





CANADIAN ASS’N ELECTS 


At the recent annual meeting of the 
Western Canada Insurance Underwriters’ 
Association, the constitution was amend- 
ed to increase the executive and the fire 
and automobile rating committees by two 
additional members. The principal of- 
ficers elected are as follows: President, 
J. A. Dowler, Canadian Fire of — 
peg; vice-president of fire branch, N. J. 
Black, Commercial Union; vice-president 
of automobile branch, P. A. Codere, St. 
Paul Fire & Marine. 


SHARE FEDERAL BUSINESS 


Some 200 agents as members of the 
Insurance Agents’ Association in Oregon 
are to share in the premiums of a fire 
insurance program that will cover the 
buildings recently constructed in Ore- 
gon with Federal grant funds. The 
Board of Control here decided to cover 
the $1,300,000 of property at present and 
more policies will be required later on 
future buildings in a similar manner. 


OPEN LOS ANGELES OFFICE 


John Warner has been appointed man- 
ager of the new office opened in Los 
Angeles of the Marine Office of Amer- 
ica. He has been connected with the 
San Francisco office for some time, and 
is a graduate of the University of Cali- 
fornia. After his graduation he engaged 
in insurance work and after four years 
advanced to the position of manager 


NAMED AGENTS FOR HARTFORD 

The Pacific National Fire has appoint- 
ed A. M. LeRoy & Co. of Hartford as 
agents for that city. 


graduate 


L. M. LATTA PROMOTED 





Travelers Fire Names Him Assistant 
Manager at Seattle; Succeeds Roy 
Martin, Jr.; His Background 
Lynn M. Latta has been promoted by 
the Travelers Fire from special agent 
with headquarters at Detroit to the post 
of assistant manager for the territory 
embracing the State of Washington and 
British Columbia. He will be associ- 
ated with Manager A. S. Joy in the 
Seattle office. He succeeds Roy Martin, 
Jr. who has gone with Swett & Craw- 
ford, Pacific Coast general agents. In 
his new work Mr. Martin will continue 
affiliation with the Travelers organiza- 
tion as the Charter Oak Fire, running 
mate of the Travelers Fire, is one of the 

Swett & Crawford companies. 
Mr. Latta, native of Boston and a 
of the University of Michigan, 


STRENGTH 


DISCUSS LONDON LLOYD’S 


At the recent meeting of Oregon State 
Agents’ Association in Marshfield there 
was considerable discussion with regard 
to the increasing activity of London 
Lloyds’ in the direct writing of fire 
business in the state and the best method 
to be adopted to combat the practice. 

The resignation of B. O. Lipscomb of 
Portland from the executive committee 
was accepted and S. N. Borquist of the 
W. R. McDonald Co. was appointed. 

State Insurance Commissioner Hugh 
Earle and wife were guests of the as- 
sociation. 


spent several years as an_ inspector for 
the Michigan Inspection Bureau and in 
June, 1929 joined The Travelers Fire as 
special agent under Manager Robert Olp 
of Detroit. 


PERMANENCE 


N. Y. ASSOCIATION MEETS 

The summer meeting of the New York 
State Fire Underwriters Association at 
Syracuse last week drew more than 10 
fieldmen and others. Several important 
rule changes were announced by See. 
retary Lawrence Daw, who is alsu man- 
ager of the Syracuse division of the 
New York Fire Insurance Rating Or. 
ganization. Carl Vischer, Royal, pregi- 
dent of the Underwriters Association, 
presided. In the afternoon and evening 
the “Old Association” held an outing at 
the Syracuse Yacht Club at Oneida Lake. 
Winners in the golf tournament were 
Jake Clark, Fire Companies’ Adjustment 
Bureau, Syracuse, and Pat Lambert, 
Travelers Fire, Syracuse. The program 
committee consisted of Frank Curtiss, 
chairman; Walter Bryant, P. D, Fogg 
and Frank Kelley. 


STABILITY 


SAN FRANCISCO — a monument to sound stock company 
insurance. With gross assets of $7,200,000, FIREMAN’S FUND 
settled 8,603 claims totalling $11,300,000 — to the complete 
satisfaction of all policyholders. This settlement, following 


the San Francisco fire of 1906, is an unprecedented episode 


in the history of insurance. 


Fire Automobile Marine - Casualty - Fidelity - Surety 


IREMAN'S FUND GROU 


Firemans Sy (meee, “nd Company ~ Oceidental Insurance Company 
Home Fire € Company 
Fireman's Fund Indemnity Company ~ Occidental dedemmily Company 
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Florida Volume Gains 
For 1935-36 Period 


FISCAL YEAR ENDING JUNE 30 


Commissioner W. V. Knott, Also State 
Treasurer, Pleased With Fine 


Showing 





W. V. Knott, Florida commissioner of 
insurance as well as state treasurer, 
wears a big smile these days by reason 
of the splendid condition of the state’s 
fnances. While insurance taxes con- 
tinue to augment the revenue coming in 
to the extent of a million or so a year, 
and are second only to receipts from 
ad valorum resources, a great many other 
departments are showing a disposition to 
step out a bit. 

June 30, just passed, ended the com- 
monwealth fiscal year. At the time the 
treasury balance was $5,944,408, com- 
pared to $4,813,386 on the same date in 
1935. While June expenses exceeded 
June income by $1,268,559, May’s big 
balance kept the showing on the optim- 
istic up and up. Over and above this 
balance is held $622,651 in special funds, 
including $468,664 to the credit of the 
state road department. 


Gains Made by Insurance Dep’t 


The annual report of the department 
of insurance for 1935-36, July 1, to June 
3%, shows big gains in all lines, totals for 
this period being net premiums on 
Florida business $42,546,007; net losses 
$20,007,551. The figures for 1934 were as 
follows: Net premiums $38,764,933; net 
losses $14,606,801. The highest peak in 
ten years was the rise of $61,000,000 in 
premiums in 1926. The 1935 showing 
was a five year record, 1933, 1932 and 
1931 also falling behind in premiums. 

Fire insurance cover in the state for 
1935 ran as follows: United States com- 
panies, net premiums, $8,950,498; net 
losses $6,199,739; foreign fire, $1,420,168 
premiums; $951,467 net losses, with total 
for all fire companies of $10,370,667 net 
premiums and $7,154,207 net losses. Of 
this total there were premiums of $630,- 
951, and losses of $524,345 by mutuals. 

Life insurance total net premiums were 
$23,918,774; net losses and payments to 
policyholders, $9,130,047. Miscellaneous 
net premiums ran to $6,416,171 with 
losses of $2,783,673. The balance of the 
1935 totals are covered in returns from 
Lloyd’s, reciprocals, fraternals, sick and 
funeral benefits and assessment life. 

The final report will show some 
changes, including miscellaneous lines in 
life companies. 





MUTUALS REDUCE MASS. RATES 





Notify Governor Curley of 10% Cut on 
Household, Apartments and Small 
Homes in Certain Areas 
The committee representing mutual 
companies appointed several months ago 
vy Commissioner Francis J. DeCelles of 
Massachusetts at the request of Gov- 
emmor James M. Curley to study the 
rate situation with a view of granting a 
10% decrease in fire insurance rates, has 
teported granting the reduction on 
household goods, apartments and small 
homes in certain areas. The committee 
also reports that further reductions are 
contemplated affecting the entire state. 





NEW COLLISION RATE 


A full coverage collision rate of $10, 
applicable to all makes of small utility 
trailers having a maximum F.O.B. list 
Price of $175 each became effective in 
the State of Washington on July 11, 
according to filing made with the Insur- 
ance Department by the Washington 
Insurance Examining Bureau of numer- 
ous conference companies. The $15 de- 
ductible rate is set at $7.50. 


LOYALTY GROUP SPECIAL 
Ormond Keller, has been appointed 
ashington special agent for the Loy- 

alty Group with headquarters in Seattle. 
Since 1929 he has been connected with 
the Commercial Union group. 





RESIDENT AGENT RULING 





Virginia Corp. Commission Requires All 
Agents to Have Office and Resi- 
dence in State 
Under a ruling of the Virginia state 
corporation commission insurance agents 
whose homes or offices are outside Vir- 
ginia are barred from writing insurance 
in the state. This ruling is based on an 
amendment to the insurance code adopt- 
ed at the last session of the general 
assembly. Under the terms of the code 
every contract of insurance written in 
Virginia must be executed by a bona 
fide resident with a bona fide place of 











Chartered 1842 





business in Virginia. The ruling was 
requested by Superintendent George A. 
Bowles to clear up the status of local 
agents in Alexandria, Bristol, Bluefield 
and other border cities who have here- 
tofore maintained offices outside the 
state. The issue came to a head on 
July 15 when representatives of agen- 
cies outside the state, who claimed to be 
living in Virginia, applied for renewal of 
their licenses, their practice being to 
countersign policies for the agencies. 
Corporation Commissioner Thomas W. 
Ozlin who wrote the opinion of the 
commission said that the agents in Bris- 
tol would be especially hard hit by the 


WALTER J. WATSON DIES 

Walter J. Watson, insurance and real 
estate broker of Flushing, L. I., died of 
a heart ailment last week. He was 67 
years old and had been a resident of 
Flushing for forty years. He was born 
in Portland, Me. Surviving him are his 
widow and five children. 





ruling, as some reside on the Virginia 
side of that city and have offices on the 
Tennessee side and others have offices 
in Virginia and reside on the Tennessee 
side. But no exemption can be made in 
their case. 


‘Che Prudent Aas 


—-_ lts an 


INSURANCE SPECIALIST 


4° the forms of civilization become more complex, individual 


tasks inevitably become more specialized. In the field of 


insurance, the service of the broker and the broker-agent is one 


symbol of necessary specialization. Theirs is a double duty: first, 


to protect the buyer of insurance by selecting the policies best 


suited to his requirements; and, second, to protect the under- 


writer by presenting sound risks to be insured. 


The growth of the broker’s significance in insurance is illustrated 
by the fact that in its first years Atlantic did all of its business 


direct with clients because there were no brokers; whereas 91% 


of the policies on the company’s books at the end of 1935 (exclu- 


sive of reinsurance) were placed through brokers to whom com- 


missions were paid at market rates. 


The prudent buyer of insurance places his problem in the hands 


of the specialist, his insurance broker or broker-agent. The 


objective of this company for broker-placed business is 100%. 
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A Book on Centenary 


HAS MUCH HUMAN 
Since 1854 Couneny Mane Paid $85,019,061 
In United States Claims; In 
Canada Since 1867 


INTEREST 


The Northern Assurance has printed 
its current staff magazine in the form of 
a book as it is the centenary number of 
the company. The book contains many 
human interest stories, not only about 
insurance on various subjects, including 
travel, by a number of representatives of 
the company. Among the various chap- 
ters is One on reminiscences written by 
four Northern men. 

The book contains several paragraphs 
about the interesting hundredth anni- 
versary number of Northern Lights, of- 
ficial organ of the United States branch 
and Editor H. V. Carlier is to be con- 
eratulated on the issue. 

The book winds up with a number of 
pages devoted to athletic events includ- 
ing facts about the company’s football 
club, cricket club, rifle club and lawn 
tennis clubs. 

In the chapter on the United States 
interesting figures are given about con- 
flagrations. In San Francisco the loss 
to the Northern was $2,420,000. The 
Jaltimore fire of 1904 cost the Northern 
$513,000. Since 1854 the United States 
branch of the Northern has paid $85,- 
019,061 in claims up to the close of 1935. 
Robert P. Barbour is U. S. manager. 

An interesting chapter is devoted to 
Canada. In 1875 the total fire premiums 
written by the Northern in Canada was 
about $65,000; in 1900 the figure was 
$266,000; and in 1925 $800,000. The com- 
pany commenced doing business in Can- 
ada in 1867 when a general agency was 
established in Montreal by the firm of 
Taylor Bros. 


Three Blue Goose Ponds 
Plan Atlantic City Meeting 


The New York City, Penn and Chesa- 
peake Ponds of the Blue Goose will hold 
an informal district convention at the 
Hotel Madison. Atlantic City, Friday, 
Saturday and Sunday, September 11-13, 
which is shortly before the Grand Nest 
convention in Oklahoma City in October. 
Various entertainment features are al- 
ready being arranged for those attend- 
ing the Atlantic City gathering. The 
inclusive charge will be $12 for each 
guest, two to a room, from Friday after- 
noon until Sunday afternoon, including 
room, all meals and social functions. 
There will be no registration fee. 

Samuel A. Mehorter, past most loyal 
grand gander and a member of the New 
York Pond, is chairman of the commit- 
tee on arrangements. Other members 
are Ed H. Warr, Chesapeake Pond; 
Joseph R. Knowland, Penn Pond; Paul 
M. Fell, Penn Pond, and Edward W. 
Dart, New York City Pond. 





Mutuals Lower Rates 10% 
In Boston Board District 


Mutual fire insurance companies have 
decided to cut their rates 10% on dwell- 
ings and their contents in the area cov- 
ered by the Boston Board of Fire Un- 
derwriters, according to an announce- 
ment by Commissioner Francis J. De- 
Celles of Massachusetts. Reductions are 
also contemplated throughout the entire 
state by the mutuals. Both stock and 
mutual companies were asked some time 
ago by Commissioner DeCelles and Gov- 
ernor James M. Curley to make such re- 
ductions in rates and the stock compa- 
nies have maintained that a lowering of 
the rates is not justified in view of long 
time experience. Mutuals to lower rates 
include the Hardware Mutual, Hard- 
ware Dealers Mutual, Minnesota Imple- 
ment Mutual and the United Mutual 
Fire. The mutuals also will set up their 
own rating bureau for mutual companies 
not members of the Boston Board. 





TOBACCO LOSS INCENDIARY 

The $80,000 fire at the R. M. Barker 
Tobacco Storage Warehouse, Carrollton, 
Ky., was “definitely of incendiary ori- 
gin,” Harold Nielander, Covington, agent 
of the State Insurance Department, de- 
clared. With Bryon Flood, deputy fire 
marshal, and E. H. Black, special investi- 
gator for the National Board of Fire 
Underwriters, Mr. Nielander is here run- 
ning down all clews in the blaze June 
30 which destroyed 1,000,000 pounds of 
tobacco. 


Abyssinian Emperor Pre- 
sents Claims to Lloyd’s 


The Emperor of Abyssinia has sent in 
a claim to Lloyd’s, said to be for “thous- 
ands of pounds,” for damage caused by 
rioters to the Imperial Palace at Addis 
Ababa. Several business premises in the 
Ethiopian capital were also insured at 
Lloyd’s, and claims totalling $500,000 have 
been made so far. 

P. Ormond Jones, member of a Lon- 


nd 
don firm of assessors, has been appointed 
to represent Lloyd’s underwriters, and 
is now investigating the claims. He has 
been in Abyssinia for some time and jg 
now in the capital. 





HERMES ANNUAL REPORT 
The annual report of the Hermes 
shows a further growth of the business 
during 1935 in the various branches of 
the business, especially the inland guar- 
antee insurance of well-known custom- 

ers. The premium income increased. 





Great American 
Group of 
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Great AMERICAN INSURANCE Co. 
AMERICAN ALLIANCE INSURANCE Co. 
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WHO? 


You don't know, Mr. Agent. It may be any one of your clients who 
will suffer a loss at any time in a manner least expected. The only 
sure protection is complete insurance in an institution that caters 
to the policyholder's entire needs. The Great American is that 
institution, writing practically all forms of insurance except life. 
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MONTREAL «+ 
AGENTS EVERYWHERE 


SAN FRANCISCO 





| 





Great AMERICAN INDEMNITY Co. 
ROCHESTER AMERICAN INSURANCE Co. 


MASSACHUSETTS FirE & MARINE 
INSURANCE 


AMERICAN NATIONAL Fire INsuRANCE Co. 
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Dargan & Co., Now Has World-Wide 


Facilities for Loss Adjustments 


Dargan & Co., Inc., 110 William Street, 
New York, one of the nation’s leading 
adjusting offices for fire and inland ma- 
rine losses, has just completed arrange- 
ments which provides it with world-wide 
facilities for the handling of claims. 
Already represented directly or through 
correspondents in Latin America and 
the Orient, Dargan & Co. has now en- 
tered into a reciprocal working arrange- 
ment wtih Trundle, Foulkes & Co., ad- 
justers with headquarters in London, for 
the handling of fire and inland marine 
claims in Great Britain and the Continent 
of Europe. Under this arrangement the 
services of the entire organization of 
Trundle, Foulkes & Co. are at the dis- 
posal of Dargan & Co., and vice versa, 
it gives the London firm extensive loss 
service facilities in the United States 
and Latin America. 

By virtue of this new connection Dar- 
gan & Co. becomes the first American 
loss adjusting firm with world-wide con- 
nections, for other than ocean marine 
claims. American brokers and assureds 
are likely to take advantage of this ser- 
vice. Shippers of merchandise and hold- 
ers of various types of inland marine 
and personal effects policies providing 
coverage in foreign countries, in event 
of any loss under a policy, can secure 
adjusting service in practically any part 
of the world without having to communi- 
cate directly with adjusting offices at the 
location of the loss. 

Dargan & Co., Inc., has branches of 
its own in Jacksonville, Fla., and Mexico 
City and foreign representatives in Ma- 
nila; Saigon, Indo China; Singapore; 
Hanoi, Indo China; Shanghai; Canton; 
Foochow ; Chungking ; Hangchow; Hong- 
kong; Tientsin; Harbin; Mukden; Ba- 
tavia, Java; Buenos Aires; Rio de Ja- 
neiro; Santiago, Chile; Bogota, Colom- 
bia; Guayaquil, Ecuador; Port au Prince, 
Haiti; Panama City; Caracas, Venezuela, 





Blank & Stoller 
JAMES T. DARGAN, JR. 


and Toronto, Canada. Trundle, Foulkes 
& Co. have offices in Liverpool, Rio de 
Janeiro and Sao Paulo, Brazil, and Syd- 
ney, Australia, besides their European 
connections. 

James T. Dargan, Jr., head of Dar- 
ean & Co., is a loss adjuster of long 
experience. He personally specializes in 
handling losses in Puerto Rico, Cuba, 
West Indies, Central America and north- 
ern South America. He returned about 
two weeks ago from a trip to Great 
Britain and a short while ago went to 
Venezuela to adjust large claims there 
arising out of the riots late last year. 





Eagle, Star & B. D. Insures 


British Motorists in U. S. 


The Eagle, Star & British Dominions, 
through its home office in London, is 
providing marine, automobile, all risks 
transit, rain and casualty insurance to 
members of the Junior Car Club of 
Great Britain who are bringing their 
own automobiles with them to this coun- 
try on the Queen Mary. The first of 
four contingents will land in New York 
City on July 27. This will mark the first 
time an organized body of British mo- 
torists with British cars has ever in- 
vaded the United States. The tour cov- 
ers part of this country and Canada. 


Representatives of the United States 
branch of the Eagle, Star & British Do- 
minions in the various cities included on 
the itinerary of the members of the 
Junior Car Club will provide the trav- 
elers with insurance assistance they may 
need, other than settlement of claims. 
Alter arriving in New York members of 
the tour will drive to Philadelphia, Balti- 
more, Washington, Pittsburgh, Cleveland, 
Detroit, Niagara Falls, Toronto, Ottawa 
and Montreal, whence they will return 
to England on a Canadian Pacific liner. 
nsurance provided by the Eagle, Star 
t British Dominions group includes full 
Marine cover, automobile fire, theft, acci- 
dental damage and liability insurance. 





NAME SEATTLE BROKER 
William Culliton of Seattle has been 
named as vice-president of the W. W. 


Connor Co., well-known insurance brok- 
erage firm. 


WELFARE CONTRIBUTIONS 

Contributions totalling $4,015 have been 
collected through efforts of the marine 
insurance division in connection with the 
recent Citizens Family Welfare Com- 
mittee campaign in New York City. 
Members of the committee conducting 
the drive were Hawley T. Chester, Chubb 
& Son, chairman; Ernest G. Driver, 
Board of Underwriters of New York, 
secretary; W. B. Harwood, Insurance 
Co. of North America; H. B. Manee, 
Appleton & Cox, Inc.; F. B. McBride, 
Fireman’s Fund; S. D. McComb, Marine 


Lloyd’s and Gambling 


(Continued from Page 17) 


dresses disclosed, but that the policies 
should be held by nominees of the bank. 

Says Lloyd’s Should Not Be Blamed 

Sir Alan Anderson (City of London) 
said they all knew it was possible to 
gamble on the Stock Exchange. Gam- 
bling was one of the inherent troubles 
of humanity and they could not get out 
of it; what they must do was to sup- 
port the Committee of the Stock Ex- 
change and see that they did their job 
well and truly. The two men concerned 
in that debate made a cardinal error 
\ hen they went to Lloyd’s. They 
thought it would be easier there because 
Lloyd’s was a very open place; they 
could go to a broker and make a direct 
speculation on a direct risk, which they 
did. That was their undoing, for Lloyd’s 
protected itself. First, the amount was 
too large. The speculative cover at 
Lloyd’s was so small that even a com- 
paratively few thousand pounds was 
(nough to attract attention and start an 
inquiry. Instead of attaching blame to 





F. B. NORTH MARINE SPECIAL 

Frederick B. North, who has been as- 
sociated with the Marine Office of Amer- 
ica in the inland marine department in 
New York City for six years, has been 
appointed special agent for western New 
York State with headquarters in Syra- 
cuse. 


WAR RISK RATES CUT AGAIN 

London Lloyd’s marine underwriters 
have reduced their war risk rates for 
Mediterranean cargoes, coincident with 
the removal by the League of Nations of 
penalties against Italy. Rates on cargoes 
were cut from 10% to 24%% and on reg- 
istered mail from 6% to 14%. At the 
same time the clause banning shipments 
on Italian ships, or on ships which called 
at Italian ports, was removed. 








CONCENTRATION OF VALUES 

Recently the largest vessels of the 
vorld, the Queen Mary, Berengaria, 
Normandie and Majestic were all to- 
gether at the same time in Southampton, 
England. What a concentration of ma- 
rine insured values! Fortunately no act 
of God or of man occurred to bring dam- 
age to these high valued liners. 


AKIN WITH ROYAL EXCHANGE 

George Akin, formerly special agent in 
Tennessee for the Continental, under 
State Agent George Harbeson at Nash- 
ville, has left the Continental to become 
state agent in Kentucky and Tennessee 
for the Royal Exchange, succeeding M. 
B. Berry. His successor in Tennessee 
has not been named by the Continental. 
Mr. Akin was formerly with the Ken- 
tucky Actuarial Bureau before taking up 
field work. 


Office of America; W. C. Spelman, 
Union Marine & General, and W. D. 
Winter, Atlantic Mutual. 
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Lloyd’s they should appreciate that they 
owed to Lloyd’s the cleaning-up of the 
transaction into which the Tribunal had 
inquired. 

The Hon. R. D. Denman (National 
Labor, Central Leeds) said he agreed 
that there was a widely-felt sentiment 
that in commercial and social life there 
was a degree of gambling that was 
inimical to social welfare, but to attack 
Lloyd’s was “barking up the wrong 
tree.” When the report and evidence 
were examined Lloyd’s came extremely 
well out of it. To make honor policies 
illegal was no solution of the difficulty. 
Honor policies were an extremely use- 
ful fragment of their commercial ma- 
chinery. He used to underwrite that 
kind of business more than thirty years 
ago. It was not a kind of risk that was 
popular in the Room, but they took it 
because they felt a certain obligation to 
the public. He had always taken the 
view, aS an underwriting member of 
Lloyd’s, that it was their business to re- 
lieve the commercial community of any 
extraordinary risks that they could not 
meet themselves. There were occasions 
when it was impracticable to measure 
the precise volume of the loss in the 
event of the contingency occurring, and 
it was understood between the under- 
writer and the insurer that in the event 
of the risk occurring the policy should 
be paid at an amount previously decid- 
ed. That was the whole basis of the 
honor policy. The inquiry had shown 
that underwriters might be approached 
to accept risks where there was no 
bona-fide interest, but the Committee of 
Lloyd’s had taken steps to prevent that. 
The practice of Lloyd’s under the new 
conditions imposed by the Committee 
and the common sense of underwriters 
would effectively achieve that where 
there was no legitimate interest insur- 
ance should not take place. 

What Chancellor Said 


The Chancellor of the Exchequer said 
he had been in communication with the 
Committtee of Lloyd’s—who were the 
people who could best regulate their 
affairs so that legitimate interests were 
not interfered with while illegitimate in- 
terests were prevented—and he had been 
informed that they had considered the 
position of what were known as insur- 
ances of contingency risks and that they 
had appealed to all their underwriting 
agents not to accept risks of that kind 
without first satisfying themselves that 
the assured had a legitimate interest 
which was to be covered by insurance. 
It was sometimes extremely difficult to 
know whether there was an interest or 
not and how much that interest was. 
To provide for that the Committee was 
going to set up a permanent sub-com- 
mittee from whom underwriting agents 
could at short notice obtain a ruling in 
cases where they had any doubt whether 
there was or was not an insurable in- 
terest in the risk offered to them. That, 
he hoped, would go a long way to con- 
trol these contingency risks. 

As regards the particular risks under 
consideration, namely, Budget risks, 
there was another way in which they 
could make impossible any repetition of 
what had occurred. He had asked the 
Committee of Lloyd’s to consider wheth- 
er it would not be possible, without in- 
jury to legitimate interests, to make a 
sort of close season just before the Bud- 
get statement, and to secure that no 
Budget risks should be accepted during 
that close season, which he suggested 
might extend from the end of the finan- 
cial year (3lst March) until the date 
when the Chancellor the Exchequer 
made his Budget statement. The Com- 
mittee of Lloyd’s had expressed their 
readiness to do their utmost to adopt 
this suggestion and he had no doubt the 
members of Lloyd’s would loyally com- 
ply with any request made to them by 
their Committee. The House might take 
it that that suggestion would be carried 
out. 
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Stock Carriers May Go Ahead With 
Retrospective Plan, Hobbs Rules 


Breaking Tie Votes in Nat’! Council’s Rates Committee Com- 


missioners’ Representative Says Study of Mutual’s Plan 
Should Not Delay Stock Co. Program 


Clarence W. Hobbs, insurance com- 
missioners’ special representative on the 
staff of the National Council on Com- 
pensation Insurance, assumed the role 
of arbiter several days ago in breaking 
two tie votes on resolutions having to do 
with the retrospective rating program 
which occurred during the Council's 
rates committee meeting late last week. 
After viewing the pros and cons as to 
both the stock company’s retrospective 
plan and the mutual’s supplementary 
rating plan, Mr. Hobbs decided that he 
would not be justified in concluding that 
the mutual’s plan is so good and the 
stock carrier’s retrospective program so 
bad, “as to warrant a decision which in 
effect would involve the conclusion that 
the former ought to be adopted in lieu 
of the latter.” Therefore he ruled that 
consideration of the supplementary plan 
should not delay the introduction of 
the stock company’s rating plan. He 
summed up in this fashion: 

Says “Delay Serves No Useful Purpose’ 

“The present question is, shall the ret- 
rospective rating plan be considered at 
nce, or be deferred until the completion 
of studies upon the supplementary rat- 
ing plan. To complete studies upon the 
latter plan in its present form would in- 
volve no long delay. To make studies 
for the proposed extension to the smaller 
ranges of premiums could not well take 
less than six months. Were there a 
chance of the parties coming to agree- 
ment, there might be warrant for re- 
questing the regional committees to de- 
fer action. But the critical point in all 
probability lies, not in the respective 
technical merits of the two plans, but in 
the gradation of expense involved in the 
retrospective rating plan. In that event, 
delay serves no useful purpose. 

“I therefore resolve the tie votes as 
follows: The vote on Resolve No. 1 
(listed below) is in the negative. The 
vote on Resolve No. 2 (listed below) is 
in the affirmative. 

Resolve No. 1 


Resolved, that the Rates Committee 
recommend that the Regional Committee 
defer formal action on the Retrospective 
Rating Plan until the present studies of 
the Supplementary Rating Plan shall 
have been completed by the Technical 
Committees of the National Council. 

Resolve No. 2 

Resolved, that consideration of the 
Supplementary Rating Plan shall not op- 
erate to delay introduction of the Re- 
trospective Rating Plan. 

Both Plans Deductible Insurance 


In arriving at his decision Mr. Hobbs 
with characteristic diplomacy said in 
part: 

“Both plans are in effect plans of de- 
ductible insurance. The essence of de- 
ductible insurance is that the assured 
shall bear a part of the loss. Deductible 
plans are in use in not a few lines of 
insurance, and serve a perfectly legiti- 
mate purpose, namely, bringing home to 
the assured the exceeding desirability of 
keeping his losses down to the lowest 
possible point. They also furnish a 
means of bringing insurance costs down 
to a point commensurate with the re- 
quirements of the assured. 

“Deductible insurance is no novelty in 
the compensation field. In many states 


ex-medical policies are written, and lat- 
terly in insuring silicosis in at least one 
State, it has appeared desirable to pro- 
vide what is essentially a deductible 


cover. The two plans now under con- 
sideration are designed as a complement 
to the experience rating plan, which is 
now admitted by both sides as defective, 
in that it does not give a sufficiently 
ready response to an immediate better- 
ing of experience, and in that it retains 
the adverse effect of bad experience af- 
ter the risk has been actually bettered. 

“Neither plan limits the liability of the 
insurer to injured employes, which would 
in a number of states be contrary to law, 
but both plans place the burden of a 
part of the actual loss expense upon the 
assured in the form of an adjustment of 
premium. The essential differences in 
the plans may be summarily stated as 
follows: 


“The retrospective rating plan makes 
its adjustment on the basis of the aggre- 
gate experience. The final rate paid by 
the assured consists of a basic premium 
plus the actual losses, loaded for adjust- 
ment costs and taxes, but not less than 
a stated minimum, nor in excess of a 
stated maximum. Thereby the assured 
receives a material reduction in expense, 
the benefit in this respect increasing 
with the size of the risk through a gra- 
dation in the basic premium and the 
minimum premium, although he _ of 
course runs the risk of paying more 
than the standard rate in the event of 
unfavorable experience. 

“The supplementary rating plan makes 
its adjustment on the basis of a split of 
losses into ‘normal’ and ‘excess’ por- 
tions, charging the assured with the 
‘normal’ portion, the insurer with the 
‘excess.’ The treatment of expense costs 
is somewhat difficult to follow, but ap- 
parently contains no gradation by size 
of risk as does the retrospective plan. 
Nor does it apparently contain any max- 
imum limitation on total change in pre- 
mium. 

“It may fairly be said that the supple- 
mentary rating plan comes somewhat 
closer to present rating practices than 
does the retrospective rating plan. The 
split between normal and excess appears 
in the present experience rating plan. 
But that procedure is more or less arbi- 
trary, involving a painful process of 
splitting up individual losses, and has 
been marked as one point to be con- 
sidered in a revision of the experience 
rating plan. 

“A second point may fairly be made, 
that the supplementary rating plan is 
easier to adapt to ranges of premium be- 
low the $5,000 premium limit than is the 
retrospective rating plan. Even at $5,000 
premium limit, the retrospective rating 
plan shows such a disparity between pos- 
sible gains and possible losses as to make 
it decidedly hazardous for the insured: 
though even so it might furnish a valu- 
able means to the insurer to bring to 
reason a risk persistently neglectful of 
safety precautions. The supplementary 
rating plan as at present drawn, applies 
to the same range of risks, and could be 
adapted to smaller ranges of risks only 
by the use of decidedly artificial ‘nor- 
mal’ values. 

“The practical justification of either 
plan is, that there is a demand for it: 
that it would prove successful in attract- 
ing large risks, at present self-insured, 
into the insurance fold. This is desirable 
not merely from the company stand- 
point, but from the public standpoint as 
well. Which plan will best serve this 
purpose is the critical point, and this 
cannot be told without an actual test.” 
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Central Surety Paying Two 
Dividends; Fine Half Year 


Completing a splendid six months’ 
business the Central Surety & Insurance 
Corp. of Kansas City is paying both 
regular and extra dividends each of 50 
cents a share on August 15 to ,stock- 
holders of record July 20. 

The company’s operating income fot 
the first six months of 1936 amounted to 
$176,121 as compared with $99,291 for 
the first six months of 1935. For the 
fiscal year ended June 30 the operating 
profits were $345,422. Net premiums 
written after reinsurance for the same 
period amounted to $3,616,515, the larg- 
est in any twelve months’ period. 


PACIFIC MUTUAL REORGANIZES 


Unfavorable experience on Non-Can 
accident and health business is under- 
stood to have been one of the factors 
making reorganization of the Pacific 
Mutual Life advisable. Details are given 
on page 6 of this issue in the life de- 
partment. 


A BUSY SUMMER SCHEDULE! 

Stanley F. Withe, director of public- 
ity of the Aetna Casualty & Surety who 
displayed the Reactometer at the recent 
New England convention of the agents’ 
associations, reports continued keen in- 
terest in and heavy demand for the 
Aetna Highway Safety Demonstration. 
During the summer the demonstration is 
being put on at the following places: 

Texas Centennial at Dallas; Penn. 
State College—July; Syracuse, N. Y., 
State Fair—August; Springfield, III, 
State Fair — August 15-23; St. Paul, 
Minn. State Fair—Sept. 5-12; Denver, 
Col., veterans convention, Sept. 13-18; 
Springfield, Mass.; State Fair — Sept. 
20-26. 

The demonstration will also go to ex- 
positions at Buffalo, Worcester and Har- 
risburg in the months of September and 
October, and will be set up at automobile 
shows in Baltimore, Cleveland and 
Philadelphia during November. 


DROPS CANADIAN BUSINESS 

The National Surety Corp., which has 
been licensed for guarantee and one or 
two other casualty lines, has discontinued 
writing insurance in Canada, but its de- 
posit at Ottawa will remain until the 
termination of its contracts. Operations 
are under control of the Liverpool & 
London & Globe. 


N. Y. Safety Reserve Fund 
To Be Liquidated by Dep’t 


Supreme Court Justice Louis A. Va- 
lente has directed Superintendent of In- 
surance Louis H. Pink to proceed with 
the liquidation of the New York Safety 
Reserve Fund, of 1780 Broadway, N. Y., 
an assessment health and accident insur- 
ance organization. 

Through arrangement by the Insur- 
ance Department all 2,500 policyholders 
in the Fund will be reinsured by the 

















G. E. Morrissey Gets 
Chicago Assignment 


IS BANKERS INDEMNITY V.pP. 


Tendered Luncheon by Fellow Officials 
in Home Office on Eve of Leaving 
for Mid-West Duties 








George E. Morrissey, vice-president of 
the Bankers Indemnity who has spent a 
considerable part of his time during the 
past year in Chicago for the company 
has been permanently assigned to the 
western department and will supervise 
Bankers Indemnity affairs in cooperation 
with the western department of the 
other companies of the American of 
Newark Group in that territory which is 
in charge of Vice-President Robe Bird 
of the American. The latter’s headquar- 
ters are in Rockford. 

L. W. Burger will continue as mana- 
ger of the Bankers’ Chicago service of- 
fice. 

On the eve of his departure for Chi- 
cago Mr. Morrissey was tendered a lun- 
cheon by the executive officers of the 
American and the Bankers Indemnity, 
held at the Essex Club in Newark, N. J. 


His Background 


Mr. Morrissey, forty-eight years old, 
a native of Ottumwa, Iowa, was educated 
at Stanford University. In his early 
business career he was successful as a 
salesman of mining machinery and in 
this connection, traveled extensively in 
the United States, Europe and South 
America. 

During the war he served as major in 
the ordnance department, and afterward 
became president of the Industrial Credit 
Trust, and was also associated with Or- 
vis Brothers & Co., investment brokers. 

In 1927 Harold P. Jackson, now Bank- 
ers Indemnity president, brought him 
into the insurance business with the 
Norwich Union Indemnity where his 
general experience and ability, added to 
the intensive study which he made of the 
casualty business, provided steady in- 
crease of responsibilities and advance- 
ment. 

He came to the Bankers Indemnity at 
the time Mr. Jackson assumed the presi- 
dency in 1930, and has had charge of the 
agency department, as well as other ex- 
ecutive duties. During the past year he 
has spent a considerable part of his time 
at the Chicago office and has already 
cultivated an acquaintance in that citys 
casualty circles. 





Columbian Protective Association, and 
will suffer no loss by reason of the liqul- 
dation proceedings. : 

The Fund was organized under article 
VI of the insurance law under which 10 
new charters are now permitted. Its 
health and accident policies provided ™ 
addition for a death benefit limited to 
$200 and were issued largely to Harlem 
residents who paid $1 to $1.50 a week 
plus a $3 membership fee. 
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On the Production “Firing Line” 





Mich. Activity of N. Y. “Advisory” 
Service for Stop-Loss Cover Probed 


Michigan agents and company under- 
writers writing workmen’s compensation 
lines are watching with interest the 
progress of an investigation just started 
by the Michigan Insurance Department 
of the activities of the Detroit branch 
of a New York organization which pur- 
ports to provide an “insurance advisory” 
service to large corporations but whose 
chief actual function appears to be the 
placing, with at least one large insurer 
not licensed in Michigan, of excess ag- 
eregate or “stop loss” workmen’s com- 
pensation cover. This variety of insur- 
ance is not sanctioned in the state for 
authorized insurers and its solicitation 
for unlicensed carriers, of course con- 
stitutes a violation of the insurance laws. 

Operations of the Detroit office, De- 
partment officials have learned, have in- 
cluded circularization through the mails 
of anumber of Michigan employers, the 
advisory firm promising to effect mate- 
rial savings in their casualty insurance 
costs. Compensation lines are not spe- 
cifically mentioned but from _ other 
sources the Department discovered that 


the promised savings were to be obtained 
by arranging for “stop loss” cover for 
self-insurers. The letters sent to Michi- 
gan employers list a number of impor- 
tant firms which first believed that so- 
licitation in behalf of the plan had been 
conducted wholly out of New York City 
but discovery of letters directly from the 
Detroit office apparently establishes a 
concrete violation of the insurance laws. 
The firm in question, although proclaim- 
ing itself as an “insurance advisor,” is 
not possessed of a counselor’s license 
in the state and apparently has no legal 
right to use of such a title. 

The Department has had under in- 
vestigation similar activities of some 
other “business analysts” but no definite 
action has been taken as yet in these 
cases. The National Council for Com- 
pensation Insurance has not yet filed 
a plan for acceptance of aggregate ex- 
cess business covering self-insurers so 
the line remains an unauthorized one in 
the state although single-accident excess 
or catastrophe coverage may be written 
under a plan on file with the Department 
on which rates were recently reduced. 





GOODALE BROTHERS OF BOSTON 





Stage Nip and Tuck Golf Battle at N.E. 
Agents’ Meeting; Both with 
Preferred Accident 


An interesting sports sidelight on the 
recent New England agents’ convention 
in Vermont was the nip and tuck battle 
for golf supremacy between R. : 
Goodale, manager, Boston branch office 
of the Preferred Accident, and _ his 
brother, B. A. Goodale, who is a special 
agent in the same office. It seems that 
R. L. had won first prize in low gross 
shooting at the same meeting a year ago 
and hoped to repeat the performance. 
But he had not considered his younger 
brother as a contender for first place 
until the match was actually under way. 
The records show that Special Agent 
Goodale won by only a few strokes, his 
prize being a pigskin bag, with Man- 
ager Goodale as second, his award being 
a radio. 

The Goodale brothers, well known in 
Boston, are popular members of the 
Preferred Accident field organization. 
Their father is Percy A. Goodale, sales 
manager of the company, who for years 
successfully ran the Boston branch. Fol- 
lowing in his footsteps the sons are 
making names for themselves in the 
casualty branch of the insurance busi- 
ness. R. L., who is twenty-seven years 
old, started with the Preferred seven 
years ago, while B. A., twenty-four years 
old, joined the organization four years 
ago. 





DROP POLICY RATINGS 





American Casualty of Reading Puts All 

A. L. and P. D. Policies in “W” 

Group; “X” and “Y” Classes Out 
The American Casualty of Reading, 
a, 1s now classifying all new and re- 
newal auto liability and property dam- 
age policies at the “W” classification for 
rating purposes and has dropped the “X” 
and “Y” classifications heretofore used. 
This change has come as a result of a 
Survey made by Harold G. Evans, new 
executive vice-president of the company, 
When he was a departmental official. It 
indicated that the X and Y groups do 
hot constitute a reasonable classification 
for rate-making purposes as the addi- 
tional rate charge for such vehicles, in 
Mr. Evans’ opinion, was both unjustified 
and in violation of the state anti-dis- 
Criminatory act. 


NEW SETUP 





L. & L. Guarantee & Accident of Canada 
Names W. L. White Temporary Man- 
ager; Spencer, Evans Promoted 

W. L. White, Winnipeg manager, Lon- 
don & Lancashire Guarantee & Accident, 
is in charge of Canadian operations of 
the company pending the permanent ap- 
pointment of a successor to the late 
L. C. Evans, who was recently killed in 
a motor accident. F. W. Spencer, for 
many years an inspector of the com- 
pany, has been appointed superintendent 
of agencies, a newly created office. Law- 
rence S. Evans, a son of the late mana- 
ger, has been made an inspector. 





HONOR WILLIAM T. HARPER 


Maryland Casualty agents turned in 
$270,000 in miscellaneous line new pre- 
miums on July 17 to honor William T. 
Harper, vice-president and agency direc- 
tor, on his twenty-fifth anniversary with 
the company. 


JOINING F. & C. 

J. R. McWilliams has resigned from the 
automobile department of the National 
Bureau of Casualty & Surety Underwrit- 
ers and will join the home office of the 
Fidelity & Casualty on August 3. He 
came to the National Bureau in Janu- 
ary, 1929. 





DeCelles Denial 


Insurance Commissioner Francis J. 
DeCelles in the following statement 
has set at rest a rumor which has 
been making the rounds for several 
weeks: He says: 

“An unfair and false statement has 
appeared in the insurance press to 
the effect that the Massachusetts De- 
partment of Insurance has approved 
a petition of the mutuals in the state 
to increase standard workmen’s com- 
| pensation rates 10% to enable the mu- 
| tuals to maintain their present divi- 

dend scale. 

The mutuals have never requested, 
nor have I granted, such an increase. | 

| On the contrary, standard rates have | 
| been reduced more than 6% for all | 
carriers alike. 








Brokers’ Course 
(Continued from Page 24) 


of Contract, Law of Negligence, and In- 
surance Law and the Broker, will lec- 
ture on three occasions. 

Paul J. Kennedy, who is the head of 
his own agency, is to give four lectures 
in a row respectively on forms, side lines 
and adjustments. W. Warren Ellis, who 
is holding down a three-sided job—ex- 
ecutive secretary, National Association 
of Insurance Brokers; assistant to the 
president of the Insurance Brokers As- 
sociation of New York, and editor of 
the Broker-Age, official organ of that 
association. He will lecture on four oc- 
casions during the course, giving one 
on “Selling.” John C. Brodsky, Fidelity 
& Casualty, who has done a fine job in 
running the surety classes of the In- 
surance Society the past few years, is 
logically the man to present Suretyship 
to the student brokers. And Lee Ingra- 
ham, manager of claims for the Aetna 
Casualty & Surety in New York, is an 
excellent choice to speak on “Claim Ad- 
justments.” 

Rounding out a carefully developed 
program are the following and their 
subjects: Leroy N. Whitelaw, field in- 
structor, the Prudential, slated for two 
lectures on Life Insurance; J. Mitchel 
Thorsen of Thorsen & Ritchie, brokers, 
who is one of the best ad writers in 
insurance ranks, will discuss that subject. 
Development of brokerage business is 
in the capable hands of Messrs. L. J. 
Rice, Hagedorn & Co., and R. P. Dor- 
land, Davis, Dorland & Co. The buyer’s 
side of the picture is not overlooked as 
Ernest L. Clark, insurance manager, J. 
C. Penney Co., is talking December 14. 

Two insurance department officials, J. 
J. Magrath, chief rater, and J. F. Law- 
ler, principal examiner, broker’s bureau, 
are prominently on the program for 
December lectures as is R. P. Stockham, 
secretary, North British & Mercantile, 
whose subject is “Company Statements 
and Accounts.” 

All in all it is a fine course of study 
worthy of the support of every insur- 
ance brokerage house in the metropolis. 
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American Surety Veterans 


Recognized by Company 

In recent weeks one American Surety 
branch office veteran has completed for- 
ty years of service with the company 
and four managers have celebrated their 
twenty-fifth anniversaries. They are: 

A. I. Zimmerman, manager, Los An- 
geles branch office: Completed twenty- 
five years of service with the company 
on June 19. The employes of his branch 
office presented him with a desk lamp, 
and the men of the office gave a lunch- 
eon in his honor at the University Club. 

John McIntyre, manager, Rochester 
branch office: July 1 marked the twenty- 
fifth anniversary of Mr. McIntyre’s ser- 
vice with the company, a fact of which 
he was made pleasantly aware by the 
branch office personnel. 

Paul N. Cherry, assistant manager, 
Washington, D. C., branch office, whose 
twenty-fifth anniversary with the com- 
pany was observed with appropriate 
ceremonies on July 14. 

W. L. Winslow, Boston branch office: 
Completed forty years of service with 
the company on July 1, which event 
was appropriately observed by his as- 
sociates. 

Elmer H. Judson, manager, under- 
writing reinsurance division, home office: 
Completed twenty-five years of service 
with the company on July 3, and was 
the guest of honor at a luncheon given 
by his associates. 





Surgical Policy Ruling 
May Lead to Litigation 


The recent ruling by the Nebraska 
attorney general’s office which said that 
an insurance company is practicing medi- 
cine and surgery when it sells policies 
agreeing to supply surgical attendance 
and hospitalization to the insured upon 
payment of the annual premium may 
lead to extensive litigation in the courts 
there. 

Since the ruling was made it has been 
called to the attention of State Insur- 
ance Director Smrha that all automobile 
liability damage policy issued in the 
state contains a clause which says the 
company will furnish an attorney for 
defense of any damage suits. According 
to the ruling this would convict all such 
insurance companies of practicing law 
without a license. 

Frank E. Helvey, secretary of the 
Nebraska Insurance Federation confirms 
this fact. He adds that no insurance 
company would write a policy where it 
agreed to pay the fee of any attorney 
selected by the insured. The companies 
retain attorneys for this purpose and 
these men become skilled in insurance 
law. 

Mr. Smrha after reading the opinion 
of the attorney general said he would 
take no immediate action on the matter, 
but would give all interested companies 
a chance to study the ruling and would. 
later issue a citation for them to show 
cause why this form of indemnity should 
not be withdrawn. This will give the 
companies a chance for hearing and 
defense. 

Quo warranto proceeding in a test suit 
in this case may be filed shortly to test= 
the right of the state insurance depart-, 
ment to withdraw such insurance pol-, 
icies. If Mr. Smrha refuses to permit$ 
the sale of these policies the ¢ase can be* 
taken direct to the state supreme court. 


AGENT DEAD AT 88 YRS. OLD 

J. Russell Ferguson, 88 years who was 
in the fire and casualty insurance busi- 
ness in Evansville, Ind. nearly sixty 
years, died at the home of his daughter 
in Terre Haute, Ind. Mr. Ferguson re- 
tired seven years ago. His son, Wiil O. 
Ferguson of Los Angeles with whom he 
lived, is with the Penn Mutual Life. 


PUSH SCHOOL BUS INS. 


The American Surety recently pre- 
pared a circular on school bus liability 
insurance which describes in detail the 
need for this protection. This is timely 
in view of the substantial reduction in 
the rates for this line of coverage. 
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Greater N 


Quietly fan- 


fare of trumpets and the ceremonies at- 


unaccompanied by the 


tendant upon undertakings of great im- 
portance—an organized movement has 
been gathering momentum nation-wide 
to check the growth of the fake accident 
claim racket and ambulance chasing, its 
partner in crime .. 
has choked 
sonal injury brought embarrass- 
ment and misery to innocent 
and mulcted insurance companies of mil- 
lions of dollars. The Greater New York 
phase of this country-wide drive is of 
particular interest at this time as it is 
in charge of District Attorney William 
Copeland Dodge, who sever ral months 
ago was given an appropriation of $50,- 
000 by the city fathers to set up machin- 
ery for a criminal investigation into all 
phases of this racket. The results to 
date have been gratifying, but the sur- 
face has only been scratched in uncov- 
ering and prosecuting claim fakers! 


. an industry which 


court calendars with per- 
cases, 


victims, 


Arrest Jacob Hurwitz and Confederates 


Public apathy being what it is, the an- 
nouncement in the daily press recently 
of the launching of the Accident Fraud 
Bureau at 54 Lafayette Street, New 
York, probably attracted no_ great 
amount of reader interest. But the de- 
velopments of the past few weeks have 
undoubtedly changed this indifference. 
On July 9 Bernard Botein, assistant dis- 
trict attorney who, with Assistant Dis- 
trict Attorneys Lyon Boston and William 
F. O’Rourke, is conducting the investiga- 
tion, announced the arrest of seven men 
as leaders of a ring of lawyers, physi- 
cians and insurance agents alleged to 
have obtained more than $500,000 a year 
from insurance companies and property 
owners in fake accident claims. The 
head of the ring was Jacob Hurwitz, in- 
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On Fraudulent Claim Racket 


surance broker of 110 West Thirty- 
fourth Street, one of the slickest actors 
in the claim fraud racket. Indictments 
are being filed against the prisoners as 
rapidly as the questioning of some 750 
witnesses is completed by the district 
attorney’s office. More arrests are an- 
ticipated. 

A week later came the conviction of 
the notorious Dr. Abraham Benjamin in 
connection with an alleged attempt to 
collect $750 from the Aetna Casualty & 
Surety. A jury in Judge Wallace’s Gen- 
eral Sessions Court turned in a verdict 
of guilty on a second degree grand lar- 
ceny charge against Dr. Benjamin. He 
had been arrested earlier in the year as 
the result of information found in the 
files of a pseudo attorney, Edward A. 
Hausman, which proved that Dr. Ben- 
jamin had issued medical certificates for 
two youths who had authorized Hausman 
to bring action against the Aetna. The 
youths, against whom no charges were 
brought, alleged the suffering of per- 
sonal injuries. 

The facts in this case, 
gaged considerable attention from the 
staff of the Accident Fraud Bureau, 
were brought out by Assistant District 
Attorney Lyon Dacion. It was amaz- 
ing to the jury to learn that some of 
Benjamin’s certificates set forth exten- 
sive injuries when, it is charged, he had 
never treated the individual. According 
to Mr. Boston he was the physician 
for forty of Hausman’s clients. 

Dr. Benjamin’s conviction is of spe- 
cial interest to insurance companies in- 
asmuch as he has been very active in 
the workmen’s compensation field. 


which has en- 


Claim Faker in Action 
Edward 


The activities of “Attorney” 
A. Hausman, fortunately now nipped in 
the bud, provide an excellent example 
of how the fake claim racket operates. 


He is a man for whom the adjective 


“slippery” would have had to be in- 
vented if it had not existed. Back in 
1931 he was sentenced to Elmira Re- 
formatory for grand larceny, and twice 
since 1934 he has been convicted on 
the charge of practicing law without a 
license. It is alleged that he studied 
law for two years at Columbia, after 
obtaining admission there through a 
forged doctor of law certificate from 
Princeton. 

Freed on bail the day following his 
second arrest on December 1, 1935, 
Hausman was tried and convicted Jan- 
uary 16, 1936. The day before the trial 
it was discovered that while he was out 
on bail he had started up a new law 
office on Fifth Avenue under the name 
of Cohen & Zucher, and also Goldstein 
& Zucher. He hadn’t even bothered to 
change his own name, which appeared on 
the door. The district attorney’s office 
seized his files and found them to con- 
tain more than 100 negligence actions, 
most of which appeared to be fraudu- 
lent. It was this information which led 
to Dr. Benjamin’s arrest. 

Hausman’s “causes for actions” 
from automobile accidents, falling ceil- 
ings, and falls of various kinds, to a 
fly in a cup of coffee and a worm in a 
milk bottle. Some of his “clients” did 
not even know they were suing! 

It is “Attorney” Hausman and his 
kind who have made accident frauds 
so difficult to combat, so expensive to 
both insurance companies and the courts. 
The racket developed during the twen- 
ties, fattened in the depression years. 
It has blanketed the entire country and 
levied an estimated direct toll of $15,000,- 
000 and an indirect burden many times 
as great. The entire community, in fact, 
is victimized by this racket. So is all 
business, insured, self-insured or wunin- 
sured. And if the common citizen con- 
gratulates himself on escaping direct 
payment to the fake claim racketeer, 


ranged 


he is nevertheless paying indirectly 
through the costs added into his insur. 
ance premium, his local taxes, fees for 
professional services, for every usefy! 
and necessary commodity he buys, 

Bar Ass’n of New York Makes Study 


Determined that a stop should be put 
to this victimization, increasingly more 
active during the past year in the met- 
ropolitan area, the Association of the 
Bar of the City of New York early this 
year quietly conducted a study of its 
own into the crowded conditions of court 
calendars. Evidence submitted, obtained 
by an investigation in which twenty- -six 
insurance companies cooperated, pointed 
to wholesale faking of accident claims, 
Such evidence confirmed the contention 
of former Supreme Court Justice Clar- 
ence J. Shearn, president of the bar asso- 
ciation, that ambulance chasing had again 
become a large-scale racket involving 
both bona fide lawyers and _ spurious 
practitioners. How best to deal with 
the problem gave the executive commit- 
tee of the association grave concern. 

After several conferences with Pre- 
siding Justice Francis Martin of the 
Appellate Division, with the Corpora- 
tion Counsel and with District Attorney 
Dodge, the decision was reached that 
the D.A.’s office was the logical medium 
for conducting the investigation, and that 
the only way in which it could be ef- 
fectively dealt with was through the 
processes of a Grand Jury. Thus the 
Accident Fraud Bureau came into being 
last February as a part of the district 
attorneys’ office. 

Judge Shearn’s Letter to District 

Attorney Dodge 

Three months passed and Judge 
Shearn, highly pleased with the good 
work done, put the full force of his 
influence behind the suggestion that the 
Accident Fraud Bureau should have sep- 


(Continued on Page 33) 





Ker Men In Greater New York’s Accident Fraud Bureau | 





WILLIAM C. DODGE, 
District Attorney, N. Y. County 





BERNARD BOTEIN, 
Assistant District Attorney 





LYON BOSTON, 
Assistant District Attorney 





WILLIAM T. O’ROURKE, 
Assistant District Attorney 
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Dodge, Botein See Public Apathy As 
Greatest Obstacle; Make Suggestions 


The work of the Accident Fraud 
pureau thus far seems clearly to have 
demonstrated its usefulness and the im- 
portance of continuing its activities vig- 
orously and permanently. The pressure 
is relentlessly being applied in reaching 
its chief objective—that of eliminating 
fom business corrupt lawyers, doctors 
and ambulance chasers. The Bureau’s 
experience so far has indicated that the 
ordinary machinery of the criminal law 
and the provisions of the penal law are 
adequate in nearly every case to deal 
with the accident fraud situation. The 
Bureau has found it possible, in fact, to 
invoke many sections of the penal law to 
cope with the variety of infractions 
which it has uncovered. And in the 
opinion of District Attorney Dodge and 
his Assistant District Attorneys Botein 
and Boston there is a large amount of 
hitherto untouched material upon which 
to base criminal prosecutions. 

In conducting the investigation the 
District Attorney has indicated that the 
small fry in the negligence racket are 
being ignored in favor of concentration 
on the ringleaders of gangs making acci- 
dent frauds a lucrative activity. Hun- 
dred of lawyers are said to be involved 
in addition to doctors, dentists, private 
detectives, runners, insurance company 


representatives and others who are 
scheming to mulct defendants of thous- 
ands of dollars annually. Said Mr. 


Botein: “This will not be an investiga- 
tion sponsored by insurance companies 
although we have and appreciate their 
cooperation. We are just as anxious to 
expose corruption in that quarter as we 
are to clean up the ambulance chasing 
situation.” 

The District Attorney and his staff 
praised Justices Shearn and Martin as 
the potent instigating forces behind the 
investigation. 


Botein’s Comments 


The main obstacle encountered in con- 
ducting the Accident Fraud Bureau has 
been public apathy, but some improve- 
ment has been noted in recent weeks in 
this state of mind. Mr. Botein says it 
is unusual not to receive a flood of valu- 
able leads and defrauded witnesses in 
the wake of important arrests as is the 
case during the course of any other 
major investigation. He thought this 
lack of interest might well be given some 
thought by the insurance fraternity, 
pointing out that it should be regarded 
as a matter of duty to awaken policy- 
holders to the importance of the Acci- 
dent Fraud Bureau as a factor in gain- 
ing lower insurance costs for them. 
“Mr. Average Citizen may become 
highly indignant when he reads that the 
artichoke racket adds so many mills to 
the cost of each of those vegetables con- 
sumed in New York,” said Mr. Botein, 
“but when he hears about the fake acci- 
dent racket causing insurance companies 
tens of millions of dollars each year, he 
probably grins, mentally slaps the cul- 
prits on the back, and say ‘Good hunting, 

YS. 

“In my opinion this reaction prevails 
because Mr. Average Citizen does not 
consider that he directly bears his share 
of this tremendous pilfering in increased 
Premiums, taxes, etc. He fumes and 
frets because the suit he has instituted 
for a just claim cannot be reached for 
trial for two or three years. During that 
time his witnesses may disappear or die, 
or the defendant go bankrupt, but he 
forgets that the chief reason for clogged 
court calendars in New York City is that 
approximately three-fourths of the suits 
led are for personal injury cases.” 


Background of Key Men 


Mr. Botein’s background and long ex- 
perience in combatting crime well fits 
im to take charge of the exacting work 
of the Accident Fraud Bureau under 
District Attorney Dodge’s direction. A 
Native New Yorker, graduate of City 
College of New York and Brooklyn Law 


School, he has prosecuted some of the 
most important insurance cases in New 
York County. He was responsible for 
the conviction of the notorious Irving 
Bitz for bail jumping, and figured as 
prosecutor in many more cases of first 
hand importance. He was the co-author 
of the book “Slum and Crime” with 
Irving W. Halpern, chief probation of- 
ficer of the General Sessions Court. 

Lyon Boston and William F. O’Rourke 
are associated with Mr. Botein, also be- 
ing assistant district attorneys of proven 
record. Last year Mr. Boston was in 
charge of the civil service “job-fixing” 
investigation which resulted in the con- 
viction of twenty-eight persons. He is 
son of the late Charles A. Boston, who 
was president of the American Bar As- 
sociation and of the New York County 
Lawyers’ Association. Before joining the 
District Attorney’s staff about two and 
one-half years ago he was with former 
Governor Miller’s law firm—Hornblow- 
er, Miller, Miller and Boston. He is a 
graduate of Harvard and Harvard Law 
School. 

William F. O’Rourke made the front 
pages of the New York newspapers re- 
cently as one of the chief actors in the 


Fraud Bureau 
(Continued from Page 32) 


arate headquarters with its own investi- 
gators and process servers, at least ten 
stenographers and fifteen deputy assist- 
ant district attorneys to work in cooper- 
ation with and under the direction of 
Messrs. Botein, Boston and O’Rourke. 
To this end he offered District Attor- 
ney Dodge the volunteered services of 
fifteen capable young lawyers who would 
give their services without compensa- 
tion while the fake claim probe was 
under way. In urging that an applica- 
tion be made by Mr. Dodge to the 
New York City Board of Estimate and 
Apportionment for an appropriation of 
$50,000 to carry on this work Judge 
Shearn said in part: 


“The money required to be spent should be 
returned to the taxpayers many times over in 
results achieved. The city maintains at a very 
great expense an elaborate judicial machinery. 
Seventy-one per cent of the cases on the cal- 
endar of the Supreme Court are for personal 
injuries. During 1935, 99,800 contingent re- 





mysterious Titterton murder case. He is 
credited with having “broken” the case 
by his breaking down of Fiorenza’s alibi. 
A graduate of Fordham and Fordham 
Law School he has been an assistant 
district attorney for more than two 


years. 
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tainer agreements were filed in the First De- 
partment alone—as against 44,000 in ten months 
of 1929. Twenty attorneys each filed more than 
1,000 of these contingent retainer agreements 
in 1935, one over 2,000 and another over 3,000. 
These figures suggest to one that to a very 
considerable extent an honorable profession is 
being used as a cover for a disreputable trade. 
In the meantime the calendars are becoming 
more and more clogged and commercial and 
other legitimate litigation, including genuine per- 
sonal injury suits, are subjected to more and 
more delay. 

“Apart from its duty to the taxpayers the 
city has a strong interest of its own to serve 
in supporting a thoroughgoing investigation and 
prosecution of frauds in fake damage suits. 
Last year the Manhattan and Brooklyn offices 
of the Corporation Counsel. were called upon to 
defend more than 1,800 personal injury suits 
brought against the city. While the recoveries 
and settlements in personal injury suits amount- 
ed to $590,940 during 1935 the amounts claimed 
in those suits aggregated $23,414,550. These 
figures tell their own tale. The only defense 
of the city against these exaggerated claims is 
the maintenance of an expensive and competent 
legal department. One or two verdicts in 
fraudulent cases would exceed the modest cost 
of the proposed investigation.” 


Cooperation From Insurance Companies 


One of the first moves made when the 
Accident Fraud Bureau got under way 
was to invite insurance companies and 
a number of self-insured companies to 
present to the Bureau any complaints of 
fraud coming to their attention. Results 
were quickly forthcoming. The compa- 
nies have long since quit the easy-settle- 
ment practice in minor claims and now 
fight anything that savors of fraud. And 
what is more important the fight is being 
conducted along organized lines through 
such organizations as the National Bu- 
reau of Casualty & Surety Underwriters 
with its elaborate national setup of claim 
index bureaus, and the Alliance Against 
Accident Fraud. Both of these bureaus 
made their records available to the dis- 
trict attorney and have rendered invalu- 
able help. The National Bureau, in fact, 
provided the services of Thomas F. Har- 
rigan, assistant manager of its claim 
department and a member of the bar, 
and two other staff members. The Great- 
er New York Taxpayers Mutual In- 
surance Association through Secretary 
Frank L. Arnold has also been helpful. 

James A. Beha, general manager and 
counsel of the National Bureau, im- 
pressed by the great significance of the 
Accident Fraud Bureau to the companies 
writing liability insurance in Greater 
New York, made the following comments 
to The Eastern Underwriter: 


Beha Praises Movement 


“The character of this movement is 
unique. To my knowledge it is the first 
time that anything of its kind has been 
attempted anywhere in the United 
States. It is a splendid recognition by 
an official family of the principle that 
fraudulent or corrupt practices in con- 
nection with claims for liability either 
against insurance companies or unin- 
sured interests is a costly and vicious 
offense against the public. 


“President Shearn of the New York 
City Bar Association, in his excellent 
and comprehensive letter to District At- 
torney Dodge, has dwelt upon the ex- 
cessive cost of ambulance chasing and 
other unethical practices to the City of 
New York alone. The city, as a great 
corporation owning large properties, op- 
erating a rapid transit system and many 
trucks and automobiles, supervising and 
building construction and other public 
works, is highly vulnerable to victimiza- 
tion by accident fakers. There is no 
doubt that, in terms of dollars and cents 
in the city’s treasury alone, the Accident 
Fraud Bureau is an excellent investment 
for municipal protection. 

“The value of the Bureau goes far 
beyond the city’s pocketbook, however. 
Private business, large and small, prop- 
erty owners, automobile owners, all those 
citizens upon whom the accident fakers 
can work their fraud, now have an active 
agency protecting them against exploita- 
tion by the racket. The fact that « 
business or an individual is insured does 
not give immunity from manufactured 
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claims, for the tribute exacted by the 
racketeers must necessarily be reflected 
in higher insurance rates. The insur- 
ance companies are organized on a na- 
tional scale to combat the evil, but in 
the final analysis the fight is a public 
one, and their efforts cannot be suc- 
cessful without public support. The ef- 
fective cooperation between the Acci- 
dent Fraud Bureau and the companies 
is a first-rate example of what can be 
done when this principle is followed 

“District Attorney Dodge, Assistant 
District Attorney Botein and his staff 
are to be congratulated for an excel- 
lent public service. The price of pro- 
tection against the fake accident racket 
is constant vigilance. In its Accident 
Fraud Bureau, New York County has 
the means of making such vigilance a 
practical realty.” 


NEW MORTGAGE COMMISSIONER 


Frank M. Ledwith, until recently pres- 
ident of the Brooklyn Real Estate Board 
and also president of John F. James & 
Sons, 193 Montague Street, Brooklyn, 
prominent real estate and insurance 
agency, was guest of honor at a lunch- 
eon at the Hotel Commodore, New York, 
in connection with his appointment as a 
member of the State Mortgage Commis- 
sion. George V. McLaughlin, president 
Brooklyn Trust, presided and the speak- 
ers wvere Wendell P. Barker, chairman 
of the Mortgage Commission, and Frank 
T. Taylor, comptroller of the City of 
New York. 


JOINS FRATES CO. 

Louis W. Hall, formerly in charge of 
the Tulsa office of the Maryland Casu- 
alty, has joined the Frates Co., Tulsa 
agency 








Indemnity Company Officials 
Held in Fake Claim Case 


The casualty insurance fraternity in 
New York became more definitely aware 
of the Accident Fraud Bureau of the 
District Attorney’s office on Tuesday 
when two insurance company officials 
were arrested on charges of violating 
section 439 of the penal law in allegedly 
corruptly requesting and accepting gra- 
tuities in connection with the settlement 
of an accident claim without the knowl- 
edge of the company. They are F. Ches- 
ter Steup, secretary and claim superin- 
tendent of the Yorkshire Indemnity, and 
Chester W. McNally, counsel for the 
company. 

Each pleaded not guilty when arraign- 
ed in Special Sessions Court to specific 
charges of receiving $900 from an un- 
named attorney in connection with pay- 
ment of a claim of $4,200 in an alleged 
fraudulent accident. Held in $500 bail 
their hearing has been set for August 17. 

Bernard Botein, assistant district at- 
torney in charge of the Accident Fraud 
Bureau, said the arrest of the two de- 
fendants arose from an accident claim 
against the Yorkshire Indemnity and 
against J. J. Hamill, who is alleged to 
have conspired with Jacob Hurwitz, an 
insurance broker, to defraud the insur- 
ance company. Hamill and Hurwitz 
were both under indictment in the mat- 
ter, Mr. Botein announced, in making 
clear that neither Steup nor McNally 
knew at the time the action was brought 
that it was a fake claim. 


N. J. SURETY CO. REPORTED 

A new surety company, said to be 
sponsored by liquor interests, is being 
organized in New Jersey. 








Bar Ass’n 


(Continued from Page 20) 


R. B. Hunt, occupational lung disease specialist, 
both of Boston. 

Raymond N. Caverley, vice-president, Fidelity 
& Casualty, and John W. Cronin, general coun 
sel, Liberty Mutual. 


Round Table IV 

Fidelity and Surety Insurance Law, Prentiss 
E. Reeder, presiding. 

Summarized the subjects to be discussed fol- 
low: 1, In what way can the declaratory judg- 
ments act recently passed by Congress and also 
by several states be useful to surety companies 
and surety trial lawyers?—David A. Murphy, 
Kansas City, Mo. 

2. Use of a bill in equity in the nature of 
a bill of exoneration and to prevent multiplicity 
of suits in connection with surety matters.— 
Charles W. Sellers, Cleveland. 

3. What is extent of surety company’s lia- 
bility on bonds running to the public such as 
Blue Sky bonds, notary bonds, warehouseman 
bonds, etc.? Is surety’s liability limited to 
penalty in the bond even though there may he 
many claimants whose total claims are greatly 
in excess of such penalty; or, is each claimant 
entitled to recover full amount of his claim if 
within the penalty of the bond? Discussion led 
by James E. Nugent, Kansas City. 


Round Table V 

Fire Insurance Law, Douglas W. Brown pre- 
siding. 

“The Divisibility of the Fire Insurance Con- 
tract.”—Kenneth L. McCallum, Travelers of 
Hartford. 

“A Revision of the Standard Fire Insurance 
Policy.”,.—Chase M, Smith of Chicago. 

General discussion of a standard fire insur- 
ance policy. 

Tuesday, 7 P.M., Ball Room, Statler Hotel: 
Annual Dinner—W. E. Stanley, chairman, is 
toastmaster. 

Address by Harvey T. Harrison, Little Rock, 
Ark. 

Returning on Wednesday, August 26, to the 
John Hancock’s auditorium, the Section will hear 
the following reports of committees: 

Law Lists, Ernest Woodward, Louisville, chair- 
man. 

Prospective Legislation, Byrne A. Bowman, 
Oklahoma City, chairman. 

Fire Insurance Law, Douglas W. 
Huntington, W. Va., chairman. 

Health and Accident Insurance Law, Frank 
E. Spain, Birmingham, Ala., chairman. 


Brown, 


Automobile Insurance Law, Howard D. Brown, 
Detroit, Mich., chairman. 


Auto Accident Symposium 

The final feature will be “The Problem of the 
Automobile Accident,” presented in symposium 
form as follows: 

1. “A Review of the Automobile Accident 
Situation.”—Howard D. Brown, Detroit. 

2. “The Causes of Automobile Accidents.”— 
Sidney J. Williams, director of public safety, 
National Safety Council. 

3. “How the Insurance Companies Can Aid 
in Reducing Accidents.”—Henry Swift Ives, spe- 
cial counsel, Association of C. & S. Executives. 

4. “Law Enforcement in the Prevention of 
Automobile Accidents.”—William M. Mealtbie, 
chief justice, Connecticut Supreme Court. 

5. “How can the Insurance Law Section and 
American Bar Association aid in reducing auto- 
mobile accidents?” a general discussion with John 
W. Cronin, Liberty Mutual, among speakers. 

The election of officers concludes the 
meeting. 





Final Payment to Scouts 


For Cancelled Jamboree 


Dr. James E. West, chief executive 
of the Boy Scouts of America, has re- 
cently received a check for $54,806.32 
from the Indemnity Insurance Co. of 
North America, representing the final 
settlement arising out of cancellation of 
the National Scout Jamboree in Wash- 
ington last August. The national council 
of the scout organization had taken out 
a $400,000 policy against possible failure 
of the jamboree to take place. Because 
of the prevalence of infantile paralysis, 
President Roosevelt cancelled it August 


A check for $250,000, representing the 
first installment of the policy, was pre- 
sented September 10, but even before 
that, work was under way to return to 
every scout and scout leader the $25 fee 
which each had paid to meet the jam- 
boree’s costs. The latest and final pay- 
ment brings the total reimbursements to 
$304,806.32—the amount of the policy 
had been reduced because the scout or- 
ganization had been able to cancel nearly 
$100,000 worth of contracts for foodstuffs 
and equipment. 

In lieu of the canceled jamboree the 
Boy Scouts propose to hold a substitute 
from June 30 to July 9, 1937, at Wash- 
ington. 








Four striking two-colored safety pos- 
ters have been prepared by the America 
Fore Group of fire and casualty com- 
panies for the New York City Police 


Department to display as part of its 
safety campaign throughout the metro- 
politar New York area. These posters, 
illustrated above, are also available to 
America Fore agents who desire to tie- 
up with local safety drives, and when 
used in this way by an agent both his 
company’s imprint and that of the local 
safety council is carried. 





Effective use of dramatized photog- 
raphy is made in these America Fore 
posters. One is captioned “The Show- 
Off Driver has a Ten Year-Old Mind”; 
another gives a closeup of a policeman 
holding up his hand with the command 
“Stop! Obey Traffic Laws.” A vivid 
story is told in the caption “En Route to 
the Morgue!” as the third poster is 
captioned, while the fourth “Don’t Be a 
Reckless Driver” shows a carefree young 
man at the wheel of a car with the 
admonition below of “Drive Carefully.” 





HONOR WM. RODIEK 

William Rodiek, president of Wm. 
Rodiek & Co., St. Louis, was the guest 
of honor at a dinner given recently in 
Hotel Jefferson in celebration of his 
twenty-five years service as an agent for 
the Fidelity & Casualty. J. H. Belden, 
resident. manager of the company pre- 
sented him with a gold watch fob suit- 
ably engraved. Among those present 
was Sam Hodgmann, counsel for the 
company. About twenty-five persons at- 
tended. Wm. Rodiek & Co., is among 
the leading insurance agencies of St. 
Louis. 





J. S. TURN IN “OLD HOME TOWN” 

John S. Turn, vice-president and gen- 
eral manager of the Aetna Affiliated 
Companies in charge of Greater New 
York activities, is far away from the 


metropolitan district this week. He's 
taking a well earned vacation in Tunk- 
hannock, Pa., his old home town, where 
life moves along much more calmly than 
in New York City. Mr. Turn is expect- 
ed back at his desk first week in August. 


LANDS 68-POUND TUNA 





Prize Catch of Manasquan Fishing Trip 
by Deputy Sup’t Edward McLough- 
lin; Pink Among His Witnesses 

Edward McLoughlin, deputy superin- 
tendent of insurance of New York, has 
witnesses to prove that on a fishing ex- 
pedition off Manasquan, N. J., last week 
he landed a 68-pound tuna fish, the prize 
of the day’s catch. The witnesses in- 
clude Superintendent of Insurance L. H. 
Pink, First Deputy Superintendent R. 
M. Clark, Charles A. Wheeler, chief 


casualty examiner and J. J. Magrath, 
chief of the rating bureau. Between 
them they caught twelve tunas and had 
a grand time doing so. 





JOE CRIDER COMING EAST 

Joe Crider, Jr., prominent Los Angeles 
insurance attorney who is president of 
the Bar association of Los Angeles, will 
make an Eastern visit next month stop- 
ping off in New York City en route to 
the annual meeting of the American 
Bar Association in Boston, August 25-26. 
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Organized 1875 





ACCIDENT AND CASUALTY INSURANCE COMPANY 
OF WINTERTHUR, SWITZERLAND 
111 JOHN STREET 
NEW YORK 





United States Branch 


Statement January 22, 1936 


ASSETS 


U. S. Treasury Bonds and Notes. . . . « «© $1,390,291.54 
Ceber Beem «.+ s« « 6s sw ew tos « s) SR 
a ee a a ee a ee 137,543.87 
pe ee ee ee ee ee ee ee 16,519.07 
Cashin Banks. . . « « © « © © «© « ce 1,037,080.82 


$3,065,940.30 





All Securities taken at Market Value January 22, 1936. 


LIABILITIES 
Voluntary Contingency Reserve . . . . . . $ 565,940.30 
Statutory Deposit, New York . 850,000.00 
Net Surplus above Deposit . . 1,650,000.00 
Surplus to Policy Holders . . . . . « « 2,500,000.00 
$3,065,940.30 











NEAL BASSETT 
United States Manager 
111 JOHN STREET, NEW YORK 
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1.63% of the U.S. 
10.26% of the U.S. 


New York has 49,204 square miles.... 
New York has 12,588,066 population... 
New York has 25,979 industrial plants 18.68% of the U.S. 


Ranking first in order of population, while only twenty- 
ninth among the states in size, New York has well earned 





its popular name, “The Empire State.” 















Owing largely to its geographical location, its wealth of 
natural resources and its excellent railroads and water transportation facilities, New York has held 
foremost rank in manufacturing and trade. 


The Port of New York leads the world, not only in the registered tonnage of vessels entering it, 
but also in the value of exports and imports passing through the Narrows. 


New York City has a population drawn from every part of the world and the customs, products, 
homes and churches of all races may be found in the city. Long Island, almost @ state in itself, is 
this year celebrating its three hundredth anniversary. 


American Equitable Assurance Com- 
pany of New York 


Organized 1918 


Capital, $1,000,000.00 


Globe & Republic Insurance Company 


Philadelphia, Pa. 


of America 


Capital, $1,000,000.00 


Established 1862 


Knickerbocker Insurance Company 


Organized 1913 


92 William Street 


of New York 


Capital, $1,000,000.00 


Cortroon & Reynolds 


New York insures, with the old established stock insurance com- 
panies, $12,547,681,217 of its property values against fire and pays, 
annually, $68,511,568—14.8% of the premiums of the United States. 


Merchants and Manufacturers Fire 


Insurance Company 


Newark, N. J. Chartered 1849 
Capital, $1,000,000.00 


New York Fire Insurance Company 
Incorporated 1832 Capital, $1,000,000.00 
s 


Sussex Fire Insurance Company 
Newark, N. J. Incorporated 1928 
Capital, $1,000,000.00 


Incorporated 
manasse New York 


One of a series designed to acquaint insurance men and insurance buyers with a few facts about our country. 
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